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Proposals to Reduce 
Rural Fire Losses 


Offered in Chicago 


National Leaders in Farm and 
Rural Fire Prevention Seek 
Countrywide Cooperation 


FOOD CONSERVATION GOAL 


Rural Losses Estimated at $200,- 
000,000 Annually; Cause Death 
Of at Least 3,500 People 


A yroup of national leaders in farm 
and rural fire prevention at a meeting 
at the Palmer House in Chicago on 
December 11 outlined plans for in- 
creased rural fire protection during the 
present war emergency and the post- 
war period to follow. The meeting was 
sponsored by the agricultural committee 
of the National Fire Waste Council of 
the Chamber of Commerce of the 
United States and the Farm Fire Pro- 
tection committee of the National Fire 
Protection Association. A joint state- 
ment issued said: 

“Farm and rural fires, always a seri- 
ous problem, are more devastating now 
in this crucial period of the war. Farm 
and rural fire losses annually approxi- 
mate $200,000,000 and cause the death of 
at least 3,500 people. About 200 farm 
buildings burn every day in the United 
States and Canada, Modern fire preven- 
tion and control methods in many farm 
and rural areas are as yet unknown. 

Appeal for United Effort 

“The farm fire protection committee 
of the NFPA, and the agricultural com- 
mittee of the Fire Waste Council, as- 
sembled in a joint meeting, hereby call 
upon all oragnized fire satety organiza- 
tions, both private and government, and 
upon every organization and citizen in 
rural America to prevent and control 
rural fires.” : 

Dr. David J. Price, past president of 
the NFPA, and Rush W. Carter of the 
arm Underwriters Association of Chi- 
cago, presided at the sessions. State 
lire Marshal John H. Craig of Spring- 
field, Ill, presided at the luncheon meet- 
ing, which was featured with an address 
by Richard E, Vernor of Chicago, presi- 
dent of the NFPA. H. E. Hilton, insur- 
ance department of the Chamber of 
Commerce of the United States, said 
that the National Fire Waste Council, 


(Continued on Page 32) 
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THINGS TO COME 


HE fine world we are all anticipating 

after the war is won won’t resemble 
Mars, but it will be filled with new and 
strange things. One of the modern 
miracles that will come to pass is the per- 
sonal two-way RADIOPHONE, which 
designers are planning to introduce as 
soon as possible. 

New and strange things mean new 
hazards, and it is our purpose to furnish 
modern and dependable policies protect- 
ing against them. 


LONDON & 
LANCASHIRE 
GROUP 


LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA N\ 














Families Make Up 
a Nation 


In William Penn’s famous “Essay toward the Present and 























future Peace of Europe” he suggests that “Princes choose wives 
for themselves such as they love, and not by proxy merely to 
gratify interest, an ignoble motive and that rarely begets or con- 
tinues that kindness which ought to be between men and their 
wives... 


“Parents loving well before they are married, which very 
rarely happens to princes, has kind and generous influences upon 
their offspring, which with their example makes them better 
husbands and wives in their turn . . 


“What hatred, feuds, wars, and desolations have in divers 
ages flown from unkindness between princes and their wives . . . 
Nature being renewed and strengthened by these mutual pledges 
and endearments will leave those soft and kind impressions be- 
hind in the minds of princes that court and country will very easily 
discern and feel the good effects of: especially if they have the 
wisdom to show that they interest themselves in the prosperity of 
the children and relations of their princes. For it does not only 
incline them to be good, but engage those relations to become 
powerful suitors to their princes for them if any misunderstanding 
should unhappily arise between them and their sovereigns.” 


1644-1944 WILLIAM PENN TERCENTENARY 
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Institute Study Shows 
Annual Report’s Value 
As Publicity Medium 


Natural Means of Building Public 
Understanding Between Com- 
pany and Its Policyholders 


SOME TERMS ARE MISLEADING 


Desirable to Revise Phraseology 
Usage in Literature Intended 
For Public 


The annual report is a natural vehicle 
of communication between the manage- 
ment of a fife insurance company and its 
policyholders and one of the most effec- 
tive tools for building public understanding 
and esteem, are among the conclusions of 
the fourth annual study on “The Annual 
Report to Policyholders” by the Institute 


of Life Insurance. 
Urge Revision of Some Common Terms 

Considerable attention is given in the 
study to some terms in common use that 
are misleading to the public and life in- 
surance is urged to study the semantics of 
the business to improve its phraseology 
when directed to public attention. 

“Ordinary life” was one of the terms 
mentioned as without any clear descriptive 
value, such as the more modern policy 
plans carry, rather giving a belittling con 
notation and contributing added uncertainty 
through its dual use to describe a policy 
form and a type of coverage. 

“Admitted assets” is also mentioned as 
an unfortunate phrase, now largely dropped 


from 


ing a question im the public mind as ‘to 
who admits them or why the companics 
should have assets that are not admitted. 
“Legal Reserves” is another hurdle, the 
report says, giving no indication as to 
what these reserves actually are. “Mor- 
tality ratio,” “dividends to policyholders,” 


“reserves for due and unpaid claims,” “sup- 
plementary agreements,” “renewal wre: 


miums” are some of the other phrases 
cited in the report. 

“Discovering adequate and satisfactory 
substitutes might not be easy,” the Insti- 
tute report says, “but the effort should be 
well worth while. Pending study and re- 
vision of life insurance nomenclature, how- 
ever, companies would do well to tell the 
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ELOQUENT PLEA 


In the A®tna Life it's the Estate Control Pp lan. It photo- 


graphs a prospect s estate. He never likes the picture. It 


Over-~ex poses defects. Incredulous, he gasps, "My family 
couldn’t live on that!” ae Have you ever heard a dis- 


traught man beg for more insurance than he can have? 


ATNA LIFE ORGANIZED SELLING 


@ 


ETNA LIFE INSURANCE COMPANY 


AFFILIATED COMPANIES 
THE ATNA CASUALTY AND SURETY COMPANY 
THE AUTOMOBILE INSURANCE COMPANY 
THE STANDARD FIRE INSURANCE COMPANY 


Hartford, Connecticut 
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New Presi 


dent of John Hancock 


Paul F. Clark, Vice President Since 1938, Is Former President 
Nat’l Association of Life Underwriters; Founded Million Dollar 


Round Table; Was An Outstanding General Agent; In Many 


Civic and Welfare Activities; Changes Effective Jan. 1 


Paul Foster Clark, who has spent 
his entire insurance career with the John 
Hancock, of which he has been vice 
president since October, 1938, who was 
former president of National Associa- 
tion of Life Underwriters, who for years 
was one of the outstanding general 
agents in the country, and who founded 
the Million Dollar Round Table, was 
elected president of the John Hancock 
on Monday of this week. At the same 
time, the directors made Guy W. Cox, 
president of the John Hancock since 
1936, chairman of the board, changes 
effective January 1. 

His Ancestry 

The paternal ancestor of Paul F. 
Clark who first arrived in this country 
was John Clark of Yorkshire, England, 
in the 1700’s. He settled in Virginia 
where he held civil offices. His son, 
James, was in the Revolution as a drum- 
mer boy of 16 at the time of the sur- 
render of Cornwallis. James Clark 
taught mathematics in Virginia from 
1790 to 1794; wrote in longhand a text 
book on higher mathematics, which 
book, by the way, is now in the posses- 
sion of Ernest J. Clark, for many years 
state agent of John Hancock in Mary- 
land and District of Columbia and who 
is Paul F. Clark’s uncle. This book is 
an unique document, having in its con- 
cluding pages a roll of James Clark’s 
students and other notations. 

James Clark moved to Cincinnati 
where he was the pioneer judge and 
also was a member of the Ohio State 
Assembly. George Rogers Clark, famous 
explorer and discoverer of the North- 
west territory, also was a member of the 
family. 

Paul F. Clark’s grandfather, Benjamin 
Franklin Clark, was a member of a 
home guards unit in Ohio taken into 
the Union Army, which unit captured 
General Morgan, famous Confederate 
raider. Paul Clark has in his home in 
3rookline, Mass., the sword worn by 
Benjamin Franklin Clark on that occa- 
sion. 


Father Was a Judge 


Joseph Dayton Clark, father of Paul 
., was a lawyer who became a judge in 
Dayton, O., where Paul was born. After 
attending a freshwater college in Ohio 
where he got an A.B. degree, Joseph 
Dayton Clark was graduated from the 
University of Cincinnati Law School and 
admitted to the bar. He became a lead- 
ing counsel in fraternal insurance, 
drafted at a Mobile, Ala., convention 
what is known as the fraternal insurance 
Mobile bill; was counsel of the Canadian 
Order of Foresters and of the insurance 
branch of the Knights of Pythias, and 
at one time was president of the Na- 
tional Fraternal Congress. Paul’s 
mother, a Foster, belonged to a family 
of English descent who had settled in 
western Pennsylvania, near Pittsburgh. 
She met her future husband while at- 
tending college. 

Work Experience During Summer 

Vacations 

_Paul F. Clark was graduated from 
Staunton Military Academy, second in 
his class, in 1911. His uncle, Ernest J. 


By CLarENcE AXMAN 


Clark, wanted him to be an insurance 
man when he grew up. His father, with 
strong opinions about careers, had an 
idea that a boy should find out through 
experience for what he was_ best 
equipped, and persuaded his son to ex- 
periment with jobs during his summer 
vacations. Paul’s ambition as a boy was 
to be an engineer and to attend the 
Colorado School of Mines. His first 
work during a summer vacation was with 
the National. Cash Register Co., en- 
gaged in operating tap and die machines. 
This did not appeal to him. The next 
summer his father got him a job with 
the city of Dayton working with a sur- 
vey outfit—a vocation which he regarded 
indifferently. His uncle, Ernest J. Clark, 
still anxious for Paul to become a life 
insurance agent, convinced the father 
that Paul should attend the Wharton 
School of Finance, University of Penn- 
sylvania, and study under Dr. S. S. 
Huebner. Paul’s father agreed to this 
if Paul would spend one year at a smail 
college. He, accordingly, went to Deni- 
son University, Granville, O. 

After Paul got to college and vacation 
time came around he engaged in an ac- 
tivity which fascinated him, and that 
was salesmanship. He developed a great 


flair for selling. What he sold was Bar- 
num’s Family Library, which covered a 
wide range of topics, including How to 
Keep Well, How to Cook, and also 
contained some veterinary information. 
The work greatly appealed to house- 
wives of farmers. Paul was assigned 
territory in northern Indiana cities near 
Lake Michigan, not far from Chicago. 
Mr. Clark enjoyed meeting the farmers’ 
families, which turned out to be recipro- 
cal, and he easily sold the books, but 
after some weeks he discovered that he 
was not making any net profit. When 
the books were sold a cash down pay- 
ment was made and the balance was paid 
on delivery. The problem was not in 
selling, but in deliveries. It was neces- 
sary for the young salesman to hire a 
horse and buggy at his own expense to 
make these deliveries. This procedure 
wiped out his profits. 


Found Inspiration in Franklin’s Auto- 
biography 


During three years of his vacations 
while at the Wharton School of Finance 
he was salesman for a subsidiary of the 
Aluminum Company of America, the 
Aluminum Cooking Utensil Co. He sold 
these utensils in Dayton and surrounding 


Highlights in Guy W. Cox’s Career 


Guy W. Cox, who was made chairman 
of the John Hancock, which he has 
served as president since 1936, has won 
distinction in the fields of public life 
and law as well as in life insurance. He 
served in the State House of Represen- 
tatives in 1903-04; Massachusetts Senate, 
1906-07; was chairman of the special 
commission on taxation in 1907, and 
chairman of the special committee on 
taxation of the Massachusetts Constitu- 
tional Convention in 1917-19. He was a 
member of the Sinking Fund Commis- 
sion of the city of Boston under three 
administrations. While in the Senate all 
the tax laws of Massachusetts were re- 
vised by the committee of which he was 
chairman, 


Distinguished Family 


Mr. Cox is a member of a family 
which won unusual distinction. A 
brother, Channing Harry Cox, a bank 
president, was also a member of the 
Massachusetts legislature, then became 
Lieutenant-Governor, and later Gover- 
nor. Another brother, Louis Sherburne 
Cox, was for years on the Superior 
Court in Massachusetts. A third brother, 
Walter Randall Cox, developed many of 
the great pacing and trotting horses, 
four of whom were first across the wire 
in Hambletonians, the classic event in 
the trotting horse world. 

Early ancestors of Guy -W. Cox were 
distinguished in New Hampshire. His 
father was in business in Manchester, 
went into public life and filled many 
city and state offices. Guy W. Cox won 
many honors while at Dartmouth. After 
his graduation he became president of 
his Dartmouth class, being reelected 
each year. For a year he was president 





Blank & Stoller 
GUY W. COX 


of the Dartmouth Alumni. Upon leaving 
Dartmouth he attended Boston Univer- 
sity, of which he became a trustee. 

In his first year after he left college 
he taught chemistry and physics in 


Manchester High School; then mathe- 
matics in Boston Evening High School, 
specializing in algebra and geometry. 
He began to practice law, became a part- 
ner of William M. Butler in the firm 
of Butler, Cox and Murchie. William M. 


(Continued on Page 6) 
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CLARK 


PAUL F. 


cities and was most successful of all the 
Aluminum Co. salesmen in that territory. 
The experience he had had in selling 
books was the first lesson he had in the 
rudiments of finance and budgeting. It 
checked, too, with the wisdom of the 
advice of his father about the necessity 
of keeping in mind a net instead of a 
gross income. His father had said to 
him: “Most people have spending ideas 
which are greater than their earning 
ideas. Size of income is immaterial; it 
is what you save which counts. When 
Benjamin Franklin said ‘A penny saved 
is a penny earned,’ he incorporated in 
a few words an economic philosophy 
which has been the foundation of many 
a successful career.” All through the 
three summer vacation periods in selling 
aluminumware Mr. Clark managed to 
save part of his income. 

Mr. Clark became an early reader of 
Benjamin Franklin’s Autobiography, and 
believes that a no more inspiring book 
has ever been written by an American; 
furthermore, that it should be a “must” 
on the list of American children’s re- 
quired reading. 

Paul attended his first convention of 
National Association of Life Underwrit- 
ers when his uncle was president in 1914. 
One of the objectives of E. J. Clark’s 
administration was to develop an educa- 
tional program for the association. The 
need he particularly saw was for a text 
book on life insurance written by some- 
one who knew the technical side of the 
business, was an able and simple writer 
who could tell the story so that every- 
ene could understand what life insur- 
ance is, what it means, why everybody 
selling, or who wants to sell life insur- 
ance, would profit by such a book. 

Paul told his uncle that Dr. S. S. 
Huebner of Wharton School of Finance 
was the ideal man to write the book. As 
a student under Huebner Paul was a 
most enthusiastic admirer of the edu- 
cator. So at Paul’s suggestion Ernest J. 
Clark saw Dr. Huebner and the latter 
agreed to write the book. Thus, was 
born Huebner’s great text book, “Life 
Insurance.” 

Becomes an Insurance Agent in 
Baltimore 

This convention of the National Asso- 
ciation of Life Underwriters was in Cin- 
cinnati and immediately after its con- 
clusion Paul joined his uncle’s general 
agency as an agent. He arrived in Bal- 
timore where his entire acquaintance at 
the start consisted of Ernest J. Clark 
and family, but he is socially inclined 
and it was not long before he built many 
friendships. No favoritism was shown 
by Ernest J. Clark to the young agent, 
which meant he got no preferences on 
leads. He didn’t need any as he had 


(Continued on Page 6) 
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Coolidge Aetna Agency Vice President 


Was Second Vice President and Principal Assistant to Late 


S. T. Whatley; a West Point Graduate; Entire 
Insurance Career With Aetna 


Robert B. Coolidge, who was chief 
lieutenant of the late Seaborn T. What- 
ley in agency Aetna Life, 
and who is one of the best known fig- 
ures in Life Agency Officers Associa- 
tion and Life Insurance Re- 
search Bureau, has succeeded Mr. What- 
ley as head of the company’s production 
forces. Mr. Coolidge has been a second 
vice president of the company. On Fri- 
day of last week directors of Aetna Life 
elected him agency vice president. A 
man of great integrity and sincerity of 
purpose Mr. Coolidge is personally 
known to thousands of field men as for 
many years he has been a speaker be- 
fore sales congresses and other gather- 
ings of life underwriters associations in 
this country and Canada. 
A West Point Graduate 

Mr. Coolidge is a descendant of John 
Coolidge who came to this country in 
1630 and settled in Watertown, Mass., 
in the Greater Boston area. One branch 
of the family which settled later in Ver- 
mont was the one from which Calvin 
Coolidge was’ descended. 

Robert B.’s grandfather left Water- 
town and moved his family to a farm 
near Galesburg, TIL, where Robert B. 
was born. The family moved to Cleve- 
land when “Bob” was two years old. 
There he attended grammar school, and 
Shaw High School in East Cleveland 
after which he becanie a student at 
University of Illinois. That university 
had compulsory military training and 
Coolidge became so greatly interested 
in this training that when he learned he 
could get an appointment to West Point 
he was a happy youth. 

At the Academy from which he was 
graduated in 1918, his scholarship was 
high enough to put him in the corps of 
engineers after graduation. Two mem- 
bers of his class are Major General 
Christianson and_ Brigadier General 
Peckham. Latter is in charge of pet- 
roleum for the Army. While Coolidge 
was attending the Academy it had a 
football team—that of 1916—which was 
neither defeated nor tied. Playing on 
the back field of this famous team was 
Elmer Oliphant, who for some years 
has been with the Group department of 
the Metropolitan Life. Incidentally, 
Robert B. Coolidge’s son, Robert B. 
Coolidge, Jr., is at West Point, member 
of the class of ’46. 

Becomes an Officer 

Upon graduation Coolidge went with 
the corps of engineers to Camp Humph- 
reys, now Fort Belvoir, Va. Shortly 
thereafter he resigned from the Army 
and became an agent for the Aetna Life 
in Cleveland, general agent then (and 
now) being G. B. Chapman. Chapman, 
who taught him the rudiments of the 
business, was a good salesman and one 
of the pioneers in selling Group insur- 
ance. Coolidge was a successful agent. 
selling during his first full year $400,000 
of Ordinary insurance. During his sec- 
ond year he sold approximately $500,000. 
It was not long before Chapman inter- 
ested him in Group insurance, and it 
appealed to him, During his third year 
he was made home office representative 
of Group insurance in the Cleveland 
agency. Before World War II started, 
the Aetna Life had about 200 such rep- 
resentatives in the agencies of the com- 
pany. Their duties are to work in close 
cooperation with the general agent 
relative to Group and to help agents 
close Group sales. 

In 1926 Mr. Coolidge became super- 
visor of the Chapman agency in Cleve- 
land. Then, he was made assistant gen- 
eral agent. Among his other activities 
which attracted the favorable attention 
of the home office were of re- 


division of 


Sales 


those 


ROBERT B. COOLIDGE 
cruiting. Among those whom he brought 
into the agency were E. A. Inkley and 
Fred Doolittle, two of Cleveland’s best 
agents at the present time, In 1931 Mr. 
Coolidge resigned as assistant general 
agent to go back into the field of per- 
sonal production for the Aetna in Cleve- 
land. 

Mr. Coolidge became prominent in that 
city. He was elected president of the 
Cleveland Life Underwriters Associa- 
tion, which has a membership at present 
time of between 500 and 600. Talks he 
made before the Cleveland and other 
associations in Ohio attracted nation- 
wide attention and he became nationally 
sought after as a speaker, and talked 
from Coast to Coast. These addresses 
were keyed to every day selling by the 
agents. None was of a theoretical na- 
ture. They were found decidedly helpful. 

Goes to Home Office 

A month after S. T. Whatley in 1933 
became vice president of the Aetna in 
charge of agencies, after his unusually 
successful experience as a_ general 
agent of the company in Chicago, he 
brought Mr. Coolidge into the home 
othce agency division, and Mr. Coolidge 
became his chief assistant. One of the 
first things which Mr. Whatley did in 
his new post was to visit all of the 
\etna Life’s eighty agencies, accom- 
panied by Mr. Coolidge. In that way 
they soon met the entire field force of 
the company. On some of. those trips 
they were joined by President Morgan 
3. Brainard. At all of the cities there 
were meetings. 

Mr. Coolidge had been brought into 
the home office to assist Mr. Whatley 
in the revamping and modernizing of 
the sales and training plans of the 
company. At the outset his work had 
to do with sales training and general 
life insurance education, his duties 
gradually evolving into general super- 
vision of agencies. Always greatly in- 
terested in sales methods and _ their 
practical application he has fostered the 
outstanding work of E. H. Snow, Rob- 
ert W. Wilkinson, J. Wylie Craig and 
other members of the agency depart- 
ment in the construction of Estate Con- 
trol plans, Business Insurance plans and 
the company’s Thrift plan. Mr. Snow is 
now general agent in Des Moines. Mr. 
Wilkinson is field supervisor. Mr. Craig 
is a private in the U. S. Army. 

Mr. Coolidge’s title when he came to 
the home office was assistant superin- 
tendent of agencies and in 1936 he be- 
came superintendent of agencies. Later, 


C. A. Harrington Mass. 
Protective Cos. Chairman 


F. L. HARRINGTON PRESIDENT 


J. Harry Wood Executive Vice Presi- 
dent; C. A. Harrington Completes 
Fifty Years 


Following meetings of the boards of 
directors of the Massachusetts Protective 
Association, Inc., Massachusetts Protective 
Life Assurance Co. and Paul Revere Life 
Insurance Co., last week, it was announced 
that Charles A. Harrington, president of 
these respective companies, will become 
chairman of the board, and Frank L. Har- 
rington, who has been vice president and 
counsel, will become president. J. Harry 
Wood, formerly second vice president of 
the John Hancock, is executive vice presi- 
dent. 

Charles A. Harrington, who becomes 
chairman of the board, is completing his 
fiftieth year with The Massachusetts Pro- 
tective Association, Inc. and his twenty- 
second year as president. He is the sole 
survivor of the group which organized the 
Association a half century ago. He was 
born in Worcester, educated at Worcester 
High School and Worcester Polytechnic 
Institute, is a 33rd degree Mason and has 
long been active in civic and community 
affairs. 

Frank L, Harrington, who becomes pres- 
ident, is a native of Worcester, was edu- 
cated at Phillips Exeter Academy, Dart- 
mouth College and Harvard Law School. 
After leaving Harvard Law School he 
went with the law firm of Choate, Hall 
and Stewart in Boston, becoming associ- 
ated with The Massachusetts Protective 
Companies in 1929, 





National Life to Continue 
Advertising Through 1945 


The executive committee of the Na- 
tional Life of Vermont has authorized 
continuance during 1945 of the company’s 
advertising in three well-known maga- 
zines of nation-wide circulation. They 
include Life, Saturday Evening Post and 
The American Magazine with a circula- 
tion of nearly ten million and a reader- 
ship of approximately thirty million per- 
sons. There will be eight advertisements 
in Life, eight in the Post, and six in 
The American Magazine. 





president 
vice 


he was elected second vice 
and his appointment as agency 
president was on December 8. 

Mr. Coolidge has talked at three an- 
nual conventions of the National Asso- 
ciation of Life Underwriters. He has 
addressed life insurance meetings in 
Canada as well as throughout this coun- 
try. He has on a number of occasions 
been chairman of Aetna Life field con- 
ventions, and his concluding talks at 
these affairs are always high spots. He 
is an earnest, common sense, realistic 
talker with considerable power of con- 
centration, and not given to frills of 
any kind. At the home office as well 
as in the field his popularity has grown 
because of his helpfulness and under- 
standing of the other man’s point of 
view. 

Civic Activities 

Prominent in the Life Insurance Sales 
Research Bureau affairs Mr. Coolidge 
was chairman of its advisory committee 
for three years. He was associate chair- 
man of the $5,000,000 hospital campaign 
in Hartford last year, an unusually suc- 
cessful campaign. Recently, he was 
elected a director of Hartford Hospital 
and a director of the Hartford Hospital 
Association. He is a director of Hart- 
ford YMCA and of the Hartford 
Volunteer Bureau. 

Mrs. Coolidge was Verna Henderson 
of Cleveland. In addition to their son, 
who is a cadet at West Point, they have 
a daughter, Martha, who is attending 
Garland School, Boston. 


C. S. McALLISTER’S NEW POST 


Joins H. Arthur Schmidt Agency for 
Full Time Production; Previously 
with Phoenix Mutual. Life 
Charles S. McAllister, who last we:-k 
joined the H. Arthur Schmidt Agen: 
of the New England Mutual Life 
New York as a full-time representat; 


CHARLES S. McALLISTER 


will have an office in the Peoples Bank 
Building in White Plains as well as at 
217 Broadway, New York City. Mr. Mc- 


_ Allister has a sizable clientele in New 


York City and Westchester County, and 
through his two offices he will devote his 
entire time to the needs of his clients, 
specializing in estate planning and busi- 
ness insurance. 

After graduating from Dartmouth in 
1931, Mr. McAllister entered life insur- 
ance selling work with Harry Kuesel of 
the Phoenix Mutual Life. He has been 
successful as a personal producer and in 
joint work with other life underwriters. 
He has appeared as a speaker before 
life underwriters meetings and_ has 
worked out some original and effective 
procedures in estate planning. 

In addition to being a member of thie 
Life Underwriters Association of New 
York, Mr. McAllister is also a member 
of the Philadelphia Life Underwriters 
and Life Managers Associations, and of 
the Rotary Clubs of White Plains, the 
Dartmouth Alumni Association, and Psi- 
Upsilon Fraternity. He and his wife and 
son live in Scarsdale. 





H. B. Self Named Lincoln 


National General Agent 


Houston B. Self has been appointed gen- 
eral agent in Lubbock, Texas, for the Lin- 
coln National Life Insurance Co., accord- 
ing to an announcement by A. L. Dern, 
vice president and director of agencies. Mr 
Self will represent the company in Lub 
bock and twenty-one surrounding counties 

Before entering the life insurance busi- 
ness, Mr. Self was superintendent 0! 
schools in Rising Star, Texas. This year 
he entered the life insurance field as a 
representative in Rising Star. He is a 
graduate of Texas Technical College. 





MUTUAL LIFE WAR CLAIMS 


Total war death claims paid by the 
Mutual Life of New York in the thre 
vears from Pearl Harbor to Novembe: 
30, 1944, aggregated $4,426,048 on 1,30! 
lives. The claims on the lives of person 
in the armed services were 3.1% of tota 
death claims paid in the same_ period 
Of the total war death claims, 740 per 
sons, or 53% were killed in action 
Deaths in line of duty aggregated 401 
or 29% while deaths of prisoners of war 
numbered 14, or 1%. Deaths not due t 
service amounted to 194, or 14% an‘ 
deaths from ship sinkings totaled 45, o 
3%. 
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New York Supervisors 
Hold Annual Dinner 


ATTENDED BY MANY GUESTS 








Harold Cronin Presides; Past President 
Murray April Presented 
With Scroll 





The annual dinner of the Life Su- 
pervisors Association of New York City, 
president of which is Harold Cronin, 
Prudential, held at the Drug & Chemi- 
cal Club, Thursd: ay night of last week, 
had an attendance of 135. It is one of 





HAROLD CRONIN 


the most attractive of the informal in- 
surance events of the year. 

Among those present were Julius 
Eisendrath, president of Life Managers 
Association; George P. Shoemaker, 
president, and Ralph Burns, executive 
secretary, Life Underwriters Association 
of City of New York, Inc.; Walter E. 
Barton, treasurer of National Associa- 
tion of Life Underwriters; and James 
Elton Bragg as representative of CLU. 
Guests included two Army officers, Col- 
onel John A. McNulty (in civil life, 
manager of Prudential in Paramount 
Theatre Building) ; and Major Ed Phelps 
(in civil life, general agent, Equitable of 
lowa). One of home office executives 
attending event was W. Rankin Furey, 
head of Berkshire’s agencies. Approxi- 
mately forty managers and_ general 
agents in Greater New York attended. 

President Harold Cronin of the su- 
pervisors was master of ceremonies. 
Other officers of the Life Supervisors 
are Arthur Sullivan, Guardian, first vice 
president; Charles Schiff, Prudential, 
second vice president; Harry C. Ard, 
Connecticut General, secretary and 
treasurer. Members of executive com- 
mittee are Edwin J. Allen, Murray 
April, George Bobbe, Abraham Eisen, 
Raymond S. Marchtel, Adam H. Ober- 
heim and John D. Rogers. 

A scroll was presented to Murray 
April, immediate past president of the 
association. 





B. HARVE HARRIS RETIRES 
Assistant Secretary, The Prudential, 
Had Been With Company Nearly 
Forty-four Years 


B. Harve Harris, assistant secretary, 
The Prudential, retired last week after 
nearly forty-four years of service with 
the company. Mr. Harris joined The 
Prudential in 1901 as a clerk in the 
mail department. He was transferred to 
the tracing department and was made 
a special clerk in Division H in 1908. 
He successively was promoted to super- 
vising clerk, junior and senior assistant 
manager of Division D. In 1923 he was 
named manager of Division P and in 
1927 was designated a supervisor. The 
board of directors elected Mr. Harris 
assistant secretary in 1929, in which 
capacity he has since served. 

















C. P. Mayfield Chairman 
Keystone Life Ad Men 


IS A FIDELITY ‘MUTUAL Vv. FF. 





















| Lillian Yelland, Pesctienn Mutual, Sec- 
retary; Evelyn Shuler,- Penn 
utual, Press Chairman 


Clifton P. Mayfield, Fidelity Mutual 
| Life, has been elected chairman of Key- 
stone Group of Life Insurance Advertisers 














gm Pees » 2 ref . 
pyvEnt : \ssociation, succeeding Albert F. Ran- 


| dolph, Penn Mutual. Lillian Yelland, 
Provident Mutual, has been named secre- 
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Broad Educational Program 


Offered by 


Connecticut Mutual 


The Connecticut Mutual provides its salesmen 





with a complete educational course to assist them in 


three phases of their sales training. CLIFTON .P. MAYFIELD 
tary and Evelyn Shuler, Penn Mutual, i 
Part one, for beginners, deals with fundamentals the new press chairman of the group. 


e “ ‘ . Payer “ae A graduate of Lafayette College with » 
including prospecting, planning, principles of life insur- ideainets ie: ied snaloailiie, Se, Matalin 
ance, package selling and how to sell. early experience was with Pennsylvania 
Rk. ‘R. where he was an engineer in the 
° : maintenance of way department; then chief 
Part two, for those who are ready for intermediate draftsman in the valuation department; 
technical engineer in that department and 
finally in charge of valuations in New 
York and Philadelphia terminals. 

While pursuing his engineering profes- 
sion he became interested in and_ took 
courses at Temple University in advertis- 
ing, salesmanship and public speaking, later 


training, deals with income insurance, simplified pro- 
gramming, the Minimum Plan of Living and the 
Estate Extension Plan. 


For the advanced underwriter, part three covers becoming an account executive with W. | 

: . MacKenny Co. From there he went to 

pension trusts, business coverage, insurance for tax Kidelity Mutual as manager of publicity 
and personnel, and in January, 1944, be- 

purposes, and estate analysis. came second vice president of administra- 


tion. He is continuing his work in charge 
of publicity, advertising and sales promo- 


; : a P \ 
Connecticut Mutual’s training program is not con- tion as well as editing the company’s field 
: : : : publication, Fidelity Field Man, a monthly, 
fined to technical discussions, but includes complete and Piriug Line, 9 well. 
selling helps on every kind of sale from simple, single Yelland and Shuler Careers 
: +4: Miss Yelland succeeds Christine Megar- 
needs to advanced phases of life underwriting. Among wee ae seelany' of Eankiaataien, A 


* * : senduale of West Philadelphia High 
these helps are direct mail, sales talks, briefs, rate School and Banks Business College, she 
supplemented her schooling at Neff Col 
lege, American Institute of Banking and 


cards, and even an illustrated policy jacket to fit 


the sale University of Pennsylvania. She is in 
e Provident’s advertising department. 

. f : ‘ Miss Shuler, director of public informa- 

Such material is available for several unit sales tion, Penn Mutual, was for years Phila- 

: . : delphia’s outstanding newspaper reporter, 

such as retirement income, family income, and also her work on the Evening Public Ledger 

i i , attracting nation-wide attention in news- 

for four business insurance needs, and for programming. paper circles. She has also directed pub- 


licity for the U. S. Army Air Force, Navy 
League Service and Civilian Defense and 
has served as liaison officer for the De- 
partment of Justice. She has handled or- 

ganization and publicity for Philadelphia 


Suitinne a summer concerts at Robin Hood 

Dell and served two years as director of 

public relations for the Municipal Bureau 

of Music, Philadelphia. She has conducted 

LIFE INSURANCE COMPANY publicity campaigns for national political 
organizations and for Pennsylvania Council 

of Republican Women and she organized 


the newspaper women’s war unit in Phila- 
delphia. 
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Hancock’s President 


from Page 3) 
become obsessed at Wharton with an 
idea which worked. It grew out of a 
statement delivered to the class by ‘Dr. 
Huebner, saying in brief there 1s no 
need in life insurance as great lor the 
most number of people as that of mort- 
gage insurance and reason for that is 
the importance of preserving the home. 
Dr. Huebner pointed out how many 
homes had been lost because of inability 
of head of the family to pay the mort- 
gage on the home before he died. Hav- 
ing the idea, the next thing was to 
capitalize it by finding out about existing 
mortgages. In the city was issued a 
daily publication called Baltimore Court 
Record, which told all the facts about 
new mortgages, their size, who took 
them out and the addresses of the mort- 
gagees. Clark immediately subscribed 
for the paper. Every morning he studied 
the list of new mortgages carefully. His 
interest at the time was in mortgages 
of $2,000 or more. t 

As there was no existing literature 
then about mortgage insurance he wrote 
some himself and paid for the printing. 
The literature said that when the mort- 
gages are taken there is an interest of 
5%, but for an additional 1% or 2% the 
prospect can guarantee that the mort- 
gage be paid in event of his death. 
After these mortgages were recorded 
Clark would send out a letter enclosing 
his literature, saying he would make a 
call the next day. He really made these 
calls in the evenings. His first sale was 
to an Italian who owned a one-arm 
restaurant and was a 5-year term policy 
for $1,500. First commission check he 
received was for $4.28. Clark had also 
had a memorandum printed reading: 
“This is a guaranteed insurance policy 
to cover the mortgage on the premises 
at - - Street; insurance on life of 
John Doe.” This memorandum he at- 
tached to the policies when he delivered 
them. 

Mr. Clark started in Baltimore in Oc- 
tober, 1914, and by December, 1914, had 
written $52,000 of insurance, bulk of it 
being mortgage insurance. The second 
year he sold $233,000 of insurance and 
eventually became a_ million dollar 
writer. In 1920 he sold $1,500,000. Among 
other activities in Baltimore he was 
president of the bible class of Utah 
Place Baptist Church, a member of that 
class being Carl R. Gray, then president 
of the Western Maryland Railroad, and 
who became president of the Union 
Pacific. Gray took’a fancy to Clark and 
the latter insured three of Gray’s sons. 

Goes to Boston as General Agent 

In May, 1921, when he was 28, John 
Hancock brought Paul F. Clark to Bos- 
ton to become a general agent. The 
company had been represented there for 
years by Francis Marsh. The latter’s 
son, Edward, took the old agency, and 
half the premium account was given to 
Paul F. Clark who otherwise started 
from scratch with nothing but a cashier 
and a clerk. In 1926 the Paul F. Clark 
agency took over the Edward Marsh 
agency. By 1927 the Paul F. Clark 
agency was producing $20,000,000 of Or- 
dinary, its top production shortly before 
the Wall Street crash being $$22,000,000. 

Extraordinary Recruiting Record 

Mr. Clark had not been in Boston 
long before the life insurance fraternity 
there knew that a new aggressive, pro- 
gressive, vital personality had come to 
town. He began a recruiting campaign 
having for its objective enlisting in the 
agency ambitious and intelligent young 
men who had the qualities which life 
insurance selling requires. Among four 
of the stars he developed were Paul 
Sanborn, Clarence W. Wyatt, Frank 
T. Bobst and Clifford Straut. In later 
years Sanborn frequently led the com- 
pany in production and Wyatt led in 
number of lives. 

Four or five years after Mr. Clark es- 
tablished his agency in Boston he in- 
augurated a women’s department with 
Corinne V, Loomis as manager, a posi- 
tion she still holds. One of the women 
agents, Martha Boott, has on various 


(Continued 





Chicago Association Wins American Trade Award 


The Chicago Association of Life Underwriters was named top winner by the 
American Trade Association Executives in its 1944 contest among trade associations 
for cooperative services to business executives and the nation. The award, which 
was announced by Secretary of Commerce Jesse H. Jones, acting as chairman of 
the jury of awards, was made recently in New York. 

Picture taken at the presentation ceremony, shows, left .to right: John D. 
Moynahan, CLU, manager, Metropolitan Life, and president of the Chicago Life 
Underwriters Association; George Huth, general agent, Provident Mutual, and 
chairman of the Payroll Savings Division of the War Finance Committee, Chicago; 
Amos E. Taylor, director of the Bureau of Foreign and Domestic Commerce, United 


States Department of Commerce; Joy M. 


Luidens, executive secretary, Chicago 


Association of Life Underwriters, and C. J. Judkins, chief, Trade Association Unit, 


‘Bureau of Foreign and Domestic Commerce, United States Department of Commerce. 





occasions led” all women agents in 
America in production. The average 
policy of women in the agency has con- 
tinued large. 

In October, 1938, Mr. Clark was 
elected vice president of the John Han- 
cock. At the time the Clark agency had 
seventy-four full-time agents, one-third 
of whom were women, and they produced 
about one-third of the agency’s volume. 

When Mr. Clark left the agency to 
become a home office executive he reor- 
ganized the agency under a participating 
arrangement, the name of the agency 
being changed to Bobst, Johnson & 
Wyatt. When C. W. Wyatt joined the 
home office as a vice president, the 
agency’s name became Chas. B. Johnson 
& Associates. Mr. Clark set up the 
agency on a basis where after five years 
with the agency and a $50,000 premium 
income on their own production, the 
producers in the agency became par- 
ticipants in the profits of the agency. 


President of National Association of 
Life Underwriters 

For some years Mr. Clark was active 
in the affairs of the National Association 
of Life Underwriters. After three years 
as vice president he was elected its 
president in 1928. He presided at what 
was probably the outstanding convention 
of the association which was the one 
held in Washington, D. C., in 1929, where 
four of the principal life insurance presi- 
dents of the United States were on the 
program. They were Thomas I. Parkin- 
son of the Equitable Society; Walton L. 
Crocker of the John Hancock; Edward 
D. Duffield of the Prudential; Frederick 
H. Ecker of the Metropolitan Life. It 
was at this convention that Mr. Ecker 
made his historic address pointing out 
the great threat to the institution of life 
insurance which he saw if life insur- 
ance companies throughout the nation 
would be permitted to buy common 
stocks. While Mr. Clark was president 
of NALU its membership increased by 
3,000 members. 

It was Mr. Clark who was responsible 
for the organization of the Million 
Dollar Round Table. He had noted at 
conventions at the NALU that the writ- 
ers of unusually large volume were not 
taking a very active part in the proceed- 
ings; that some of them felt they had 
little in common with the average life 
insurance agent, and he believed that 
if they could get together around a 
table they would feel more free to dis- 
cuss the common problems which arose 


when they were selling the larger poli- 
cies in which the run of the mill agents 
were not particularly interested. Thus, 
the Million Dollar Round Table came 
into existence, and it was a great suc- 
cess from the start. The Million Dollar 
writers welcomed the opportunity once 
a year to meet the production stars of 
the country; to study their personalities 
and to hear about their methods. 


Mr. Clark was one of the first agents 
to receive a CLU designation and in 
1934-35 was president of the National 
Chapter of CLU. He has been a trustee 
of American College of Life Under- 
writers ever since that body was organ- 
ized in 1927. 


Duties as Vice President 


When Mr. Clark came to the home 
office as vice president his principal re- 
sponsibilities were in connection with 
district agencies and Group department. 
He took over direction of Group insur- 
ance in 1939, and in December, 1940, be- 
came head of the district agency or- 
ganization as well. The company has 
186 district agencies which in addition 
to their Weekly Premium volume write 
a large part of John Hancock’s Or- 
dinary business. In February, 1941, Mr. 
Clark was elected vice president of the 
John Hancock and a director. 


When J. Harry Wood, who was mana- 
ger of Ordinary agencies, left the John 
Hancock early in 1944, Mr. Clark took 
over those duties in addition to those 
he was handling, his responsibilities with 
the company also growing in other di- 
rections. In the reorganization of the 
general administration of the three divi- 
sions under Mr. Clark—Ordinary, Dis- 
trict Agencies and Group—four second 
vice presidents were elected. O. E. An- 
derson was placed in charge of district 
agencies. Philip N. Eckman, longest of 
the four in service of the Hancock, was 
placed in charge of Group administra- 
tion; ,Clyde F. Gay. in charge of Or- 
dinary agencies; and C. W. Wyatt in 
charge of Group sales. 

Among his civic and social welfare 
activities Mr. Clark is a trustee of New 
England Baptist Hospital, New England 
Deaconess Hospital, Baptist Home; 
is vice president and director, Bos- 
ton Chamber of Commerce; director 
of Northeastern University; Boston 
Y.M.C.A., New England Council, Boston 
Municipal Research Bureau; Bald 
Peak Colony Club, Melvin Village, 
N. H.; president of Boston Society 


Guy W. Cox’s Career 
(Continued from Page 3) 


Sutler became a United States Senat«; 
and managed Calvin Coolidge’s cam 
paign for the Presidency. 

Among other things as a lawyer Mr. 
Cox handled the work of putting the 
various properties into the Americ; 
Woolen Co. He was also general coji:- 
sel for several street railroads in Mas 
chusetts. His firm was counsel in Mass1- 
chusetts for a number of insurance cor- 
panies. His first contact with John Han- 
cock was in connection with legal matte;s. 


Joined Hancock in 1923 


Mr. Cox joined the John Hancock jn 
1923 when he was invited by Walton J. 
Crocker, then president, to join the or- 
ganization. He was elected vice presiden; 
and general solicitor. In his first year 
with the company -he prepared a paper 
on policy option settlements in life in- 
surance trusts which was given wide 
publicity. 

Some years ago he acquired a 300 
acre farm at Pittsfield, N. » his 
mother’s birthplace, where he raised 
about 5,000 bushels of apples each year. 
He is a great student of the classics and 
is also fond of music. 





of Boston, and is a member of the Coun- 
try Club, Brookline; Algonquin Club, 
Boston; Commercial Club of Boston: 
Yeamans Hall, Charleston, S. C.; Uni- 
versity of Pennsylvania Clubs of New 
England; Varsity Club of Philadelphia, 
and Phi Delta Theta. He is New Eng- 
land representative on the University of 
Pennsylvania Council on Development, 
and is a member of the International 
Committee, Y.M.C.A. and is on the com- 
mittee of administration, Brookline. 


His Family 


Mrs. Clark, who has a wide acquaint- 
ance in the insurance business, having 
attended numerous conventions, where 
she has been a popular figure, especially 
at the National Association of Life Un- 
derwriters, was Miss Anne Quast oi 
Brooklyn. Mr. and Mrs. Clark have a 
daughter, Jean, who attended Miss Por- 
ter’s School at Farmington, Conn., and 
Beaver Country Day School in Brook- 
line. She is the wife of Captain Randolph 
Post Eddy, U. S. Army, who attended 
Dartmouth and Harvard and has had a 
distinguished career in the armed serv- 
ices. 





Chamber’s Committee Drafts 


Resolution on Supervision 

The Insurance Committee of the U. S. 
Chamber of Commerce of which James 
L. Madden, second vice president of 
Metropolitan Life, is chairman, held a 
meeting in New York last week at which 
the following resolution was presented: 

“The Chamber of Commerce of the 
United States reaffirms its traditional 
position respecting insurance; namely, 
that this is a business which should be 
supervised and regulated by the several 
states. It further recommends adoption 
by the Congress of legislation appropri- 
ate to carry out this object.” 

This resolution will be submitted to 
the Chamber’s board for approval at its 
next meeting. Several prominent insur- 
ance executives in addition to the com 
mittee were present, among others at- 
tending being Judge Hatton W. Sum 
ners, noted Congressman from Texas 
Representing the Chamber’s Insurance 
Department from Washington were H 
E. Hilton, in charge of the department 
and Eleanor Smithson, secretary. 





BANKERS, NEBRASKA DINNER 


Howard S. Wilson, president, Bankers 
Life of Nebraska, was dinner host al 
the Cornhusker Hotel, Lincoln, to th: 
membership ,of the senior and junior 
boards of directors, November 22, 11 
celebration of the company’s reaching 
$150,000,000 business in force. 
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**Mutual’s new Lifetime Compensation Plan 
brings full assurance to the underwriter that 
‘he profits most who serves the best.’ It en- 
ables us to render a vital public service and, 
at the same time, offers us new sources of 
income. I believe it forecasts a new era in the 
business of selling life insurance.” 


JOHN R. TAYLOR 
New Bern, North Carolina 











“I believe the outstanding feature of the 
Plan is the fact that it makes it financially 
worthwhile for the underwriter to render 
continued service to his policyholders. 

*T wish the Plan had been in force when I 
entered the field back in May of 1924.” 


CORNELIUS J. McCOLE 
Wilkes-Barre, Pennsylvania 









‘Anyone entering the service of the Com- 
pany now as an agent is afforded the oppor- 
tunity of securing a most satisfying income 
during his productive years and real financial 
security in old age. 

‘Any person who enjoys selling and social 
contacts cannot, in my opinion, select a more 
independent or a more satisfactory vocation 
than is now offered in the Lifetime Plan.” 
J. WARREN TIMMERMAN 


Macon, Georgia 


























life (nsurance 
Selling” 


E COMPENSATION PLAN 


helps Field Underwriters render a more professional 
service to the insuring public and make a better living 
for themselves—without added cost to policyholders. It 
pays for service and for quality of business, as well as 
for volume. 





The Field Underwriter who does an efficient job re- 
ceives substantially more over a period of years than 
he could obtain under the usual commission contracts. 
The Lifetime Plan also provides these extra sources of 
income, over and above all commissions: 


@, Service Fees for looking after the needs of policy- 
holders. 


6. Efficiency Income for continuous quality pro- 
duction. 


¢, A generous Retirement Income any time between 


age 60 and 70. ? 





Our Field Underwriters have enthusiastically hailed this 
Lifetime Plan, which makes field underwriting a well- 
paid profession, worthy of professional study and 
achievement. 






Our 2nd Century of Serwice 


THE MUTUAL LIFE 


INSURANCE COMPANY of NEW YORK 


mal Lewis W. Douglas, Areaidnt 






34 NASSAU STREET X¥ oy NEW YORK CITY 
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R. D. Benscoter Detroit 
Gen’l Agt. for Provident 


FORMERLY AT WILKES-BARRE 


Nathaniel Reese to Relinquish General 
Agency Duties in Detroit, 
January 2 


Nathaniel Reese, veteran general agent 
at Detroit the Provident Mutual 
Life, will relinquish his responsibilities 


for 


as general agent in that city on Jan- 
uary 2, and will be succeeded by Roland 
1). Benscoter, who is now general agent 
at Wilkes-Barre. Mr. Reese will con- 


R. D. Benscoter 


tinue to bear the title of general agent, 
but will devote his time to personal pro- 
duction and the servicing of outstanding 
life insurance. 

Mr. Reese joined the Provident Mu- 
tual in 1900 and became general agent 
at the outbreak of the first World War. 





Nathaniel Reese 


Under his leadership the agency rose to 
fifth place in volume of insurance in 
force and new business sold, with branch 
offices in a number of the biggest cities 
of the state. 

Mr. Benscoter entered the life insur- 
ance business sixteen years ago, and 
founded the Wilkes-Barre agency in 
1939. In the six intervening years it has 
risen from last place to fifteenth place 
in the sale of new insurance. 


C. W. Ledgerwood Rejoins 
New York Life in Omaha 


Carl W. Ledgerwood, who after serv- 
ing as a major in the Chemical Warfare 
Service, has returned to the New York 
Life as agency director of the com- 
pany’s Nebraska branch office in Omaha. 
Before entering the service Mr. Ledger- 
wood was agency director of the St. 
Paul branch. 




















STILL...! 


No matter how flattering 
business tide, the common touch 


Pers 





counts. 


most with you. 


a ae 


LIFE 


And so the big challenge ot our 
new gains is the continuance of the 
friendly understanding and respect 
which you’ve so often told us counts 


Thanks to our Field Force, gains 
have become a Union Mutual custom. 
The biggest of them, we like to think, 
are still in friendly service! 


UNION MUTUAL 


LIFE INSURANCE COMPANY 
Portland MAINE Home Office 


Rolland E. Irish, President 
Harland L. Knight, Supt of Agencies 
ACCIDENT 
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R. J. Ross Made Supervisor 
Of Noel D. Maxcy Agency 


At a recent luncheon at the Brooklyn 
Club announcement was made of the 
appointment of Reuben J. Ross as 
agency Group supervisor of the Noel 
D. Maxcy Agency, Equitable Life As- 
surance Society, Brooklyn. Mr. Ross 
joined the Group department in the com- 
pany’s home office in January, 1941 as 
resident supervisor, engaged in Group 
sales. He became associated with the 
Maxcy agency in January, 1944, and 
since that time has fully qualified for 
the society’s $350,000 Club, and was the 
leader of the entire national field forces 
of the company for the month of July. 
He recently qualified as a Group mil- 
lionaire of the society. 


New ALC Members 


The Hoosier Farm Bureau Life In- 
surance Co., Indianapolis, and the Union 
Life Insurance Co., Little Rock, have 
been admitted to membership in the 
American Life Convention, increasing to 
199 the number of companies now en- 
rolled in the organization, Robert L. 
Hogg, manager and general counsel of 
the Convention announced. 





GREAT-WEST APPOINTMENT 
Earl M. Schwemm, Chicago Agency 
Manager Names Chester D. Walker 
as District Manager 
Earl M. Schwemm, agency manager 
cf the Chicago agency, Great-West Life, 
announced the appointment of Chester 
D. Walker as district manager, with 
headquarters at Decatur. Mr. Walker, 
who has been in the insurance business 
since 1932, became associated with the 

Great-West Life in May, 1943. 

On December 9 the Chicage agency 
passed the 22 million mark in new paid- 
for business for the year. This more 
than doubles the production of 1943 
for a comparative period. 


R. W. Sundelson Marks 
50th Year as General Agent 


Representatives and policyholders of 
the Sundelson agency, Equitable Life 
Assurance Society, 1440 Broadway, New 
York, attended a reception yesterday at 
the Hotel Pennsylvania, honoring Ray 
Wilner Sundelson on her fiftieth an- 
niversary as a general agent with the 
society. Officers of the society, civic 
and industrial leaders were among those 
attending the celebration. 





Dr. Jaquith, Columbus 
Mutual, Retires Dec. 3] 


LONG CAREER IN MEDICAL END 


Was With Prudential in Early Stage o/ 
Career; Former President of Medi- 
; cal Directors Association 


December 31, Dr. Walter A. 
consulting medical director, 
Columbus Mutual Life, will retire i: 
accordance with the retirement pla: 
adopted by the company’s board of di 
rectors in 1937 relative to officers of the 
company attaining the age of 70. 

Dr. Jaquith began his Columbus Mu 
tual career on April 1, 1934, as medical 
director, continuing in that post unti! 
January, 1942, when he was elected con- 
sulting medical director. Since coming 
to Ohio he has continued as a member 
of the Association of Life Insurance 
Medical Directors and has been on ex- 
ecutive committee of the association by 
virtue of having been its president in 
1917-18. He has the distinction of being 
the senior member of the executive 
council by virtue of having been presi- 
dent and because all preceding presi- 
dents have either died or been retired. 
He is a member of the Columbus Acad- 
emy of Medicine, Ohio State Medical 
Society, American Medical Association. 
After his retirement he will reside at 1] 
Clark Street, Chatham, N. J. His son 
and only child is Arthur B. Jaquith, who 
‘is with law department of The Pruden- 
tial at the home office. 

Born in Sydenham, Ont., and a grad- 
uate of Queens University, Kingston, 
Ont., he received the degrees of C.M. 
and M.D. He is a member of the Chi- 
cago Medical Society, Illinois State 
Medical, American Medical Association, 
and the ‘Association of Life Insurance 
Medical Directors of which he was 
president in 1917 and 1918. In 1903-04 
he was president of the Chicago Medical 
Examiners Association. He was with the 
home office medical staff of the Pruden- 
tial in 1905-20; and July 1, 1920 he be- 
came vice president and medical direc- 
tor of the former National Life of the 
U. S. A. From there he went with the 
Columbus Mutual as medical director. 


On 
Jaquith, 





Prudential Makes Several 


Home Office Promotions 


The Prudential has made several pro- 
motions among home office staff. Louis 
E. Kelly supervisor of southern group of 
divisions, was named assistant secretary 
in charge of the eastern group. Paul B. 
Palmer, manager of division J  pro- 
moted to supervisor of the western 
group; Sherman M. Southard, associate 
manager division N to manager of divi- 
sion F; T. Gibson Smith, assistant mana- 
ger division O to manager of division (¢ 
and William J. Link, assistant manager 
division G to associate manager in 
charge of division N. 

Louis H. Schmidt, assistant secretary 
eastern group transferred to western 
group; William A. Mason, supervisor 
western group, transferred to southern 


-group; Harold E. Connolly, manager di- 


vision D, transferred to division J and 
Samuel E. Roberts division C_ trans- 
ferred to division D. Laurence E. Olson, 
assistant manager of Kansas City Or- 
dinary agency, will join the Ordinary 
agencies in the home office with rank ot 
supervisor. 
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UTUAL LIFE ASSURANCE COMPANY 
S AND SURPLUS WRITERS. 
OUT ONCE A MONTH. 
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“Preruts,” Mr. Broker, is edited especially for you. 
It’s an interesting, human, good-natured publication 
with just enough shop talk to keep you posted on 
the many things State Mutual is doing to aid and 
cooperate with general insurance brokers and agents 


who have surplus business to place. 


If you are not already receiving ‘‘Pipefuls” and wish 
to... phone, see or write your nearest State Mutual 
General Agent who will gladly put you on his 
mailing list. We believe you will enjoy reading 


“Pipefuls’’. .. most everyone does. 


GET ON THE “’PIPEFULS’’ LIST TODAY 
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Manufacturers Post-War Program 


During the forty-ninth annual 
meeting of the National Association 
of Manufacturers, held in Waldorf- 
Astoria last week, and during its 
War and Reconversion Congress of 
American Industry session, the fol- 
lowing six-point program was pre- 
sented to the American public as “the 
basis on which the enemies’ ideas can 
be overcome following the overthrow 
of the enemies’ armies” 

I 
WE BELIEVE IN FREEDOM 


It is not merely freedom from this or 
freedom from that in which we believe, 
but in Freedom itself. To freedom there 
is neither part nor number. It is a design 
for life, suitable only for a strong, self- 
reliant, intelligent, individualistic people. 
It has been ours. It has been won at a 
price our forefathers paid. This genera- 
tion inherited it. The very conception 
of it is now challenged by some of our 
own people. Under the stress of war- 
time conditions, its application to the 
circumstances of our daily lives has been 
largely suspended. We are firm in our 
faith and belief that freedom must be 
restored. 


II 
WE BELIEVE THE ECONOMIC SYS- 
TEM WHICH IS COMMONLY 
CALLED FREE ENTERPRISE WILL 
PROVIDE THE HIGHEST POSSIBLE 
STANDARD OF LIVING FOR ALL 
PEOPLE 

The magic formula of American indus- 
try has been to produce more goods at 
less cost in order that more people can 
buy more things at lower prices. In this 
way our people have achieved a higher 
standard of material well-being than any 
other people anywhere, any time. 

Most of the good things of life come 
through work. Higher wages, vacations 
with pay, old-age benefits are possible 
and can be sustained only through eco- 
nomic productivity. The way we, as a 
people, can improve our material well- 
being is to be more productive. Any 
interference with economic productivity, 
except to protect the public health and 
safety, whether by Government or labor 
or business, is reactionary and against 
the best interests of the people. 

Three Fundamentals 

This American system of free enter- 
prise rests on three fundamentals: in- 
dividual responsibility, private property 
and free competition. 

Individual responsibility offers to each 
and every man the dignity of making 
his own choices, the opportunity and the 
incentive to work out his own destiny. 
He can rise to that social and economic 
level which he, through his own ability, 
industry and thrift can attain. He is 
held responsible both under the law and 
before his fellow-men for his own de- 
cisions and for his conduct. The in- 
dividual may pursue that course of life 
he himself elects, but in the exercise of 
his freedom to pursue it he must also 
accept and discharge his duties and re- 
sponsibilities to home, church, com- 
munity, State and nation. 

When, in the course of the enjovment 
of this individual freedom, men forget 
or neglect their duties and responsibili- 
ties and mistake freedom for license, 
then injustice, disorder and confusion 
will follow and the liberty that has been 
abused will be lost. They yield to dic- 
tators, and then the struggle of the 
individual for freedom must begin all 
over again. 

Property rights are in their very es- 
sence human rights. The secure posses- 
sion of private property is a reward that 
stimulates individual effort, promotes 
thrift and discourages waste. It con- 
tributes to the enrichment and dignity 
of life. 

Regulation by Competition 
competition is democracy’s way 
without 


Iree 
of regulating the economy 


tyranny. In the market place all men 
offer their goods and services, and the 
buyer and seller arrive at a fair price 
in the light of their own ideas of value. 
Under free competition, men reward that 
enterprise which serves them best, and, 
through refusing to buy, discipline those 
who do not meet the public’s desires. 
No Government can so well decide as 
the people themselves what and when to 
buy and sell, how much, and at what 
price. * 

Free competition must have a stable 
system of law under which to operate. 
It must leave the individual free to 
offer, and his fellow-citizens free to 
accept or reject, those goods and services 
which each believes mutually advanta- 
geous. Only in this free exchange is 
there to be found that regulation which, 
in the long run, achieves the greatest 
economic justice. It is the one principle 
of regulation under which people may 
long continue to be free. 


To succeed’and survive in a competi- 
tive economic system, the emphasis must 
be and remain on contribution rather 
than on acquisition, on the “give” rather 
than the “take.” In the long scroll of 
history, and over the broad face of the 
earth, modern industrial civilization 
evolved only after a time when and 
where mankind had been inspired by the 
spiritual concepts of mutual service. The 
possibility of its successful functioning 
for long is inconceivable under less 
auspicious circumstances. 


Peoples who ape our way of life, with- 
out having assimilated the spirit which 
gave it birth, from time to time have 
menaced the continued survival of civ- 
ilization itself. Among ourselves the dis- 
ruptive forces of class antagonisms, 
greed and selfishness retard its develop- 
ment and, at times, seem to threaten its 
continuation even here where the vision 
of a social-economic system based on the 
idea of service to each other was first 
given. 

III 


WE BELIEVE OUR FREE ENTER- 
PRISE SYSTEM AND OUR AMERI- 
CAN FORM OF GOVERNMENT ARE 
INSEPARABLE—AND THERE CAN 
BE NO COMPROMISE BETWEEN A 
FREE ECONOMY AND A GOV- 
ERNMENT - DICTATED ECONOMY 
WITHOUT ENDANGERING OUR 
POLITICAL AS WELL’ AS OUR 
ECONOMIC FREEDOM. 


By our American form of government 
we mean a representative, constitutional- 
ly limited government with emphasis on 
the word limited. That is where the 
founders put the emphasis. Unlimited 
government in any form, even unlimited 
good government, is bound to devour 
freedom. 

Government, in order to be a govern- 
ment, must, in the final analysis, depend 
on the legal use of force, and by its 
very nature must make this force the 
basis of its dealings with the private 
citizen. Under any form of government- 
dictated economy this means the intru- 
sion of the irresistible force of govern- 
ment into the everyday affairs of life. 
These intrusions must be accomplished 
by those in the employ of the govern- 
ment. Such is political bureaucracy, and 
therein lie the seeds of tyranny. 

Even before the war it was only 
too evident that the area of individual 
freedom in this country was shrinking, 
that the area of governmental authority 
over the individual was expanding. As 
the power of government agencies in- 
creased, the prestige of the parliamen- 
tary principle—the Congress, the State 
Legislatures, the town fathers dealing 
with local affairs—declined. 


More and more we have come to be 
governed, not by laws that are first 
debated and then enacted, but by the 
device of so-called administrative law, 
which is to say, by decrees, executive 
orders, rules, regulations and interpre- 
tations, which are dictated by bureaus, 


boards, commissions, all the new sprawl- 
ing alphabetical agencies of government, 
and then sent to the Federal Register 
to be filed and pnblished as law. The 
power bureaucracy has come to wield in 
this country is enormous, and ramifies, 
conflicts, parallels and duplicates beyond 
belief. S 
Resisting Bureaucracy 

To challenge the wisdom, the pro- 
priety, or the necessity of a bureau- 
cratic directive soon comes to be regard- 
ed as a challenge to government itself. 
Even questions of broad policy tend to 
cease to be a proper subject for debate 
between the citizen and his government. 

So it is then that in a government- 
dictated economy, not only free enter- 
prise is doomed to extinction, but politi- 
cal liberty itself is jeopardized. On any 
question of large public moment, to ac- 
quiesce may well involve submission to 
an act of tyranny; to resist is to re- 
volt against governmental authority. 
That is why under totalitarian govern- 
ments only one political party is toler- 
ated, and the individual must be either 
for the government or against it! 

There is carved on. the lintel of the 
United States Supreme Court the leg- 
end: “To the end that this shall be 
a Government of law, not of men.” Yet 
in this country the bureaucrat now fre- 
quently performs legislative, administra- 
tive, and judicial functions, through the 
relatively recent expansion of the device 
of administrative law. This, in any lan- 
guage, in any country, under any circum- 
stances, is tyranny. Perversions of ad- 
ministrative law as a device for regi- 
menting economic aspects of individual 
enterprise should be abolished, in order 
that government by appointees in place 
of elected representatives of the people 
shall cease. 

IV 


WE BELIEVE GOVERNMENT-DIC- 

TATED INTERNATIONAL TRADE 

TENDS TO DISTURB PEACE AND 
BREED WARS 


Dictated economies tend to insulate 
themselves from the rest of the world 
and to rely upon Government cartels 
and monopolies. This creates an interna- 
tional restriction on competition which 
endangers peace because then Govern- 
ments themselves become great trading 
bodies, and the exchange of goods and 
services among nations is controlled, not 
by competition, but by military power. 
Cartels are contrary to the principles of 
free enterprise. International trade and 
domestic trade are not two things, they 
cannot be isolated in compartments one 
from the other. 


Vv 


WE BELIEVE A SOUND CURRENCY 
IS ESSENTIAL TO THE PRESERVA- 
TION OF SELF-GOVERNMENT 


The first requisite of a sound cur- 
rency is obedience to the simple, jealous 
law of solvency. 

The widely held popular delusion that 
so far as Governments are concerned 
solvency is a fetish constitutes a menace 
to our social, economic and political sta- 
bility. If this way of thinking continues 
to prevail, it will involve us in a great 
disaster. There is a flood of political 
doctrines now current in the world 


which assumes it to be an obligation of . 


Government to manipulate credit and to 
employ it as an instrument of social 
policy. This idea has been raised to the 
level of economic theory, identified by 
such names as the theory of deficit 
spending or the theory of compensatory 
budgets. The debasement of currency 
and the manipulation of credit, however 
well intentioned, has a long and tragic 
history of failure. If in time of peace 
we persist on that road we shall come 
either to the hard lesson of bankruptcy, 
or worse, to a totalitarian form of gov- 
ernment under which experience shows 
such devices can sometimes be made to 
work, but only temporarily. 

A currency redeemable in gold and 
a banking system outside the realm of 
political domination provide a free peo- 
ple with the best bulwark against politi- 
cal demagoguery and the perpetration 
of unsound economic practices by in- 


+> 


competent or ill-advised Governments 
That it has seemed advisable to some t. 
suspend this sound fiscal principle t 
meet the exigencies of war finance doe 
not impair its validity for peacetime ap 
plication. Our banking and credit struc 
ture should be restored to private man 
agements and our currency made rx 
deemable in gold at the earliest feasib|: 
moment. ad 


VI 
WE BELIEVE THE PERVERSIO} 
OF THE POWER OF TAXATIOD 
FROM ITS LEGITIMATE PURPOS! 
TO INDIRECT EFFORTS AT Al 
LEGED SOCIAL AND ECONOMI| 
REFORM IS A SERIOUS THREA’ 
TO THE STABILITY OF OUR FOR 
OF GOVERNMENT AND OUR WA\ 
OF LIFE 


The aim of taxation should be to meet 
the limited expenditures of limited go, 
ernment. All schemes of taxation that 
go beyond this, such as those that ar 
designed to redistribute the national in 
come according to the notions of men 
in government, lead directly to that state 
of society in which people no longer 
support government, and by virtue of 
supporting it, control it, but are them- 
selves supported and therefore con- 
trolled by government, and cannot be 
free. 

On many of the details of social, eco- 
nomic and political problems growing out 
of conversion to war and reconversion to 
peace, opinions may differ, but on funda- 
mental principles there must be no com- 
promise. 

The Amercan Way 


We, the War and Reconversion Con- 
gress of American Industry, believe that 
within the framework of these enumer- 
ated broad principles America can and 
will work out her destiny. 

We recommend them to the thoughtful 
consideration of our fellow citizens be- 
cause they affect those aspects of our 
national life with which we in industry 
have had the most experience and are 
best acquainted. Furthermore, they bear 
directly on our ability to discharge that 
part which industry bears of the respon- 
sibility for the production and distribu- 
tion of industrial goods, and for the 
employment of people in industry. 

We in America have evolved a unique 
way of life that has enabled us.to build 
a great nation. Our people, through 
vision and resourcefulness, by industry 
and thrift; have earned for themselves 
a state of ‘general well-being and freedom 
beyond anything ever before accom- 
plished. We have inclined to generosity 
toward our fellow-men at home and 
abroad. Socially we are democratic and 
in many ways we have shown our sym- 
pathy to the oppressed. 

In the few short years of our history, 
we have come closest to the realization 
of that vision which for centuries has led 
men to strive and to achieve a better and 
more secure existence and a fuller and 
freer life. ; 

Our social structure has no rigidity. 
Opportunity beckons all. Class hatred 
and class struggles have no place here. 
It is a great pity that such contentions 
have been introduced into our national 
life. 

We have seen no Government-dictated 
economies yield fruits compared with 
ours. Dictatorships of any description 
are abhorrent to us, for they are in- 

compatible with freedom. With the 
genius of our people for self-govern- 
ment, we must reverse the trend toward 
the concentration and centralization of 
governmental power, and the regulation 
and .regimentation of our lives. 

The Great Question 

The great, the fundamental question 
facing mankind today is: Will this be 
truly a victory for freedom? Shall we 
look toward greater freedom for the 
individual as the best basis for further 
progress or, faced with the complex 
problems of a war-torn world, shall we 
go back to the age- -old concept that the 
individual is a mere subordinate unit of 
an all-powerful Government? Under tlic 
stress of conditions imposed by total 
war, it has seemed desirable to adopt 


(Continued on Page 16) 
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INCORPORATED 1860 


HOME LIFE INSURANCE COMPANY 


256 BROADWAY, NEW YORK 6,N Y. 


WILLIAM P. WORTHINGTON 
VICE PRESIDENT 
AND SUPERINTENDENT OF AGENCIES 


November 3, 1944 


Mr. James E. Rutherford, Executive Vice President 
National Association of Life Underwriters 
11 West 42nd Street 

New York 18, New York 


Dear Jims 


As I told you at the time we requested you to check our mem- 
bership lists for the National Association, our Field Organi- 


zation was trying to attain 100% membership. 


The Field did a grand job on it but we did not ‘quite make it. 
With the exception of two men, however, our entire full-time 
organization are now members of the National Association. 

Although we missed it by a very small margin we feel that the 
objective was most worth while. 


This was a voluntary effort of our General Agents and Managers 
and indicates a real appreciation on the part of the Home Life 
Field organization of the value of the membership in the 

National Association of Life Underwriters and of the splendid 
job which is being done. 


truly yours P 


y= BSorbO 
Vice President and 
Superintendent of Agencies 





“Thanks”... says 


JAMES E. RUFHERFORD 


Executive Vice-President 








In his reply, he says: 


“Will you please convey to 
the members of your Field 
Organization the sincere 
thanks of the National Associ- 
ation of Life Underwriters? 


“To the best of our knowl- 
edge, the Home Life Field 
Organization now leads those 
of all companies in percentage 
of full time underwriters who 
afte members of our Associa- 
tion. We congratulate all of 
you, both Field and Home 
Office, upon this accomplish- 
ment. It is our hope that it 
may stimulate the field forces 
of other companies to under- 
take a similar effort." 
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HOME LIFE INSURANCE COMPANY 
256 Broadway - New York 8, New York 


E. I. LOW WILLIAM P. WORTHINGTON JAMES A. FULTON 
Chairman of the Board Vice President and Superintendent of Agencies President 


“One of the fine life insurance companies of America” 
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Geo. W. Bourke General 
Manager, Sun of Canada 


McALLISTER AGENCY DIRECTOR 


R. C. Grant Associate Director; W. G. 
Attridge Agency Supt.; T. D. Ross, J. 
E. Chandler, A. A. Tousaw Advanced 

As given briefly in The Eastern Un- 
derwriter last week, Arthur B. Wood, 
president and managing director of Sun 
Life of Canada announced the appoint- 
ment of George W. Bourke, F.1LA., 
F.A.S. as general manager of the com- 





GEORGE W. BOURKE 


pany. Mr. Bourke, who for the past 
twelve years has been actuary of Sun 
Life, a position he will continue to hold 
in his new office, was born in Westport, 
Ontario. He graduated from McGill 
University with the degree of B.A. and 
was gold medallist in mathematics and 
physics. Mr. Bourke served overseas 
with the Canadian Garrison Artillery 
during the first Great War, receiving 
the Military Medal in France. On his 
return in 1919 he joined the Sun Life 





FIDELITY MUTUAL’S 1944 GOAL 

Fidelity Mutual reached its 1944 goal 
of $425,000,000 insurance in force on 
November 28. It is expected that an 
increase in insurance in force well above 
the $20,000,000 mark is therefore in pros- 
pect for 1944. 


Figure in Sun Life of Canada Promotions 





J. A. McALLISTER 


and in 1924 became chief clerk in the 
mathematical department. In 1929 he 
was appointed assistant actuary, and 
actuary in 1932. He is a past president 
of the Canadian Life Insurance Officers 
Association and is now a member of the 
Council of the Actuarial Society of 
America. 
Agency Department Changes 

Mr. Wood also announced other im- 
portant appointments, as follows: J. A. 
McAllister becomes director of agen- 
cies. He is a graduate of the Univer- 
sity of Alberta, and following overseas 
service in the first Great War, became 
an agent of the Sun Life in 1924. Later 


R. C. GRANT 


W. G. ATTRIDGE 


he was made inspector of Canadian 
agencies and then superintendent of 
agencies (Canada), a position which he 
held up to the time of this appointment. 
R. C. Grant is appointed associate 
director of agencies (Eastern-Western- 
Foreign Division). Mr. Grant joined 
the company in 1912 and was on active 
service in the first Great War 1915-1919. 
On his return to the company he be- 
came resident secretary in Puerto Rico 
and afterwards transferred to head of- 
fice. He was superintendent of agen- 
cies (Eastern-Western) at the time of 

his present appointment, 
G. Attridge, appointed superin- 





Mutual Life Inaugurates 
Farm Advertising Campaign 


Rounding out its advertising to cover 
another major market, the Mutual Life 
of New York has inaugurated a national 


advertising campaign in farm periodi- 
cals, it was announced this week by 
Clifford B. Reeves, assistant to the 
president. The new campaign is starting 
immediately in “Successful Farming” 
and “Country Gentleman,” and the com- 
pany expects to add other publications 
to the list when space becomes available. 
The new campaign is addressed di- 
rectly to farmers, in their terms. It dis- 
cusses the way in which life insurance 
can meet the special financial needs of 
farm families. Doremus & Company, 
New York, is the advertising agency. 


United Benefit Has Best 


Month in Company History 

The United Benefit Life of Omaha 
announced that November was the big- 
gest month in the history of the com- 
pany. Received applications during No- 
vember totaled $14,687,157 of life insur- 
ance, which is $427,609 more than was 
ever written during any month, and $3,- 
260,537 more than was written during 
November, a year ago. In addition, the 
United Benefit Life received applica- 
tions for 9,626 new health and accident 
policies, an increase of 7,002 over the 
number received during November of last 
year. 





Upwards of fifty general agents of the 
Minnesota Mutual Life will attend a 
conference at St. Paul, January 29-31. 











COMPLETE BROKERAGE FACILITIES 
All Life, Endowment and Annuity Plans. 


Favorable Par. and Non-par. rates. 

Standard and Sub-standard risks. 

Facilities for handling large cases. 

Civilian Foreign Travel Coverage. 

Annuities — Single Premiums up to $100,000. 
Prompt and Efficient Service. 


INSURANCE IN FORCE, 727 MILLION DOLLARS 
(Including Deferred Annuities) 
ASSETS, 241 MILLION DOLLARS 


INSURANCE COMPANY 


HEAD OFFICE 
TORONTO, CANADA 
Established 1887 











tendent of agencies (Canadian Division 
was born in Highgate, Ontario, an. 
joined the company as an agent i 
1931. Before his present promotion |i, 
was assistant superintendent of ager, 


cies. Mr. Attridge is president of tl) 
Junior Chamber of Commerce 06 
Canada. 


Other Promotions 

Trevor D, Ross, appointed assistat 
superintendent of Group sales, entere.; 
the Sun Life agency department in 192: 
and became acting assistant 
tendent of Group sales in 1 


| ae 


superin 


Chandler, appointed executiy 





J. E, CHANDLER 


assistant, joined the company in 1919, 
following extensive newspaper experi- 
ence in Montreal, Boston and Toronto. 
He became supervisor of the press bu- 
359 in 1930 and publicity officer in 

A. A, Tousaw, A.A.S., A.A.I.A., has 
been appointed executive assistant. He 
is a graduate of McGill University 
(M.Sc), winner of the British Associa- 
tion Medal and Dawson Research Fel- 
lowship. He joined the company in 1922 
and was assistant actuary before his 
present appointment. 


30 YRS. WITH NORTHWEST’N MUT. 


C. L. Albert, Wilkes-Barre, Pa., Guest 
of Honor at Luncheon; with 
Votaw Agency 


C. L, Albert, district agent, North- 
western Mutual Life, Wilkes-Barre, Pa., 
completed thirty years with the com- 
pany on December 1 

The event was celebrated with a 
luncheon at the Hotel Sterling in 
Wilkes-Barre, attended by forty guests, 
part of whom were agents of the Scran- 
ton agency, and their wives, of which 
Mr. Albert’s district agency is a part, 
and the remainder, prominent business- 
men of the valley who are policyholders 
of Mr. Albert. 

Among the business guests attending 
was Earl Boughner of Scranton, Mr. 
Albert’s first policyholder; J. B. Carr, 
president of the Carr Biscuit Co., and 
William J. Ruff, vice president of the 
Miners National Bank of Wilkes-Barre, 
who paid tribute to Mr. Albert in a 
short talk. 

Charles A. Votaw, Scranton general 
agent of the Northwestern, was toast- 
master. He presented Mr. Albert, on 
behalf of the company, his thirty-year 
service pin, A letter of congratulation 
from Grant L. Hill, director of agencies 
of the company, was read. 


FEDERAL’S BOND PURCHASES 

Federal Life Insurance Co., Chicago, 
announced the purchase of $3,200,000 of 
Government bonds as its contribution 
to the Sixth War Loan drive. The com- 
pany’s investment in Government bonds 
amounts to approximately 14% of the 
company’s total admitted assets. 
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not be in'a rh en Paces, all at 


- you? an’t do that without help, can you? 


WANT A SUGGESTION? 


In cultivating the prospects that you will call o 
tomorrow, n¢xt week and the week after, while you 
are calling on those already cultivated, | irect Mail 
advertising/can give you needed help. 

ultiply your selling personality, repre- 
senting you in the mental presence of many pros- 
pects, all/at the same time, with only one\“‘if”’ . 
IF YOU WILL USE Direct Mail advertising, 
thoughtfully and consistently. \ 


| et \ 


LIFE INSURANCE COMPANY 
Springfield, Massachusetts 
BERTRAND J. npn President 





























Page 14 







THE EASTERN 
UNDERWRITER 










December 15, 1944 








Bart Leiper to Direct 
C of C Chattanoogans 


LEAVES PROVIDENT L & A POST 





Well-Known Insurance Advertising Man 
Long Prominent in Chattanooga 
Civic Activities 





One of the most widely known South- 
ern life insurance advertising men, Bart 
Leiper, for the past nine with 
Provident Life & Accident of Chatta- 
nooga as manager of advertising and 
sales promotion, will leave the insurance 
business at the end of the year to be- 


years 





BART LEIPER 


come executive director of Chattanoo- 
gans, Inc., merchandising, promotional 
and advertising and publicity arm of the 
Chamber of Commerce of which he has 
also been elected associate director. Mr. 
Leiper is immediate past president of 
Life Insurance Advertisers Association. 

Before going to Chattanooga in 1935, 
he was manager of advertising and sales 
promotion for the Pilot Life, Greens- 
boro. He was a former newspaperman 
in Asheville, N. C., following service in 
the U. S. Navy overseas during World 
War I, and has three sons now serving 
with the U. S. Army in overseas combat 
areas. 

During his eighteen years in the life 
insurance field, Mr. Lieper has served in 
numerous capacities with insurance ad- 
vertising organizations, being originally 
secretary of the Life Section of the IAC 
before becoming charter secretary of the 
LAA, which organization he _ served 
successively in practically every execu- 
tive capacity before being elected presi- 
dent for the 1943-44 term. He was a 
charter member of the original Southern 
Round Table of insurance advertising 
men, 

\mong other activities, Mr. Leiper has 
been president of Chattanooga Safety 
Council, nine years publicity chairman 
Boy Scouts of America, also nine years 
publicity chairman Chattanooga Associa- 
tion of Life Underwriters, now program 
chairman, former national first vice 
president National Association American 
Business Clubs, charter member Ameri- 
can Legion. 

He was born in the Cherokee Indian 
nation, Indian Territory (now Okla- 
homa) populated by the original former 
residents of the Chattanooga area, his 
parents being at the time Presbyterian 
home missionaries to these Indian tribes. 





Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 








Membership of NALU 
Shows Large Increase 

TOTAL REPORTED NEAR _ 35,000 

Increase Since June, 1943 Over 5,000; 


Report of Jul B. Baumann, Mem- 
bership Committee Chairman 








The reported paid membership of the 
National Association of Life Under- 
writers, as of December 13, is 34,744, 
and it is expected that the 1944 mem- 
bership goal of 35,000 will be ‘reached 
before the end of the year. The mem- 
bership has increased by 5,470 since 
June 1943, at which time the objective 
was set. Jul B. Baumann, Pacific Mutual, 
Houston, chairman of the membership 
committee, in making the report stated 
that the several thousands of members 
serving in the armed forces are not in- 
cluded in these figures. 

As a result of the “Pay Dues in De- 
cember” campaign which is being spon- 
sored by local and state associations 
throughout the country, many thousands 
of members have already rallied to the 
1945 membership program to raise the 
association’s membership to 40,000 next 
year. The self imposed quotas that have 
been accepted by many states indicate 
the approval with which life underwrit- 
ers are responding to the progressive 
program of service to fieldmen which is 
being developed by the National Asso- 
ciation, Mr. Baumann said. He cited as 
examples of this service the ambitious 
program of underwriter training and 
education adopted at the Detroit Con- 
vention last September and the associa- 


tion’s activities in the field of agency 
practices and national legislation in the 
interests of both policyholders and 
agents. A total of 1,449 fieldmen and 
women have joined the association’s 
ranks since the Detroit meeting, he 
added. 

Showing the nation-wide spread of 
increased association activity, Mr. Bau- 
mann pointed out that there are today 
393 active local associations compared 
with 370 in June of last year and forty 
state associations today compared with 
thirty-eight at that time. Representa- 
tives of 258 companies, located in forty- 
eight states, the District of Columbia 
and Hawaii, are included in the NALU 
membership. 

To the Manhattan, Kansas Associa- 
tion goes the honor of being the first 
to renew its membership 100% for 1945. 
Indicating the enthusiasm with which 
the various states are swinging into the 
1945 campaign, the Pennsylvania State 
Association has adopted the slogan 
“4,500 in ’45”; the Texas State Asso- 
ciation has set its sights at 2,500 mem- 
bers next year and New York State is 
talking in figures of over 6,000 as com- 
pared with 3,600 at present. 





COLUMBUS MUTUAL INCREASES 

Danforth E. Ball, president, Columbus 
Mutual Life, says indications are that 
the company will close 1944 with assets 
of approximately $51,000,000, an increase 
of $3,000,000 during the year. He re- 
ports a substantial increase in surplus, 
also a gain of over $9,000,000 in insur- 
ance in force, bringing the total to 
about $170,000,000. In the Sixth War 
Loan Drive the company subscribed for 
$3,000,000 Bonds. 





might readily provide. 


ANSWER: 











The Two Family Pictures 


One day a man proudly showed a visitor a picture of his fine 
family. “Let me draw you a very different picture,” said the 
visitor. “It may amaze you. How would your family support 
themselves through the years—without you to help them? 
This picture tells you. Here is your oldest boy about to enter 
college. Look—how their income drops off! And at the very 
instant they need more moncy.” “But,” the man told the 
visitor, “I had planned it all so carefully! Can I change this 
unfortunate picture?” “Yes, indeed!” replied the visitor, who 
was a life insurance agent. “But Iet’s not call it an unfortunate 
picture. It shows you the mistakes of the futurc—in time to 
correct them now. This ‘Analagraph’ picture is the luckiest one 
you may ever see. Since, from it, I can now. draw you a 
changed picture. And a brighter one!” Again the man was 
amazed. This time, because he saw clearly the future he 


QUESTION: Which life insurance company analyzes and 
pictures a family’s future by the Analagraph? 


Insurance Company 
Newark, New Jersey 


(FROM OUR SERIES OF ADVERTISEMENTS IN NATIONAL MACAZINES) 


* Kuhn is 








HERMAN REINIS 
Brooklyn General Agent 


The Manhattan Life 
(Founded 1850) 
50 Court St. MAIn 4-7951-2-3 |; 

















LIFE INSURANCE 
RENEWALS PURCHASED 


Liberal Terms 





..- Prompt Efficient Service 


Call or Write 
S. J. BURGER 


60 John St., New York 7, N.Y. WH. 4-4253 | 








Annual Reports 


(Continued from Page 1) 


story simply and clearly, avoiding, so fa: 
as possible, the technical language which) 
is beyond the understanding of the aver 
age policyholder—not only in their annual 
reports but in other communications with 
policyholders. It’s clearly recognized tha 
most of the technical terms are 1equire:| 
in the statements to the various stat 
departments—but in the reports to t« 
public an attempt should be made to bring 
these terms within the general understand 
ing of the public.” 


Use of Graphic Illustration 


In another extensive section of the In- 
stitute report, discussing the use of charts 
and, pictures in telling the story, seven 
sample pictograph charts are presented, 
showing how various phases of life insur- 
ance operations can be graphically simpli- 
fied for policyholders. 

The use of income statements, especially 
revenue statements, is encouraged in the 
Institute report, “If the annual report is 
to do the public relations job that it is 
capable of doing,” it is stated, “an under- 
standable presentation of the operating 
figures and comment on their significance is 
an essential part of the report.” Analysis 
of 1943 company reports shows that al- 
though the use of income statements is in- 
creasing, only one out of four companies 
used this feature in its 1943 publication. 

Analyzing the advances made in life in- 
surance company annual reports in recent 
vears, the Institute comm nts that “cne of 
the effective tools for building public un- 
derstanding and esteem has proved to be 
the annual report, conceived and executed 
in terms of the public interest. There is 
perhaps no single medium through which 
management has the opportunity of pro- 
jecting its story so completely—for making 
so definite its acceptance of social respon- 
sibility—for presenting the facts on which 
the public judges its performance—as in 
the annual reports.” 





HERMINE KUHN SPEAKER 

Ivah W. Pearson, Chairman of the 
Women’s Division of the Chicago Asso- 
ciation of Life Underwriters announces 
that Hermine R. Kuhn, field assistant, 
Manhattan Life Insurance Company, 
New York City, will be the speaker on 
Saturday, December 16, at 1:15 p. m., in 
Room 1811, La Salle Hotel, which is 
open to all women underwriters. Miss 
chairman of the Women’s 
Quarter: Million Dollar Round Table of 
which she is a life member. Louise 
Konsberg is program chairman. 


LAUER AGENCY LEADS COMPANY 

The Matthew J. Lauer agency, Con- 
tinental American Life, 295 Madison 
Avenue, New York, leads all agencies 
of the company in new business pro- 
duced during the first eleven months of 
1944 in amount and premiums. For No- 
vember the Lauer agency led in pre- 
miums. 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 
Kansas City 
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Mrs. G. R. Hemphill Joins 
Conrey of Penn Mutual 


PROMINENT POLITICAL LEADER 





Resigns Post With Pennsylvania De- 
partment of Revenue; Specializes 
in Tax Work 





Mrs. George R. Hemphill, prominent 
Republican state leader, has resigned 
her post as supervisor in the Personal 
Property Tax Division of the Pennsyl- 
vania Department of Revenue to be- 
come a representative of the Penn 
Mutual Life. Long recognized as a polit- 
ical pioneer among women, Mrs. Hemp- 
hill, assistant secretary of the Repub- 
lican State Committee and former presi- 
dent of the Pennsylvania Council of 
Republican Women, will be associated 
with the Kenneth W. Conrey Agency, 
Pittsburgh, which comprises the west- 
ern Pennsylvania area as well as terri- 
tory in Ohio and West Virginia. 

A native Pennsylvanian, Mrs. Hemp- 
hill attended a co-educational boarding 
school and later the Grand River Insti- 
tute at Austinburg, Ohio, where she 
graduated as an honor student with the 
highest average of her class. She also 
is a graduate of Geneva College, Du- 
quesne University and the Warren 
Dramatic School. 

After completing her education, Mrs. 
Hemphill traveled extensively as reader 
in a Chautauqua-type-program and later 
taught drama in high schools in Beaver 
Falls, Ellwood City and New Brighton. 
She has served a newspaper correspon- 
dent, spent six years with the New York 
Life Insurance Co. and has specialized in 
tax work. for the last five and one-half 
years in the State Department of Rev- 
enue. 

Well-known throughout the state she 
served for two terms as president of 
the Pennsylvania Council of Republican 
Women and as membership chairman 
has just completed a special state-wide 
campaign in which 15,000 new members 
were brought in—the largest increase in 
membership in the 22-year-history of 
the Council. At present she serves as 
vice chairman of the Council and has 
been a member of the board of directors 
since 1932. She is one of seven women 
members of the Republican State Ex- 
ecutive Committee. 

Long active in civic and community 
affairs, Mrs. Hemphill serves as secre- 
tary of the Beaver Falls Salvage Com- 
mittee, is a member of the board of 
directors and former secretary of the 
local Red Cross, and is a block leader in 
Bond Drives. She was one of the found- 
ers and organizers of the Beaver County 
Tuberculosis Sanitarium Auxiliary and 
has worked for twenty-four years with 
the Francis Willard Hospital Auxiliary. 
She is a member of the Business and 
Professional Women’s Club and the Out- 
look Club. ms: 

A direct descendant of William Brad- 
ford, first Governor of Plymouth who 
came here on the Mayflower, Mrs. 
Hemphill is a member of the Daughters 
of the American Revolution. She lives 
with her husband in Beaver Falls. They 
have one son, George, now serving in 
the U. S. Navy. 





MET TAKES $400,000,000 
The Metropolitan Life subscribed for 
$400,000,000 of the Sixth War Loan 
2% bonds due 1971, according to an 
announcement at the offices of the com- 
pany December 13. 





PRISONER OF WAR 
Corporal Warren F. Wolf, a Metro- 
politan Life agentt in Seattle, is a 
prisoner of war in Germany. 





The Newark agency of the Manufac- 
turers Life of Canada, of which J. Stan- 
ley Dey is manager, is the leading 
agency of the company in paid-for 
business. 


BIG PERSONAL INJURY AWARDS 


Courts in St. Louis Area Hand Out 
Large Verdicts in Personal Injury 
Damage Suits 

Courts and jurors in the St. Louis area 
continue to hand out large verdicts in 
personal injury damage suits. Here are 
the results of some of these recent 
cases: 

A verdict of $20,000 in favor of V. M. 
Ploether, Jeffersonville, Ind., car oiler, 
against the Louisville & Nashville Rail- 
road Co, in United States District Judge 
Richard M. Duncan’s court, for injuries 
suffered while working in the railroad’s 
yards at Louisville, Ky., on June 16, 1943. 
Ploether lost one of his legs and sus- 
tained injuries to his head and chest. 
He sought $75,000 damages. 

In the same court, Henry Roth, St. 
Louis, was awarded $30,000 damages 
against the Terminal Railroad Associa- 
tion of St, Louis for spinal injuries suf- 
fered October 12, 1943, while switching 
cars in the local yards. 

In Circuit Judge David J. Murphy’s 
court a jury returned a verdict of $12,000 
in favor of Mrs. John N. Bach, who fell 
through a trap door in the Tower Vari- 
ety Shop, on May 24, 1944. She sued 
Joseph Goodman, owner of the store, 





Wire From Johnson In Re. 


Legislative Compromise 


From President Johnson of the Na- 
tional Association of Insurance Commis- 
sioners The Eastern Underwriter has re- 
ceived a wire reading that the Commis- 
sioners and Industry Groups have 
agreed on the Commissioners proposals 
relative to Federal legislation with cer- 
tain changes. 

According to Commissioner Johnson’s 
wire they follow: “Strike out all Section 
4B. In Section 1 insert ‘or taxation’ after 
‘regulation.’ Amend Section 2A to read 
as follows: ‘The business of insurance 
and every person engaged therein shall 
be subject to the laws of the several 
states which relate to the regulation or 
taxation of such business.’” 





for $25,000 as compensation for broken 
leg, internal injuries and nervous shock. 

John H. Gibbs, 54, was awarded judg- 
ment for $40,000 by a jury in the St. 
Clair County Circuit Court at Belleville, 
Ill., against the Terminal Railroad As- 
sociation for injuries sustained June 4, 
1944, when he was thrown from a coal 
car in the Terminal’s yards at Madison, 
Ill. He was a switching foreman. He 
suffered a broken back and other in- 
juries, testimony indicated. 





United States Life Reports 
Large Increases for 1944 


Mansfield Freeman, president, United 
States Life Insurance Co., New York, 
reports an 18% increase in insurance 
in force and a 22% increase in total paid 
for business for the eleven months of 
1944 over the corresponding period of 
1943. The company showed a gain of 
40% in Ordinary production for the 
month of November over the same 
month of last year. Leading agencies 
for November in Ordinary production 
were Brainard & Black, Honolulu; 
James F. McGrath Jr, New York; 
Dascit Underwriters, New York. 





L. A. GROUP HEAR DR. L. H. LEE 

Dr. L. H. Lee, medical director, Pacific 
Mutual Life, Los Angeles, was the guest 
speaker at the November meeting of the 
Life Cashiers Association of Los Angeles, 
having for his topic “The Medical Di- 
rector’s Viewpoint.” 





ANDREWS MISSING IN ACTION 


Staff Sergeant Arthur R. Andrews, 
son of L. H. Andrews, former general 
agent in New York City for the 
Phoenix Mutual Life, has been reported 
missing in action on Leyte. He is with 
the 722 Engineer Depot Co. 








POST-WAR PLAN 


Everybody is plan-conscious now. From the press, the radio, the speakers’ 
platform and the halls of Congress are pouring an increasing volume of post-war 
planning discussions. Never before have life insurance men been so well fortified 


by public acceptance of an economic principle. 


Fidelity agents are meeting this quickened public acceptance with a complete 
kit for post-war and life-time economic planning—the latest addition to which is 
non-medical for juveniles, full insurance down to age 5, payor benefits to age 15. 


Issue age for graded benefits, 0 to age 4. 


Favorable reputation gained through sixty-six years of fair dealing has stead- 
ily strengthened Fidelity’s relations with insurance buyers in thirty-six states. 


Fidelity forges similar bonds with its agents by maintaining the common touch. 


The background of Fidelity progress is briefly sketched in its booklet, “The 
Company Back of the Contract”. A copy will gladly be sent to anyone interested. 


The Fidelity Mutual Life Insurance Company 


Philadelphia 


E. A. Roperts, President 
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On September 28, 1937, the 
Bankers Life Company of Des 
Moines issued a $3,000 policy 
(Family Protection, 20-year Bene- 
fit) to a 28-year-old farmer; mar- 
ried, with three children. 


On August 6, 1944, the insured 
went fishing with a friend and 
while running a trotline a tragedy 
occurred. The men had landed a 
fis and when it flopped out of the 
boat the insured tried to retrieve 
it, capsizing the craft. His legs 
became entangled with the line 
and he was drowned, although his 
companion succeeded in righting 
the boat and keeping the head of 
the insured man above water for 
half an hour. 


A son of the drowning man, on 
the bank, rushed for help, which 
was too late in coming. The son 
had started fishing with the men, 
but fearing the boat was over- 
loaded had persuaded his father to 
take him back to shore, where he 


waited. 


At the time of the fatality pre- 
miums had been paid on the policy 
totaling $597.24. A cash clean-up 
fund of $305.26 was paid im- 
mediately, together with $3,000 
Double Indemnity benefits. In ad- 
dition, beginning September 6, 
1944, $30.52 will be paid by the 
Bankers Life Company to the 
beneficiary for a period of 157 
totaling $4,791.64. A 
final cash payment of $3,075.01 
will be made on September 6, 
1957. 


months; 


Here is a financial resume of 
this transaction: 


Payments at death........ $3,305.26 
$30.52 per month for 


157 months................ 4,791.64 
Cash payment on Sep- 
tember 6, 19577.......... 3,075.01 


Total Payments......$11,171.91 


Premiums paid .............. 


Net gain over invest- 
Mb =.c5. 08 oe $10,574.67 
Percentage of gain over 
investment 


—-- -—-Q-—-— — 











“Avoid Past Mortgage 
Pitfalls,” Van Schaick 


SEES BUILDING BOOM AHEAD 





New York Life Vice President Warns 
Mortgage Conference Not to 
Repeat Mistakes of Past 
Intelligent planning and interpretation 
of the mistakes of the past can do much 
to avoid abnormal loss in the real estate 
mortgage field, said George S. Van 
Schaick, vice president of New York 
Life, speaking at a conference called by 
the National Committee on Housing in 
New York Tuesday. There is every in- 
dication, Mr. Van Schaick said, that a 
building boom will take place as soon 
as construction materials are available. 
“In former days the mortgage lender 
has used his resources and commanding 
influence in the house-building industry 
to the construction of homes for that 
small segment of our population which 
has needed financing the least,” said Mr. 
Van Schaick. “There are indications 
that this may be his approach in the 
future. Practically every other success- 
ful industry which has done so much 
to the establishment and maintenance 
of a high standard of living and a pros- 
perous democratic economy has achieved 
this result by producing for the masses. 
Thus far the construction industry has 
failed in the accomplishment of this 
objective. The masses need the housing 
and are in sufficient numbers to provide 
the most secure base through boom and 
difficult periods. Furthermore, if the in- 
dustry in which we are all so vitally 
interested is to contribute largely to 
the continuance of a high rate of em- 
ployment, it can only do so adequately 
by reaching down into this vast poten- 
tial market. There are many obstacles 
but it is only by conferences such as 
these that realization may be had of 
what these obstacles are and how they 

may be met. 
Evils of Lending Competition 

“The quest for good mortgages calls 
for ceaseless toil and painstaking in- 
vestigation. There is no easy way in 
which to conduct a sound mortgage 
business. There are plenty of unavoid- 
able uncertainties as to real estate 
values which make mortgage lending a 
challenging financial activity. To add 
any avoidable hazards to the inherent 
risks will lead inevitably to losses which 
will naturally cut down the anticipated 
returns on a mortgage portfolio. 

“Many evils which have heretofore 
grown up in the mortgage field are in 
considerable part due to cut-throat 
methods brought in by a desire to put 
money at work. Nearly everything dis- 
cussed on the program today probably 
will prove to be a by-product of an 
unrestrained and unhealthy rivalry for 
loans which blinds the eyes of those 
who may have set for themselves a 
quota of investment and are trying to 
reach it at any cost. 

“Another of the by-products of un- 
healthy rivalry for loans is the accept- 
ance of construction standards which 
have been lowered for the purpose of 
competitive sales prices. There is no 
field where shoddy goods serve any 
useful purpose, least of all in the field 
of improvements on land. Not only 
should construction be such as to serve 
its purpose with normal depreciation 


A LOOK AT 


continued its successful operations; 


adopted; 
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GEORGE S. VAN SCHAICK 


from reasonable wear and tear but it 
should be such as to give the purchaser 
what he may reasonably expect as to 
quality of materials and soundness of 
workmanship. Anything else would be 
a disservice to the public as well as to 
real estate and mortgage investment. 
‘Deterioration of physical structure 
due to inadequate or improper materials 
and poor construction leads to deteriora- 
tion of neighborhoods and then of areas. 
Every instance of this sort throws dis- 
credit on the future worth of what 
should be the most permanent and de- 
sirable of possessions and leads to pub- 
lic as well as private problems which 
affect the entire municipal structure. 


“The old days when a loan could be 
secured on anything that went by the 
name of improved real estate, while 
only yesterday, should be regarded as 
an unfortunate and unrecurrable episode 
in mortgage financing history, never 
again to be accepted or tolerated. 

“Tt is further planned that during the 
day there will be discussion of that 
other by-product of’ boom days which 
has generally led to loss, if not disaster 
—the elastic or blown-up appraisal. 
Strange as it may seem, hard-headed 
men of good judgment, the .mortgage 
lenders of America, have shown that 
they may be hypnotized by a word, the 
little word ‘appraisal,’ just as the in- 
vesting public permitted itself to be 
lulled into a false sense of security by 
the word ‘guaranteed’ in reference to 
mortgages. 

“In the past it has seemed as though 
every boom must have its following 
debacle. No boom lasts forever. How- 
ever, excesses and violent reactions may 
be avoided if men put their minds to it. 
If houses for sale fit the pocketbooks 
of those who constitute the market a 
recession does not become a depression. 
Building should never exceed demand. 
Occupancy is the keystone of success 
and of value. Unless close attention is 
given to the need and the demand the 
danger of over-production 
greatly accelerated as vast funds for 
investment plus Federal credit become 
available. It may be more difficult to 
loan money safely in the future than 
in the past.” ; 
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For forty-four years, through wars, epidemics and depressions, the Home Life has 
Every liberal practice consistent with the safety of policyholders’ funds has been 
rotection at guaranteed low cost has been provided to its policyholders; 


for every purse and 


po: 
to suit the po cyholders’ Scoteuieanss monthly, quarterly, semi-annually or annually 


THE HOME LIFE 
INSURANCE COMPANY OF AMERICA 


EXECUTIVE OFFICES: PHILADELPHIA, PA. 
Treasurer: Charles T. Chase Secretary: Bernard L. Connor 
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53rd YEAR OF SERVICE TO THE 
PEOPLE OF NEW ENGLAND 


A company of high character 
and standing. It is known for its 
conservative management and 
strength. 
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may be. 





Post-War Program 


(Continued from Page 10) 


many of the regulatory measures em- 
ployed by totalitarian Governments to 
regiment the lives of their people, but 
these measures are not in our peacetime 
tradition. 

There runs in the blood of every true 
American the heritage of the pioneer 
courage which brought him to this land 
that first declared for equal freedom for 
all individuals under a government by 
law, under a government drawing its just 
powers from the consent of the gov- 
erned. 

To build the nation that we have built, 
men had to be free—free to create, to 
work, to enjoy in secure possession the 
stimulation of a reward commensurate 
with the effort expended and the skill 
acquired, free from the distractions of 
combating tyranny, free from the spirit- 
ual depression resulting from the re- 
sentment of injustice. We must con- 
sciously strive for the advancement of 
all, for a society permeated by a spirit 
of good-will toward one’s fellow-men. 

This is the American tradition. This 
is the tradition for which American in- 
dustry declares. This is the tradition 
for which America fights. 





or 
KIMBALL GROUP SUPERVISOR 
Thomas H. Kimball, group assistant 
of the Travelérs’ Boston branch office, 
has been appointed assistant district 
group supervisor of that branch. 
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Shelley’s Agency Leads 
Maccabees Nationwide 


RESULTS GIVEN AT N. Y. DINNER 





$6,000,000 Paid-for This Year and $1,717,- 
420 in 3-Month Contest; Little and 
Judge Kent Extend Praise 





George Shelley, manager of the metro- 
olitan New York agency and the states 
of Connecticut and New Jersey of the 
Vlaccabees, was in the spotlight the eve- 
,ing of December 7 when at a dinner 
: the Waldorf Astoria given in honor 

his agency organization, he received 
‘he good news from John E. Little, ac- 
uary and field director of the Society, 
hat his office leads the Maccabees na- 
tionwide for 1944, with a paid-for pro- 
luction of $6,000,000. A Victory contest 
limaxed the year’s results, running from 
September through November, during 
vhich the Shelley agency paid for 
$1,717,420. Total premium collections in 
this period to date on new _ business 
lone were $95,492 and for the year they 
will exceed $1,000,000, marking a new 
high among agencies of the Maccabees. 
This accomplishment inspired Mr. Little 
io say at the outset of his talk: 

“This is the outstanding agency today 
of the Maccabees throughout the United 
States and Canada and it speaks well 
for the leadership of Manager Shelley. 
His office has produced 11% of our new 
business this year and accounts for 24% 
of the net increase in insurance in force 
of the Maccabees.” 

Judge Willard E. Kent of Ithaca, ex- 
ecutive state manager and on the board 
of directors of the Society, also compli- 
mented George Shelley, in speaking on 
behalf of the New York board of trus- 
tees, all of whom were present. He 
said: 

Have Put the Maccabees on the Map 

“We are most appreciative for the fine 
1944 record of your organization. You 
have put the Maccabees on the map in 
the New York area and at the same 
time, have stimulated our production na- 
tionwide. i’m proud to have played a 
small part in directing your activities.” 

Three producers of the agency passed 
the million dollar mark in paid-for vol- 
ume for the year and they were given 
recognition by Mr. Shelley in his own 
talk. They are Mayer Angstreich, N. J. 
Perlman and J. D. Reicher. Special ref- 
erence was then paid by Mr. Shelley 
to the main factors responsible for 
the production of his office this year as 
follows: 

An understanding executive policy; 
splendid field assistance from the De- 
troit home office; a sympathetic under- 


Beidler-Viken 
GEORGE SHELLEY 


writing attitude on acceptance of busi- 
ness; the proper merchandise to sell in 
meeting present-day needs. In addition, 
the Shelley agency has expanded its fa- 
cilities and service during the year, pro- 
viding its producers with such aids as 
nation-wide advertising, projection and 
analysis services, direct mail and servic- 
ing of old policyholders, etc., photostat- 
ing facilities. 

Most potent factor of all, the speaker 
emphasized, was the cooperative spirit 
shown by the men of the agency whose 
production in the three-month campaign 
will be suitably recognized. 

Faith in the Future 

As to the future, Mr. Shelley ex- 
pressed his faith in the usefulness of life 
insurance when he said: “When this war 
is over there will be new _ horizons 
tor insurance and a period of prosperity 
such as we have never seen before.” 
He declared that Government life insur- 
ance has emphasized the need for indi- 
vidual protection; that more than 12,- 
000,000 men and women in the armed 
forces are mow educated to the point 
where they will buy more insurance 
when they return to peacetime pursuits. 

Members of the New York board of 
trustees who attended as special guests, 
were as follows: Daniel Coakley, Ed- 
ward Hartel and Raymond Tucker. Jo- 
seph Reault, a member of the home 
office investment department and a one- 
time member of the Michigan Insur- 
ance Department staff, also attended. 
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Lt. C. N. Barton Weds Norma 


Thatcher in Charleston 


In Charleston, S. C., on November 27, 
Lieutenant Charles Newbern Barton, 
U.S.N.R., son of Walter E. Barton, presi- 
dent of Charles B. Knight Agency, Inc., 
Union Central, New York City, married 
Norma Davis Thatcher, daughter of Mrs. 
Eugene Vedder Thatcher of Charleston. 
Ceremony was in St. Philip’s Episcopal 
Church, with the Rev. Marshall E. Travers, 
rector, officiating. 

Lieutenant Barton has been at sea on 
destroyer duty for approximately two years 
and has been with the fleet in the South- 
west Pacific area for a year and a half. 
He is now on a forty days’ leave and in 
January will report to an advanced am- 
phibious school in Coronado, Cal. He 
was graduated from Deerfield Academy, 
Deerfield, Mass., and from Princeton in 
class of 1941. Before entering the service 
he attended Harvard Graduate School 
of Business Administration. 

Mrs. Barton is a graduate of Ashley 
Hall of Fairmont Junior College, Wash- 
ington, and obtained a Converse College 
degree in 1944, 

Bennett Barton, a brother of the groom, 
who was best man, has just finished the 
complete V-12 Naval Training Course at 
St. Lawrence University and is now 
in Northwestern University Midshipman 
School. 


BANKERS LIFE SALES SCHOOL 

Sixteen producers of the Bankers Life 
of Des Moines attended a sales training 
school held in Chicago, December 4 
through December 8. They represented 
fourteen agencies of the company. 








Keen Vision 


is demanded to pierce the clouds 
of tomorrow’s needs when today’s 
desires. are so compelling. The 
discerning eye of life insurance 


helps to keep the present in 


perspective. 


GIRARD LIFE 


INSURANCE COMPANY OF PHILADELPHIA 


Opposite Independence Hall 





Life Women Stage Drama 


Based on Life Insurance 


The principal feature of the December 
meeting of the League of Life Insurance 
Women of New York at the John Wana- 
maker Club-House, was a play enacted by 
members of the League. It was staged 
and directed by Bessie Lederer, New York 
Life, with Mildred Stone, Mutual Bene- 
fit Life, as collaborator. 

The play, “At the Bar of Public Opin- 
ion,” depicted the story of an agent who 
sold a Twenty Year Endowment Policy 
in place of Ordinary Life. Shortly after 
the sale was made, the insured died, leav- 
ing a widow and two children. The wife, 
unwise as to ways of the world, took her 
financial problem to her attorney, claiming 
that the agent was at fault in not selling 
her husband a much larger amount of life 
insurance for the amount of money invest- 
ed. The attorney told her that she could 
not hold the agent liable, but, upon the 
wife’s insistence, agreed to consult a 
judge concerning the case. The cast: 

Widow, Shirley Garson; attorney, Nellie 
Leeds; judge, Rosalie Armistead Higgins; 
agent, Edyth Milton; husband, Mary Lan- 
cier; child, Rose Korn. The actors were 
introduced by Program Chairman Mrs. 
Syd Samons. 

President Lillian L. Joseph of the League 
announced that all the members are to be 
guests at a Christmas tea, December 19, 
at Women’s City Club, 34 East Fiftieth 
Street, New York City. 





Field Representatives at 
Mutual Life Conference 


Four field representatives of the Mu- 
tual Life of New York, because of their 
outstanding success in the field during 
their first year with the company, met 
at the home office last week to confer 
with some of the b .ue office executives. 
Attending the conference: were Mrs. 
Russell M. Robinson, Richmond agency; 
William K. Young, Rochester agency; 
Donald Van Brunt, Omaha agency; L. 
Edwin Wang, Oakland agency. Company 
executives attending the conference in- 
cluded J. Roger Hull, vice president and 
manager of agencies; Leigh Cruess, vice 
president and manager of selection; L. 
W. Dawson, vice president and general 
counsel; Julian S. Myrick, second vice 
president; Dwight S. Beebe, vice presi- 
dent and treasurer; Joseph B. Maclean, 
vice president and actuary; Stuart F. 
Silloway, second vice president and man- 
ager of securities investment. 


CAPITOL LIFE’S LARGE GAINS 


With a gain of 239% in paid business 
for November over November of last 
year Capitol Life, Denver, has an over- 
all increase in paid business for the 
eleven months of 111.8% over the same 
period of 1943. Written business for 
November showed a plus of 138.7% 
over November of 1943, and for the 
eleven months a gain of 106% over the 
corresponding period of a year ago. 
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Thomas I, Parkinson, president, Equi- 
table Life Assurance Society, was recently 
given a birthday luncheon by the Duns- 
more agency. In addition to the members 
of the agency, there were present a number 
of policyholder clients as special guests. 

In his remarks President Parkinson 
stressed the necessity for well educated, 
permanent, prosperous agents, and he em- 
. phasized the importance of rendering real 
service to policyholders. He also elaborated 
on the current financial position of the 
company. 

Sergeant Joseph C. Behan, II., 22, grand- 

son of Joseph C, Behan, vice president, 
Massachusetts Mutual, has been reported 
wounded in action in Germany. He is with 
the 407th Infantry. 
_Sergeant Behan is a graduate of Wil- 
liston Academy and was a member of 
sophomore class of Union College when he 
left to join the Army in 1943. He was 
stationed at Fort Belvoir, Va. and at 
the University of Maryland before going 
overseas late last September. At the time 
he was a private first class. In October he 
was promoted to corporal and in Novem- 
ber became a sergeant. His brother, Louis 
B., Jr., is in the Navy and now serving 
in the South Pacific. His father, Louis 
B. Behan, is a returned veteran who 
served in both wars. 





A new suite of club rooms has been 
opened by the Mutual Life of New York 
at the home office for its 1,800 employes 
and members of the Mutual Life Asso- 
ciation. Officiating at the opening cere- 
monies last week, Julian S. Myrick, 
second vice president of the company, 
said the new club rooms are available 
to all employes, including those in out- 
of-town agency offices and to any mem- 
ber of the armed forces who is in the 
neighborhood. 

The newly decorated and larger 
rooms, under the direction of Miss 
Lucy T. Mullaney, staff assistant of the 
Mutual Life Association, are equipped 
with a pool table, three ping-pong tables, 
a large play room with three long tables 


on which eighteen persons can _ play 
chess or checkers, and three bridge 
tables. 


A beautifully decorated lounge is also 





President Parkinson and Equitable 
Manager W. J. Dunsmore 





provided by the company. There are 
ample lounge chairs and settees, and 
two fine antique fireplaces that give 
the room a homey and restful appear- 
ance. Another large room will be used 
for dances, which are being planned 
for the entertainment of servicemen and 
for the boys when they come home 
from Berlin and Tokyo. 





Mrs. James C. Fishwick, of Warren, 
Pa., wife of James C. Fishwick, mana- 
ger of the United States Life branch 
office at Bogota, Colombia, S. A., left 
New York recently with her three small 
children to join her husband. Mrs. Fish- 
wick told reporters that her children— 
James Jr., 6, Judith 4, and Thomas aged 
20 months, are all seasoned travelers 
within the continental United States and 
she anticipates no difficulties en route. 
Mrs. Fishwick and her children will 
travel by plane from Miami to Cuba, 
thence to Baranquilla, and finally to 
Bogota. Among the officials of the 
United States Life who saw the party 
off was Galen D. Litchfield, director of 
the company’s Latin-American division 
at Bogota, who is in New York at this 
time. 

Uncle Francis. 














OUR MEN ARE GOING PLACES — 
ARE YOU? | 


1% Income Disability Written On All Plans 


Straight Deferred Retirement—Annuities Up To 100 Units— 

Life, 10 Year Certain—Installment Refund—Single Premium 

Life Insurance—Limits Up To $100,000—Premiums Discounted 
at 2!/.°% to Maturity 


Full Information on Request 


UNITED BENEFIT LIFE INSURANCE CO. 


of Omaha 
OLD LINE LEGAL RESERVE — LICENSED IN 48 STATES 
New York City 


Under Personal Supervision of 


IKE AUGUST 


1776 Broadway 





Northwestern Mutual Life 


Revises Application Forms 


The Northwestern Mutual Life has re- 
vised its insurance application forms, in- 
cluding the medical examination blank. 
These revisions are the result of research 
and planning by the department of new 
business issue and the medical department. 
The forms are designed to produce more 
complete and effective underwriting infor- 
mation and in a manner that will expedite 
home office underwriting action and policy 
issuance. They will also simplify the work 
of the agent, the medical examiner and 
the general agency office. They permit the 
elimination of four supplementary forms 
and reduce the use of two others. 

In keeping with wartime restrictions, the 
use of colored paper to distinguish the 
different forms has been eliminated, and 
substituted in its place is a unique method 
of printing marginal color strips to pre- 
serve the color scheme. The revised med- 
ical examination form has been simplified 
by reducing the number of questions and 
eliminating much detail. 
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George Paul Smith Joins 
State Mutual Life 


George Paul Smith, CLU, well-known 
in life insurance circles throughout 
Massachusetts, has joined State Mutual 
Life at the home office as agency super- 
visor, effective January 1. He entered 
life insurance as an agent for New York 
Life in Boston soon after graduation 
from Boston College in 1925. year 
later he was made agency organizer and 
in 1932 New York Life appointed him 
agency director following which he was 
promoted to agency director at Worces- 
ter for Worcester County. 

Elected to the board of directors of 
Boston Life Underwriters Association 
in 1932, he served continuously and was 
elected president in 1939. Two years 
later he was chosen president of the 
General Agents and Life Managers As- 
sociation of Boston, following which he 
became president of the Massachusetts 
State Association of Life Underwriters. 
Mr. Smith is the state chairman of the 
Massachusetts Life Underwriters War 
Bond Committee and a national com- 
mitteeman for Massachusetts in the 
National Life Underwriters Association. 





Kemper Companies Conduct 
Meeting of Eastern Agents 


A regional insurance agents’ meeting 
for the eastern department of the 
American Motorists Insurance Co. and 
affiliated Kemper companies was held at 
Philadelphia, December 1, in charge of 
James T. Haviland, vice president and 
eastern department manager. Discus- 
sions on wartime and post-war produc- 
tion problems were held. Following are 
the home office representatives in at- 
tendance: 

Executive Vice President H. G. Kem- 
per; J. A. Arnold, vice president, Na- 
tional Retailers Mutual; G. C. Bonsteile, 
manager, boiler department; J. M. 
Breen, manager, business extension (e- 
partment; Paul Brown, manager, bond 
department; R. J. Dunn, director of puo- 
lic relations; W. D. Keefer, manager, 
safety engineering department; G. (1. 
McClure, manager, accounting depart- 
ment; W. R. Mengelberg, manager, u"- 
derwriting department; R. G. Rowe, 
manager, claim department; Chase \\. 
Smith, counsel, and M. B. Weber, exec:'- 
tive assistant. 





FEDERAL LIFE BOND PURCHAS= 

L. D. Cavanaugh, president, Feder:! 
Life Insurance Co., Chicago, announced 
that the company has entered its su!- 
scription for $3,200,000 of War Boncs 
during the Sixth War Loan Drive. 
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Need Interest Spread 
Under Mortgage Loans 


MEREDITH TALKS ON LENDING 





Vice President National Life of Vt. 
Addresses Real Estate Boards 
at Atlantic City 





A substantial and satisfactory spread 
must exist at all times between the in- 
terest rate on mortgage loans and that 
mm government bonds or the mortgage 
eases to be attractive to the lender, L. 
Douglas Meredith, vice president and 
thairman of the finance committee of 
National Life of Vermont, told the New 
jersey Association of Real _ Estate 
Boards meeting in Atlantic City this 
week. He said that a gross rate of 44% 
interest netted a probable return of ap- 
proximately 3%. It was unattractive to 
go below that, since the investor could 
purchase long term government bonds 
at 24%4% with no risk of loss. 

Mr. Meredith praised the Federal 
Housing Administration for having 
made it possible for insurance compan- 
ies and other private investing institu- 
iions to assume risks otherwise hardly 
justifiable. He said these FHA insured 
loans had served “a most worthy social 
purpose,” and asked “What better for- 
mula has yet been devised to aid the 
continuation of capitalistic and democra- 
tic freedom of enterprise?” 

He spoke of the new field of lending 
developing out of the so-called G. I. Bill 
of Rights and said that the National 
Life had already announced its desire to 

aid returning veterans by making loans 
for homes, and that the company would 
study farm loan and business loan regu- 
lations as soon as they are available. 
“All in all it readily becomes apparent 
that life companies offer a well-devel- 
oped mechanism for handling applica- 
tions and loans and a variety of financ- 
ing patterns for the needs of American 
borrowers who can qualify.” He 
pointed out that character was an im- 
portant collateral, and that the actual 
collateral must, ‘when soundly valued, 
not only equal the loan but exceed it 
by a safe margin. Life insurance com- 
panies particularly must impress upon 
borrowers that they lend funds which 
are held in custody for others. 





NATIONAL LIFE INCREASES 

A total gain of $37,000,000 in life in- 
surance in force has been reported by 
the National Life of Vermont for eleven 
months of 1944, according to an an- 
nouncement made by Vice President 
Edward D. Field. He also announced 
that the new business during November 
showed an increase of 40.23% over the 
November business a year ago; and the 
eleven months of 1944 showed an in- 
crease of 28.15% over the same eleven 
months in 1943. For twenty-one. ‘con- 
secutive months now, the National Life 
has shown similar plus signs. 





PRU TAKES $375 MILLION 

Franklin D’Olier, president of The 
Prudential and chairman of the New 
Jersey War Finance Committee, an- 
nounced that the Prudential has entered 
an additional subscription of $150 mil- 
lion to the Sixth War Loan, thereby 
bringing the company’s total subscrip- 
tion to the Sixth War Loan to $375 
million, 


RETIRES AFTER 40 YEARS 


Edward Kelly, who was manager of 
Metropolitan Life’s office account in Los 
Angeles, has retired. He started with 
the company in July, 1905, in Los An- 
geles as an agent. He became manager 
in Vallejo, then Bakersfield, next in San 
Diego and then at Pomona. On Janu- 
ary 7, 1935, he was made manager of 
Office Account, Los Angeles. 








The annual @hristmas party of the 
Newark agency of the Penn Mutual 
Life will take place December 22 in the 
agency rooms, with a luncheon preced- 
ing it. 
























Attending the Northwestern Mutual’s 
first refresher sales training school at 
the home office in Milwaukee were the 
following veterans who have returned 
to the production field: 


Seated, front row, left to right: Ed- 
ward S. Russo, Russell Law Agency, 


City; David L. Stinson, G. M. Stinson 
Agency, Flint, Mich. Standing, left to 
right: Donald J. Eychaner, Gilmore 
Agency, Grand Rapids, Mich.; J. R. 
Sprankle, Thierback Agency, Cleveland; 
Herbert Cramer, Jr., . L. Cramer 
Agency, South Bend, Ind.; William O. 
omythe, Jr., Law Agency, Baltimore; P. 
W. Brubaker,~ Shipley Agency, San 
Agency, Toledo; William L. Mansfield, Francisco; Lewis T. Stearn, Minneapo- 
Cushman Agency, Portland, Me.; Field lis Agency; Maurice J. Koch, Mack 
Robinson, McMillen Agency, New York Agency, Cincinnati. 


3altimore; Delmar V. Cobb, Mason 



































And now... 
ANOTHER NEW 


POLICY 


When the case calls for a combination 
of Life Insurance with Accident and 
Sickness insurance, nothing does the job 
quite so well as 
The New POLICY WITH A HEART 

Here, in one package, is complete pro- 
tection, not only for death, old age and 
money emergencies, but also against loss 
of income and savings when accident 
or sickness strikes. 














Another typical example of “The Occi- 
dental Way” to “More Peace of Mind 


Per Premium Dollar.” 


Occidental Life 


INSURANCE COMPANY OF CALIFORNIA 
HOME OFFICE % LOS ANGELES 


V. H. Jenkins, Vice-President 
































“We pay lifetime renewals = they last as long as you do” 



























MULTI-POWER 


Lines 
* 





HOSPITAL 
GROUP 
SICKNESS 
ACCIDENT 
LIFE 


PROVIDENT 
LIFE AND ACCIDENT 
INSURANCE COMPANY 


U.S. War Savings Up 
52 Billion in Three Years 


ADDED THIS YEAR 




















22 BILLION 





Investment Channels Include War Sav- 
ings Bonds, Savings Deposits and 
Life Insurance 





By the third anniversary of Pearl 
Harbor last week, American families 
had set aside more than $52,000,- 
000,000 from their wartime incomes in 
the three basic savings channels of war 
savings bonds, savings deposits and life 
insurance, according to a report by the 
Institute of Life Insurance. Savings 
were stepped up to an all-time record 
in this third war year when nearly 22 
billion dollars were added to the savings 
in these three media, nation-wide sav- 
ings at the rate of $54 monthly per 
family all year. 

Total savings of this type are now 
about $112,000,000,000, an average of 
$3,300 per family and an increase of 
nearly $1,500 per family since Peari 
Harbor, Americans are now saving 1% 
billion dollars monthly or sixteen cents 
out of each dollar of disposable income, 
the balance of national income left after 
taxes. In one month of this year, total 
savings were well over $3,000,000,000 or 
nearly one-third of that month’s dis- 
posable income. 

War savings bonds account for the 
largest block of wartime savings, more 
than 34 billion dollars having been put 
into these non-marketable government 
savings bonds since Pearl Harbor. This 
is more than the total of all savings 
deposits in the country at the outbreak 
of the war. 

Savings deposits have increased over 
10 billion dollars during the war. Life 
insurance equities of American policy- 
holders have increased about eight bil- 
lion dollars in the three war years. Total 


life insurance in force has increased 
20% to nearly $150,000,000,000 during 
the war. 





VOLUNTEER STATE GAINS 

An increase of 210% gain in insurance 
in force during November over the same 
month of last year is reported by the 
Volunteer State Life Insurance Co. New 
paid business in November registered 
80% above the same month of the pre- 
ceding year. 


HEAR CLIFFORD H. ORR 
Clifford H. Orr, CLU, trustee of the 
National Association of Life Under- 
writers, and general agent in Philadel- 
phia for the National Life of Vermont, 
recently addressed the members of the 
Rochester Life Underwriters Association. 





Alan D. Harmer, assistant to the vice 
president, Minnesota Mutual Life, com- 
pletes twenty years of service with the 
company this month. 
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EXTRAORDINARY TRIBUTE 
TO AGENT 

The fiftieth anniversary in 
agency business of James H. Johnson of 
Clarksdale, Miss., celebrated the first of 
this month, brought forth an extraordinary 
demonstration from insurance company ex- 
ecutives of New York and other cities who 
took the trip to Clarksdale to do him 
from fellow townsmen, from 
his clients throughout the Delta section 
of the state and from the Clarksdale Daily 
Press, which published a special edition to 
commemorate the event. 

The saga of “Colonel Jim,” as he is 
known in Mississippi, may well be an in- 
spiration to local agents everywhere, be- 
cause it is the story of genuine community 
service rendered by one agent over a period 
of fifty years. It is the story of the rise 
of a lad who went to work at the age of 


the local 


honor, his 


eleven years as a clerk in a grocery store 
in the little Mississippi town of Herando, 
to achieve distinction in so many fields that 
it would be impossible to enumerate them 
here. Fifty years ago when he started out 
as an Clarksdale, the thirty 
companies in his office wrote only two 
kinds of insurance—fire and lightning. He 
wrote business all over the Mississippi 
Delta, famed for its cotton plantations, 
traveling by horse and buggy on trips that 
would keep him away for two or three 


agent in 


days at a time. 
The factual shows that Colonel 
Johnson has been a leader in every move- 


record 


ment for the betterment of his community. 
He helped to build the hospital, the library 
and _ the system. He _ personally 
supervised the building of the mess hall, 
administration building and swimming lake 


school 


for the Boy Scouts. In the Mississippi 
flood disaster of 1927, he took charge of 
relief work in the county. He has reached 
the highest places in Mississippi Masonry. 
He is the oldest member of the board of 
stewards of the Clarksdale Methodist 
Church and is honorary member of the 
boards of the Methodist Churches at 
Tunica and Hernando, Miss. 

He served for a time as Mississippi In- 
surance Commissioner. He was named a 
colonel on the Governor’s staff and chair- 
man of the board of State Eleemosynary 
Institutions. He was a founder and one 
of the early presidents of the Mississippr 
Association of Insurance Agents and or- 
ganizer and first president of the Yazoo 
Delta Association. 

The special issue of the Clarksdale 
Daily Press expresses the esteem in which 


Colonel Johnson is held by his fellow 
townsmen and their pride in him. Full page 
space was taken by a number of business 
houses of Clarksdale honoring him as “a 
great Mississippian” and “a fine citizen.” 
“He does ¢redit to a great business,” says 
the Clarksdale Stock Insurance Exchange 
in another full page which points out that 
the record of J. H. Johnson & Co. has 
been made in an “ethical way” and_ that 
it has “maintained the high standards of 
the profession.” In a two column, front 
page editorial in the special edition, the 
Clarksdale Daily Press concludes: 

It is a great thing to have lived a suc- 
cessful life. It is a greater thing to have 
been of service to others and to have made 
for one’s self a place in the hearts of the 
people of a community. Truly Colonel 
Johnson has been blessed with a happy 
family, a successful business and with the 
love of his fellow countrymen. 





James Cyphers of the Newark agency, 
National Life Insurance Co. and former 
treasurer of the Life Underwriters As- 
sociation of Northern New Jersey, has 
been elected vice president of the North 
Newark Kiwanis Club. 

x * * 


Charles C. Martin, superintendent of 
the Northern Life "Assurance Company 
of Canada, was recently elected president 
of the Kiwanis Club in London. 

x <>. oe 


W. Nichols Smith, Minnesota Mutual 
Life producer at Lebanon, Ky., has been 
elected first president of the Lebanon 
Kiwanis Club which he was instrumental 
in organizing. 

x * * 

Robert H. Reid, managing director, 
London Life Insurance Co., London, On- 
tario, has been elected to the board of 
the Canadian Bank of Commerce. 

* * * 


Charles H. Morrill of W. H. Mark- 
ham & Co., St. Louis, has been elected 
president of the board of St. Luke's 
Hospital at St. Louis. 

‘ox a 


Second Lieutenant Charles C. Wicker, 
a former home office employe of the 
John Hancock, has been awarded the 
Air Medal for “meritorious achieve- 
ment.” Lieutenant Wicker, pilot of a 
B-17. Flying Fortress received his 
decoration for participating in Eighth 
Air Force bombing attacks on vital 
German industrial targets, and on Nazi 
airfields, supply dumps and gun em- 
placements in support of advances by 
Allied ground forces. Lieutenant Wicker 
is a member of the Fortress group which 
led the first American bombing attack 
on targets in Berlin, and which was 
cited by the President for its outstand- 
ing bombing assault on railroad mar- 
shalling yards at Munster, Germany in 
October, 1943. 


LIEUT.-COL. PARKS HUNTT 


Lieutenant Colonel Parks Huntt, after 
a distinguished record with the fourth 
division of the United States Army, has 
been honorably discharged from the 
service and has returned to his position 
as vice-president and manager of the 
casualty department of Hurt & Quin, 
general agency at Atlanta, according to 
an announcement by Langdon C. Quin, 
president. Colonel Huntt was awarded 
the Bronze Star and Purple Heart for 
his participation in the invasion landing 
on D-Day, and in the Cherbourg and 
later offensives, following which he was 
hospitalized. 

x ok * 


Thomas F. Diack, Jr., Lt, (j.g.) U.S.N., 
formerly marine manager at Whitehill 
Agency, Inc., New York City, is home 
on leave after a long period of combat 
service in the South Pacific. 

* * * 


Mervin L. Lane, well known New York 
insurance broker and author of many 
articles on insurance, has been reengaged 
by Funk & Wagnalls Co. to write the 
Insurance Review of the Year for its 
forthcoming International Year Book. 
This is the second time Mr. Lane has 
been asked to serve as a contributing 
editor on the Year Book's staff. 

“se oF 


Dr. John B. Steele, vice president and 
medical director of Volunteer State Life, 
has been appointed a member of the 
Hamilton County hospital board which 


directs two of the largest hospitals in - 


Chattanooga. Dr. Steele was _ endorsed 
by the Hamilton County Medical Asso- 
ciation to fill an existing vacancy. 

* * * 


Private William Samuels, son of Isa- 
dore Samuels, New England Mutual 
Life general agent in Denver, and Mrs. 
Samuels, was seriously wounded No- 
vember 18 while fighting with an in- 
fantry unit in France. Pfc. Samuels is 
a graduate of East High School and 
was in his senior year at Michigan Uni- 
versity when he was called to active 
duty with his enlisted reserve outfit two 
years ago. He trained at Camp Roberts, 
Cal., and participated in extensive 
maneuvers in the South before being 
shipped overseas in an ASTP replace- 
ment pool. He landed in France October 
1 and had been fighting Nazis for six 
weeks as a rifleman, 


First Lieutenant W. M. McCrory, Jr 
son of W. M. McCrory, head of t! 
Jacksonville, Fla., agency of McCror 
Armstrong & Waters, and Mrs. M: 
Crory, has been awarded an air meda 
according to word received from ay 
Eighth Air Force Bomber Station jy 
England. He is pilot of a B-24 Liberat: 
bomber and was cited for “meritorious 
achievement in accomplishing with dis 
tinction numerous operational missions 
over enemy occupied Europe.” Lieuten 
ant McCrory, who was associated wit): 
his father in the agency and expects 
to return to it when the war is over, 
takes the opportunity whenever he has 
a leave to call on British insurance of- 
fices, having been introduced to a num- 
ber of them through Marsh & McLen- 
nan. He paid a visit to Lloyd’s of Lon- 
don recently. 

* x 

_ Oscar H. West, manager of the Na- 
tional Association of Insurance Agents, 
Washington headquarters, is in receip; 
of a letter from his son, Lieutenant 
Oscar H. West, Jr. a Navy fighter 
pilot, saying that he was shot down 
November 19 in the Pacific Ocean while 
on combat duty but was rescued and is 
now back uninjured with his command, 
the Eleventh Fighter Squadron. He suf 
fered principally from sea water which 
he swallowed, : 

2 a! oe 

H. D. Burns, general manager of tlic 
Bank of Nova Scotia, has been appointed 
a director and vice-president of the bank. 
Mr. Burns is a_director of the Crown 
Life Insurance Co. 

x * x 

Theo P. Beasley, president, Republic 
National Life, Dallas,. and R. C. Me- 
Cord, president, Southland Life, Dallas, 
are co-chairmen of the Insurance and 
Real Estate Division in the Baylor Hos- 
pital drive for a million and a half dol- 
lars to provide Dallas with more hospital 
facilities. 


F. Phelps Todd and Linda Darnell 


F. Phelps Todd, vice president of 
Provident Mutual Life, is shown in ac- 
companying picture with Linda Darnell, 
movie star. Latter came to Philadelphia 
to stimulate interest in the war Bond 
campaign of which Mr. Todd is Philadel- 
phia executive vice chairman. A gradu- 
ate of University of Pennsylvania where 
he was active in athletics. Mr. Todd is 
a veteran of World War I in which he 
was a captain. He joined Provident 
Mutual in 1921, became an officer in 
1925 and was promoted to vice presi- 
dent in 1931. He is head of underwrit- 
ing division ‘of the company. | 
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Washington Agreement Tuesday 
About Federal Legislation 

The Insurance Commissioners and 
the fire, casualty-surety, life and the 
producers’ ~groups, reached complete 
agreement late Tuesday night in Wash- 
ington, D.C., relative to a Federal legis- 
lative program. This agreement is in the 
nature of a compromise and its main 
features are as follows: 

1. The first three sections of the 
Commissioners’ program, which were 
the same as the first three points of 
the fire-casualty and surety program, 
have been approved by all parties. 

2. The fourth section of the Com- 
inissioners’ program has been accepted 
by all parties with the elimination of 
4 (b), which, in brief, provided that on 
and after July 1, 1948, the Sherman anti- 
trust act shall not apply to agreements, 
or other concerted or cooperative action. 

The fire and casualty company key 
men were well represented in Wash- 
ington, D. C., and the Commissioners 
were represented by President Johnson 
(Minnesota), of the Commissioners, who 
had been given power by the NAIC to 
approve changes in their Federal legis- 
lative program, and Commissioner Har- 
rington (Massachusetts), chairman of 
the Federal legislative program. 

Attitude of the various groups was 
that the compromise program, as out- 
lined above, was in the interest of 
elimination of chaos from the business. 
No time was lost in getting it in the 
hands of Senatorial leaders Wednesday 
morning, but there was only a possibil- 
ity rather than a probability that there 
would be action on it in the Senate that 
day. The Senate, of course, could not 
give consideration to insurance the first 
two days this week as the leaders spent 
the time in debating and finally reject- 
ing the $285,000,000 Great Lakes-St. 
Lawrence seaway and power develop- 
ment program. 

A spokesman for the fire-casualty peo- 
ple indicated that working against time, 
the insurance program has a fighting 
chance of being passed by the 78th 
Congress although the time is very 
short now before the holiday recess. 


Josephus Daniels’ Latest Memoir, 
“The Wilson Era” 

Josephus Daniels, the North Carolina 
editor, who was Woodrow Wilson’s 
Secretary of the Navy and who later 
became Ambassador to Mexico under 
Roosevelt, has for sometime been back 
with his newspaper again. “The Tar 
Heel editor,” as he is popularly known, 
has now written the third volume of his 
memoirs. The one just published, called 
“The Wilson Era,” deals with the high- 
lights of that era from the time Wilson 
left Princeton University and entered 
the area of politics and official admin- 
istration, first as Governor of New Jer- 
sey (1910) and afterwards in his first 
four years as President of the United 
States (1913-17). A subsequent volume 
will deal with Wilson’s leadership in 
the first World War, the drafting of 
the Covenant of the League of Nations, 

















and the years that followed, “when, 
fighting for that chart and compass of 
world peace, he fell as the great casu- 
alty of the World War.” 

Daniels is the only surviving member 
of Woodrow Wilson’s cabinet. One of 
the Cabinet members, by the way, was 
David F. Houston, who became president 
of the Mutual Life. “The Wilson Era” 
is published by The University of North 
Carolina Press, Chapel Hill. It is writ- 
ten in a style which will capture stu- 
dents and men in official life, as well 
as the general public. The volume con- 
sists of 596 pages of text. 

a 


Daniels’ Lowdown on Federal Trade 
Commission and Clayton Act 

At all the sessions of the Commis- 
sioners with the members of the insur- 
ance industry which were held in Chi- 
cago, and which led up to the Federal 
legislative recommendations of the Com- 
missioners which were endorsed by the 
Commissioners convention here last 
week there was considerable discussion 
of the Federal Trade Commission and 
the Clayton Anti-Trust Act. Josephus 
Daniels in “The Wilson Era” discusses 
the anti-trust legislation of the Wilson 
Administration. 

After the Wilson Administration had 
revised the tariff and created the Fed- 
eral Reserve system Daniels says that 
Wilson’s next step “in putting the New 
Freedom” into law was to find a way 
to end monopoly through the creation 
of the Federal Trade Commission and 
_ passage of the Clayton Anti-Trust 
Act. 

It wasn’t easy. There was a strong 
pressure brought to bear to take a 
breathing spell. At a meeting of the 
Cabinet in December, 1913, when David 
F. Houston, replying to Bryan’s sugges- 
tion that the party carry out its trust 


pledges, proposed that no _ legislation 
should follow until the currency system 
had gotten into perfect operation, 


Bryan said to Houston: “I agree with 
everything you say, but with nothing 
that you mean. There are only two 
times when the problem you raise, what 
to do about trusts, should not be touched 
—one is when business is good, the other 
when business is bad and ought not to 
be made worse.’ 

Daniels said Wilson was determined 
to go forward and obtain anti-trust 
legislation. He not only urged effective 
legislation but in the summer of 1914 
ordered the prosecution of the impor- 
tant “monopolistic companies” which 
had been begun but was not pressed. 
He was particularly interested in press- 
ing the prosecution of the transporta- 
tion monopoly in New England, and en- 
gaged Thomas W. Gregory, afterwards 
Attorney General, to direct a proceed- 
ing to secure the dissolution “of the un- 
lawful monopoly” of transportation fa- 
cilities in New England; and he desired 
that “the criminal aspects of the case 
be laid before a grand jury.” Some of 
Wilson’s New England friends, even 
President Eliot of Harvard, wired Wil- 
son that his attitude “shocked many 
friends and supporters.” Wilson said: 
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“It is our purpose to destroy monopoly 
and maintain competition as the only 
effectual instrument of business liberty.” 

Writing in “The Wilson Era” Daniels 
said ,in part: “Wilson was working to 
‘make crime personal’ and end monopoly 
in a quicker and better way than by 
long drawn-out litigation, often defeated 
by executive interpretation, as when 
the tobacco and oil men were found 
guilty of violating the anti-trust law 
and were allowed to make a sham set- 
tlement by a division of their companies 
which helped no producer or consumer. 
Wilson wished the Federal Trade Com- 
mission to inform business what it could 
do and could not do under the law, be- 
lieving that most business men, ‘with 
that knowledge, would carry on their 
business without the hazard of uncer- 
tainty and prosecution. 

“When Wilson’s plan of dealing with 
trusts was under consideration in a 
Cabinet meeting Wilson asked Mce- 
Reynolds and Garrison, who were able 
black-letter lawyers: ‘Do you mean that 
business should be in ignorance of the 
results of their acts and await a court 
decision.’ They answered that this was 
the approved practice in the courts and 
no better methods could be devised. 
Wilson could not agree with them. Re- 
plying to the objections of McReynolds 
and Garrison, the President pointed out 
that sticklers for the ancient and inef- 
fective means of dealing with trusts got 
us nowhere in the fight against monopoly. 

“Though McReynolds and Garrison 
thought the processes and precedents 
should be followed, most members of 
the Cabinet felt that Wilson and Bryan 
were right, and that the only hope of 
stopping monopoly was in the manner 
proposed. 

“Attorney General McReynolds strongly 
believed that the old, slow and judicial 
method, which had been pursued with 
the Standard Oil and American Tobacco 
companies, was the only process, where- 
as the President’s idea was that the 
Federal Trade Commission would inves- 
tigate and determine whether corpora- 
tions were carrying on their business in 
restraint of trade and given the oppor- 
tunity to adjust their business to legal 
methods before indictment or prosecu- 
tion. He pointed out how long and 
tedious was the old way, and how it 

might work injustice to corporations in- 
dicted: for violating anti-trust laws when 
they were not guilty. He wished a more 
prompt, a more direct method. He be- 
lieved business would welcome the Gov- 
ernment’s defining what they could do 
and could not do. The measure was 
fought bitterly by Morgan and other 
interests who, as Colonel House blandly 
said had ‘unconditionally surrendered.’ 
The Federal Trade Commission and the 


Clayton Anti-Trust Act were passed at 
the same session of Congress in fall 
of 1914. But the breaking out of the 


war, together with other causes, pre- 
vented the development of the commis- 
sion along the lines intended by Wil- 
son, and it has not measured up to what 
was expected by its originators.” 

ok *” * 


N. Y. Hotel Situation 


One of the biggest headaches which 
insurance companies in New York City 
are suffering is the hotel situation. Rea 
son for this is the large number of let- 
ters being reccived from general agents, 
agents and other out-of-town represen- 
tatives who wire in requesting the aid 
of their company in getting hotel rooms 


for them. Favorite hotel with insurance 
men is the Waldorf-Astoria. Others 
where accommodations are mostly 
wanted are the Biltmore, Pennsylvania, 
New Yorker, Roosevelt. 


Hotels are generally booked up for 
days in advance, and the particular kind 
of influence which an insurance com- 
pany needs in order to get a room on 
short notice at those hostelries is lack- 
ing. Even if reservations are wrangled, 
that does not mean that the visitor, 
often accompanied by his wife, will get 
his room, Manager of one of principal 
hotels in New York said to me this 
week: 

“The situation is out of our control 
and is getting worse, as the war goes 
on. Before the war, a reservation was 
sufficient for the visitor to get a room 
with us, but now that cannot always be 
assured. The explanation is that people 
frequently remain in the hotel longer 
than they told us they would stay. Un- 
til recently, we did not throw them out, 
but now we are often requesting people 
to leave and make way for the guest 
with the reservation if we have been 
told in advance that the original occu- 
pant of the room expects to make a 
visit of a definite duration; and then 
overstays his time. 

“The situation is embarrassing to us 
as well as to the guest. People asked 
to leave their rooms are resentful and 
will carry the memory of their eject- 
ment for the rest of their lives.” 

In most of the large insurance com- 
panies there is some officer, frequently a 
junior executive, who has some func- 
tion in connection with “after business 
hours” attention to visitors who are 
representatives of the company. In the 
old days this “attention” included spend 
ing one or more evenings with the visi 
tor, and, therefore, had some connection 
with “entertainment.” Now, a principal 
function of the men in home offices who 
devote their nights to out-of-town repre- 


(Continued on Page 39) 
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Biddle Scores Biddle 
On Criminal Procedure 


CITES THE OFFICIAL RECORD 


North America Counsel Says Attorney 
General Could Have Proceeded 
Civically, Not Criminally 


The Federal Government “could have 
proceeded civically by filing bills in 
equity seeking injunctions rather than 
criminally against the defendants in the 
South-Eastern Underwriters Association 
case under the Federal Anti-Trust 
Laws,” says Edward M. Biddle, vice 
president and general counsel of the 
Insurance Co. of North America, in an 
article prepared for The North America 
Kieldman, published by that company 
and its affiliates. 

“However,” he adds, “the Government 
chose to invoke criminal procedure,” 
and he quotes the statement of At- 
torney General Francis Biddle made at 
a joint hearing before the sub-commit- 
tees of Congress last June in which the 
Attorney General said it is pretty hard 
on the insurance companies after sev- 
enty-five years of the Government’s not 
taking any action, their activities should 
now be declared “criminal,” and that 
the Department, after a reasonable time 
in which the states, companies and 
Federal Government might take such 
action as they might deem appropriate, 
“would consider filing bills in equity 
rather than criminal procedure so the 
companies would have an opportunity 
of amending their practices, because it 
would be unfair to send a man to jail 
for something he considered legal.” 

Bills in Equity 

“Thus,” says E. M. Biddle, “the At- 
torney General not only recognizes that 
the activities complained of had been 
acquiesced in by the Government for 
seventy-five years, but makes clear that 
looking to the future the suitable and 
proper procedure, should occasion arise 
to bring any further actions against 
companies in the insurance field, is the 
filing of bills in equity rather than the 
institution of criminal proceedings, 

“The Attorney General at this same 
hearing offered assurance that if the 
members of the sub-committee wished 
to go further into the questions before 
them, he would hold hands off while 
they continue their investigation.” 

Also, says E. M. Biddle, Senator 
Hatch said he considered the assurance 
of the Attorney General very important 
as the companies had operated on what 
they thought was the law and, in the 
Senator’s opinion, should not be prose- 
cuted criminally. 


E. M. Biddle then quotes from the. 


opinion of the Federal District Court 
at Atlanta in dismissing the indictment 
brought by the Attorney General and 
said that the long line of decisions re- 
ferred to in that opinion held that in- 
surance does not constitute interstate 
commerce and therefore it is the state 
rather than the Federal law to which 
it is subject. He further quotes from 
the report of the House Judiciary Com- 
mittee that the nature of insurance is 
such that the public interest would not 
be best served by applying thereto the 
anti-trust acts, and presented the follow- 
ing conclusion: 
No Room for Doubt 

“Coming from governmental quarters, 
these declarations leave no room for 
doubt concerning the propriety of the 
companies’ observance of state laws 
which for three-quarters of ‘a century 
were believed by all branches of the 
Government, both Federal and state, as 
well as by the companies themselves, 
to be their proper guide.” 


Nat’! Board Agent Named 


Arkansas Commissioner 


JACK McKENZIE 


Jack G. McKenzie, special agent in 
the arson investigating bureau of the 
National Board of Fire Underwriters, 
has been appointed Insurance Commis- 
sioner of Arkansas. He will take office 
in January when the term of present 
Commissioner J. Herbert Graves expires. 


Thomas Names NAIA 
Standing Committees 


FIRE COMMITTEE IS ADDED 


Ten New Chairmen and Eight Reap- 
pointments; 166 Agents Serve on 
Eighteen Committees 


Ten new appointments and eight reap- 
pointments mark the committee chair- 
men assignments on the 1945 committee 
roster of the National Association of In- 
surance Agents, as announced by Presi- 
dent W. Ray Thoas, Pittsburgh. 

The new appointees are: Accident pre- 
vention—Harry C. Brown, Mason City, 
Iowa; agents qualification—John Whit- 
comb, Bar Harbor, Me.; aviation— 
James A. Murphy, Phoenix, _Ariz.; 
branch office—R. A. Thompson, Minne- 
apolis; casualty—Roy A. Duffus, Roch- 
ester, N. Y.; credentials—Frank R. Bell, 
Charleston, W. Va.; finance—O. Shaw 
Johnson, Clarksdale, Miss.; fire and al- 
lied lines—L. C. Hilgemann, Milwaukee; 
fire prevention—Harold N. Mann, Ta- 
coma, Wash.; inland marine—J. F. Van 
Vechten, Akron, Ohio. 

The reappointments are as follows: 
3usiness Development Office council— 
Allan I. Wolff, Chicago; constitutional 
revision—Fred C. Richardt, Evansville, 
Ind.; educational—L. P. McCord, Jack- 
sonville, Fla.; fidelity and surety—H. F. 
(Speed) Warner, Kansas City, Mo.; fi- 
nanced accounts—H. H. Hendren, Sacra- 
mento, Cal.; membership—Leonard F. 





Mr. McKenzie was born in Oklahoma 
in 1899 and educated at Cumberland Uni- 
versity in Lebanon, Tenn. Prior to join- 
ing the National Board in Arkansas in 
1937 he was chief deputy fire marshal in 
Oklahoma. He has made an excellent 
reputation as a lawyer in both states. 
His brother, Lacey McKenzie, is con- 
nected with the National Board of Fire 
Underwriters at St. Louis. 
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Whelan, Greenwich, Conn.; public rela- 
tions—Wade Fetzer, Jr., Chicago; rural 
agents—Hamilton C. Arnall, Newman, 
Ga. 

New Fire Committee 


The fire and allied lines committee, 
which was authorized by the national 
board of state directors at Milwaukee, 
is the only new committee appearing 
on the 1945 roster. This committee will 
study such matters as coverages, forms 
and plans; and function in the same 
manner as the casualty, fidelity and 
surety and inland marine committees in 
their respective fields. 

The committee appointments were 
carefully reviewed and studied at the 
recent Philadelphia meeting of the Na- 
tional Association’s executive committee. 
One hundred and sixty-six members of 
the Association were selected to serve 
on the eighteen standing committees. 
The need for prompt organization of 
Association affairs was stressed at this 
meeting so that the normal affairs of 
the association may proceed without de- 
lay and allow the officers and executive 
committee more time to concentrate on 
the pressing problems arising out of the 
Supreme Court decision. 


Representative’ Group 


Chairmen of these committees are a 
group of representative agents, many of 
whom have long been known to the 
membership of the NAIA. 

Harry C. Brown has been in the in- 
surance business in Mason City for more 
than twenty years. He was elected 
mayor of Mason City in 1939 and during 
his term of office his community won 
the National Safety Council award. He 
is a past president of the Iowa Associa- 
tion of Insurance Agents and is presi- 
dent of the Iowa State Safety Council. 

Mr. Whitcomb was graduated at Bow- 
doin College in 1925 and entered the in- 
surance agency business at Bucksport, 
Me., in 1932. In 1938 he sold his agency 
and bought the Fred C. Lyman Co. at 
Bar Harbor, which he now operates. He 
is a past president of the Maine Asso- 
ciation and is currently state national 
director. 

Mr. Murphy, an aviation enthusiast 
began his insurance career ten years 
ago as an office boy in the Valley Na- 
tional Co., of Phoenix of which he is 
now vice president. He is president of 
the Arizona Association. 


In Executive Capacity 


Mr. Thompson has served his local 
and state associations in an executive 
capacity for the past ten years. He 
served for two terms as president of 
the Minneapolis Underwriters Associa- 
tion, was president of the Minnesota 
Association in 1942 and is now state na- 
tional director. He is vice president of 
Wirt Wilson & Co. 

Mr. Duffus is secretary and member 
of James Johnston Agency and is widely 
known as an educational leader and a 
brilliant speaker. He is a member of the 
rationing board in Rochester and for the 
past two years has been conducting a 
daily radio program on the subject. He 
was president of the Underwriters Board 
of Rochester in 1938. 

Mr. Bell, who was elected president 
of the NATA in 1923, is presently repre- 
senting the West Virginia Association 
on the national board of state directors. 
He is president of the Patterson, Bell & 
Crane Co. at Charleston. 

Mr. Johnson, vice president of the 
agency founded by his father, J. H. 
Johnson & Co., which has just celebrated 
its fiftieth anniversary, has just com- 
pleted his term of the Mississippi Asso- 
ciation of which his father also was 
president years ago. Mr. Johnson was 
graduated from the University of Mis- 
sissippi in 1924. 

Prominent in Councils 

Mr. Hilgemann is a former member 
of the executive committee of the NAIA 
and is prominent in its councils. He 
is past president of the Milwaukee 
Board of Fire Underwriters. He was 
fieldman and state agent for the Spring- 
field Fire & Marine for eleven years 


(Continued on Page 32) 
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Executives, Agents, Clients Honor 
J. H. Johnson on 50th Anniversary 


More than 300 agents, company ex- 
ecutives, business and professional men 
and Delta planters attended the fiftieth 
anniversary banquet of J. H. Johnson 
& Co., December 1 at Clarksdale, Miss., 
to do honor to “Colonel Jim” Johnson, 
founder of the agency. 

First out-of-town guests to arrive were 
Executive Vice President E. M. Allen of 
the National Surety Corp. and Mrs. Allen, 
the former Gwendolyn Bradley, who is a 
niece of Colonel Johnson. Other officials 
present were the following: Frank E. 
O’Brien, vice-president, Fidelity & Casualty 
Co.; C. C. Gorsuch, resident manager, F. 
& C., at Dallas, Tex.; H. L. Dunn, vice 
president, Fidelity & Deposit Co.; J. H. 
Hines of Hines Brothers, Southern man- 
agers of Crum & Forster, Atlanta; A. H. 
Turner, Southern manager, Atlanta; Vice 
Presidents Ashby E. Hill and F. E. Potter, 
Home Fleet, and G. B. Woolley, manager, 
Cotton Fire & Marine Underwriters, New 
York. Messers. Allen, Hill, Potter and 
Hines were among the speakers who 
lauded Mr. Johnson as agent, citizen, busi- 
ness leader and philanthropist. 

Seated at the speakers table were 
Mr. and Mrs. J. H. Johnson and Mr. 
and Mrs. O. Shaw Johnson and Shaw, 
ir. Mrs. M. L. Black, Miss Elizabeth 
Tanner, Mrs. E. A. Cameron and In- 
surance Commissioner Jesse L. White 
of Mississippi. Former Lieutenant Gov- 
ernor Snider of Clarksdale presided as 
toastmaster. 


Many Agents Present 


All of the agents in Clarksdale, their 
wives and employes served on the re- 
ception committee and a large delegation 
of members of the Mississippi Associa- 
tion of Insurance Agents throughout 
the state were present. The Arkansas 
Association of Insurance Agents sent 
the following delegation: Lantie Mar- 
tin, Pocahontas; Manager Henry Rit- 
gerod, Little Rock, and C. C. Mitchener, 
Marianna. 

All day on December 1, friends and 
customers of J. H. Johnson & Co. called 
at the office of J. H. Johnson & Co. 
to view the floral display and gifts sent 
by Colonel Johnson’s friends, and open 
house was held in the afternoon at the 
homes of Colonel Johnson and O. Shaw 
Johnson. 

The many out of town guests and 
citizens of Clarksdale and all the sur- 
rounding Delta paid tribute to the many 
and magnificient achievements of their 


host, Colonel J. H. Johnson, whose 
bountiful hospitality they enjoyed for 
two days. 


Colonel Johnson moved to Clarksdale 
when Clarksdale’s population was 781, 
and today its estimated population is 
15,000. There are not many people still 
there who were living there when 
Colonel Johnson moved to Clarksdale. 
However, from the time he went there 
in 1894, he has been connected with 
every progressive move in the city and 
is credited with a great share of his 
community’s progress. He has served as 
an outstanding religious leader; “father” 
of the Clarksdale school system; chair- 
man of the board of trustees for the 
past twenty-five years of the Carnegie 
Library; Red Cross leader, made numer- 
ous contributions to the community such 
as his work as chairman of the Coshoma 
County Red Cross during the Mississippi 
flood disaster of 1927, worked in connec- 
tion with Liberty Loan drives during 
World War I, and War Bond sales dur- 
ing World War II. 


Was Insurance Commissioner. 


He was appointed by Governor M. S. 
Conner to fill the unexpired term of 
Insurance Commissioner, June 1935-36, 





COL. JAMES H. JOHNSON 


and Governor White appointed him 
Colonel on his staff. 

Colonel Johnson was one of the or- 
ganizers of Mississippi Association of 
Insurance Agents in 1898 and has served 
that organization more times as presi- 
dent than any other person. He is the 
oldest living president of the MAIA. 
He was one of the organizers and first 
president of the strong Yazoo Delta 
Local Agents Association, and _ has 
served actively in every cause to ad- 
vance the insurance industry. 

J. H. Johnson & Co., Inc., is probably 
the oldest continuous business enter- 
prise in Clarksdale, and during a large 
part of its fifty years of service to the 
community, it has served as one of the 
largest, if not the largest, insurance 
agencies in Mississippi. No insured has 
ever suffered a loss in any respect for 
having done business with J. H. John- 
son, and no company has ever failed to 
receive its balances. 





GENERAL NAMES TALBOT, BIRD 





Appoints Well Known Marine Under- 
writers World-Wide Marine Mana- 
gers, Effective January 1 


By the appointment of Talbot, Bird & 
Co., Inc., as world-wide marine mana- 
gers, the General Insurance Co. of 
America extend its facilities to offer 
every form of insurance coverage except 
health, accident and life. 

This expansion, effective January 1, 
1945, is in line with General’s progres- 
sive policy. Under the direction of 
President H. K. Dent, it rose from the 
rank of forty-first company in volume 
of premium in the United States in 1934 
to sixteenth in 1943. As of December 
31, 1943, General had a_ policyholders’ 
surplus of $9,420,881. Over $11,000,000 in 
cash and Government bonds are _in- 
cluded in its assets of $25,475,798. Af- 
filiated with General are the First Na- 
tional Insurance Co. of America and 
the General Casualty Co. of America. 

Talbot, Bird & Co., Inc., are weil 
known marine underwriters and since 
1911 have been marine managers for 
large English, American and foreign 
companies. They are now marine mana- 
gers for the Eagle Star Insurance Co., 
Ltd., of London, Globe &* Rutgers Fire 
Insurance Co. of New York, and the 
Universal Insurance Co. of New Jersey. 
The addition of General to their group 
means they will represent companies 
with combined assets of $49,795,618. 

General’s inland transportation lines 
of insurance will be handled through 


the home office as in the past. 


. 


Michel New Secretary 
Of Fire Association 


FOUR PROMOTIONS ANNOUNCED 





Brooks, Estabrook and Richards Elected 
Assistant Secretaries; Careers 


of New Officers 





At the December meeting of the 
boards of directors of the Fire Asso- 
ciation of Philadelphia and its three 
affiliates (Lumbermens, Reliance and 
Philadelphia National Insurance Co.) 
Lincoln M. Michel was elected secre- 


tary, and Edward H. Brooks, Harold M. 
Estabrook and S. Arch Richards were 
elected assistant secretaries. 

Lincoln M. Michel has been 
ciated with Fire Association Group since 
his graduation from Williams College, 
Mass., in 1933. After training in Phila- 
delphia and later in the field, Mr. Michel 
was called to the head office and in 1942 
assumed his present duties of jurisdic- 
tion over Philadelphia and Philadelphia 
—— operations. 

Edward H. Brooks, a native of New 
England, began his insurance career in 
Massachusetts and became affiliated with 
Fire Association Group in 1926. From 
general underwriting he was assigned 
to special risks and general cover de- 
partment at the time of its creation in 
1931, becoming manager in 1939. There 
is no change in his duties in respect of 
his new appointment. 

Harold M. Estabrook, a graduate of 
Massachusetts Institute of Technology, 
was recently called to the head office 
after serving the companies as special 
agent in Massachusetts for the past 
seven years. In his new capacity he will 
supervise operations in New England, 
New York (excluding New York City) 
and New Jersey. 

S. Arch Richards attended the Uni- 
versity of Kansas and joined Fire Asso- 
ciation Group in 1939 in charge of the 
automobile loss department. In 1942 Mr. 
Richards was transferred to general 
underwriting and in his new capacity 
will be in charge of underwriting in the 
states of Pennsylvania (excluding Phila- 
delphia), Ohio, West Virginia, Mary- 
land, Delaware and District of Columbia. 


asso- 





Republic Names Perry 
Manager of Eastern Dept. 


Russell H. Perry has been named 
manager of the Eastern department in 
New York of the Republic of Texas. 
He succeeds A. L. Brooks, who has re- 
signed as vice president and Eastern 
manager, effective December 31, to re- 
turn to south Texas where he plans to 
enter insurance for himself. 

Mr. Perry was born on November 8, 
in Cornell, Ill., and started in insurance 
with the Chicago Fire & Marine in 
July, 1925. He continued with the com- 
pany after it was merged with the Lin- 
coln Fire and in 1932 joined the Re- 
public in its Chicago office. Two years 
later he was transferred to New York 
when the Republic opened its Eastern 
department. In 1939 he was placed in 
charge of the underwriting department 
and in 1942 became assistant to the vice 
president. For the past three years he 
also has supervised Long Island and 
Westchester County on a_ part-time 
basis in the capacity of a fieldman. 

Mr. Perry is a graduate of the Brook- 
lyn Law School and was admitted to the 
New York Bar in 1941. He is a member 
of the faculty of the Brooklyn Law 
School. 





MANAGE HANSSLER AGENCY 


William A. Hanssler, who has been 
in the Navy for the last two years, 
has arranged to place direct supervision 
of the William A. Hanssler, Inc., agency 
during his absence with Fuss & Larson, 
116 John Street, New York City. The 
personnel and equipment of the Hans- 
sler agency will move to the Fuss & 
Larson office and the agency will retain 
its identity. 
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TIME , 


In this world of fast- 
changing conditions, pol- 
icies which 


provided 


ample coverage when 


written may now be 
wholly inadequate in 


the event of loss. 


We suggest you give con- 
sideration to checking 
your clients’ policies and 
changing needs at this 
time. 

It’s a good time, too, to 
check the advantageous 
reasons why producers 
like 
through us. 


to write business 
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Court Holds Policy Did Not Cover 
Separate Building in Rear of Plant 


The Fourth Circuit Court of Appeals 
decided was in the 
courts for a considerable time determin- 


has a case which 
ing when one building, communicating 


with and used in connection with an- 
other building, is insured, in “addition” 
to the principal building under the cir- 
the case. The insured 
here was a laundry and dry 


company. It was a declaratory judgment 


cumstances of 
cleaning 


action, in which the insurance company 
took the position that a building in the 
rear of the dry cleaning plant, destroyed 
by a fire, although it communicated with 
the front building, was a separate in- 
surable building and not covered by the 
policy issued by it. 

The case was originally submitted to 
the Federal District Court for southern 
West Virginia, on an agreed statement 
of facts, resulting in a judgment (50 
FF. Supp. 577) that the policy did not 
cover the destroyed building. This was 
affirmed by the Circuit Court, Pilgrim 
Laundry & Dry Cleaning Co., 140 F. 
2d 191, for the foliowing reasons: 

Language of Policy 


The case turned almost entirely on the 


description and language of the policy 
as applied to the physical construction 
and situation of the building. Both of 
the buildings were owned by the dry 
cleaning company. Several different 
policies had been issued covering the 
buildings by different companies. “Build- 
ing” in all these policies was defined in 
the printed form as “Building—a_ build- 
ing and additions adjoining and com- 


ANNUAL REPORT OF LARSON 
Florida Official Reports 1943-44 Insur- 
ance Taxes of $1,536,590; Points 
Out Benefits to State 
The annual report of Insurance Com- 
missioner j. Edwin Florida 
of June 30, just out now after a delay 
due to employe and material shortages, 
shows that insurance has paid an aver- 
age of more than $1,000,000 a year in 
taxes to the state for the past eleven 
vears. The aggregate for ten years was 
$11,539,063, and 1943-1944 insurance rev- 

enue was $1,536,590. 

Following is a breakdown of 
1943-1944 tax revenue in the state: 

Fire, miscellaneous and_ reciprocal: 
company licenses, $67,400; agents’ li- 
censes, $56,709; 2% premium taxes, $491,- 
400; filing fees, $3,500; total, $619,059. 

Life companies, fraternals, sick and 
benefit group: company licenses, $14,550; 
agents’ licenses, $28,175; 2% premium 
taxes, $768,151; filing fees, $1,100; total, 
$811,976. 

Agents’ qualification fund, $17,094; 
firemen’s relief fund, $88,451. 

In presenting his report to the Gov- 
ernor, Commissioner Larson expressed 


Larson of 


the 


municating * * *” This particular policy 
described the insured building as a “one 
and two-story concrete block building 
occupied for laundry purposes.” 

The court treated the question before 
it as whether these two buildings were 
to be considered as separate entities or 
whether the quoted printed part of the 
policy meant that the rear or smaller 
building was an addition “adjoining and 
communicating,” and so, therefore, to be 
considered as “belonging to and con- 
stituting a part of the building,” as ex- 
pressed in the policy. 

The court held it clear from the de- 
scriptions of the properties and photo- 
graphs that the two buildings were sepa- 
rate and distinct buildings and that cer- 
tain service connections, such as water 
and steam pipes, electric lines and a 
gas line crossing the ten-foot wide pri- 
vate alley separating the buildings, were 
made and used for the convenience of 
the insured’s business operations. The 
large building contained the machinery 
and offices of the plant. The smaller 
rear building contained the boilers and 
engines for furnishing power, light and 
heat, and was also used for storage and 
garage purposes. 

The additional reason for the holding 
in both courts was that schedule insur- 
ance rating for such property is done 
when an entire plant of several buildings 
or different types of property are cov- 
ered by a blanket policy; and in deter- 
mining the intention of the partner as 
to the coverage of this fire policy, writ- 
ten on a flat rate basis on the front 
building, the policy would not be con- 
strued to include coverage of the rear 
building, which would carry a_ higher 
rate, in violation of the West Virginia 
statute, prohibiting unfair discrimination 
as to premium rates. 


NATIONAL BOARD CLUB MEETS 


Twenty-Five Year Group Honors Booth, 
Dennett, Newell, Ballou, Mc- 
Andrews, Matson and Others 

The Twenty-Five Year Club of the 
National Board of Fire Underwriters 
held its nineteenth annual meeting on 
Friday, December 8, in the National 
Board offices located at 85 John Street, 
New York City. W. E. Mallalieu, gen- 
eral manager of the National Board, pre- 
sided. 

The luncheon meeting paid _ special 
honor to George W. Booth and Robert 
C. Dennett who are celebrating their 
fortieth anniversary of service with the 
National Board; Harry Newell who is 
completing thirty-five years’ service, 
and A. F. Ballou, Lillie McAndrews, and 
Hattie Matson who have been associated 
with the board for thirty years. Five 
new members were added to the mem- 
bership of the club in recognition of 
their twenty-five years of service. They 
are Miss Daisy Rankin, Mrs. Eva Kot- 
towski, T. Alfred Fleming, Joseph F. 
Gillece, and George L. Swan, (in ab- 
sentia). 

A. R. Small, president of the Under- 
writers’ Laboratories, Inc., was elected 
an honorary member of the Twenty- 
Five Year Club. Paul B. Sommers, 
president of the American Insurance 
Co., and past president of the National 
Board, an honorary member, was pres- 
ent and spoke informally to the group. 





TURKEY LOSSES ARE SMALL 


November has passed without one of 
those storms that play havoc with turkey 
flocks and all indications are that under- 
writers in this part of the country are 
going to have a profitable turkey season. 
Between the government purchases and 
the Thanksgiving marketings, the crop 
has been: sharply reduced and _ one 
turkey authority estimates that Decem- 
ber 1 will find less than 40% of the 
35,000,000 crop still on range. Losses 
in the area have been moderate. 





as 1720 “saw service” as a commando! 
His job was to seek out and conquer 
the greatest enemy of those times, 
“fires that could become conflagra- 
tions!” Today, as a symbol of Sound 
Insurance Protection on the nation’s 
home front, he gives to “those who 
fight” a definite assurance that the Se- 
curity of the things they hold dear at 
home is being properly guarded 


The Royal Exchange Companies have 


Since 1720 


«x FIRE «x 


NEW YORK 
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Special Agent Couch in 
Conn. for National Fire 


Special Agent F. A. Couch will assist 
State Agent R. E. Mullen after January 
1 in servicing the Connecticut and western 
Massachusetts field for the National Fire 
Group Companies. Mr. Couch is being 
transferred from the eastern Pennsylvania 
field to succeed F. H. Greene who has 
resigned as special agent to enter thie 
agency end of the business. 


Mr. Couch has had a number of years 
experience in insurance work as fieldman 
and as local agent. He has made a good 
record in the eastern Pennsylvania field 
and also has a wide acquaintanceship in 
the Connecticut and Massachusetts fields. 
He will work out of the field office in the 
home office building of the National Fire 
Group Companies in Hartford. 








RATING BILL IN MASS. 

Under the terms of a bill filed by 
Rep. Louis Lobel of Boston, the Massa- 
chusetts Insurance Commissioner would 
be empowered by the legislature to in- 
vestigate the need for adjusting rates on 
insurance risks and to order such adjust- 
ments when he determined the profit 
over a five-year period, preceding in- 
vestigation, had been excessive, inade- 
quate, unjust or unreasonable. A rating 
bureau would be established by insur- 
ance companies 120 days after adoption 
of the law and all insurance companies, 
doing business in the state, would have 
to belong. 





LT. STANLEY SAMMONS KILLED 


Lt. Stanley K. Sammons, Co. K, 359th 
Infantry, was reported killed in action 
on the European front on November 11. 
Lt. Sammons was an accountant in Mil- 
lers National Insurance Company’s home 
office, and is the first casualty from 
that office. He was 27 years old, married, 
and had been with Millers National for 
two years before induction. He took part 
in the invasion on D-day, and was 
awarded the Purple Heart for wounds 


consistently maintained their record 
for prompt and gratifying service to 
Agents and Assureds. 


confidence that the Congress will pro- 


tect the interests of the state and said: received on that occasion. Lt. Sammons 


was born in India, the son of mission- 


The Royal Exchange Fireman 
of 1720 typifies one of the 
greatest and strongest insurance 


“The right of the states to maintain 
supervision over this great business can 
be lost to them permanently only 
through the action or the inaction of 
their Senators and Representatives in 
Washington, especially inasmuch as in- 
surances taxes are so important a part 
of state revenue.” 


CANADIAN FIRE LOSSES UP 

Fire losses in Canada in November 
advanced over the same month a year 
ago, according to the regular Monetary 
Times compilation. The total for the 
month was $2,326,500 compared with 
$1,682,500 for the same 1943 month. The 
gain was traced to sharp fire loss spurts 
in Alberta, British Columbia and Mani- 
toba, which more than offset a substan- 
tial decline recorded in Ontario, where 
the loss total was cut by more than half. 


institutions in the world today 
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MICH. LEGISLATIVE DIRECTORY 


The Michigan Association of Insur- 
ance Agents is preparing a legislative 
directory for its membership, according 
to Waldo O. Hildebrand, secretary- 
manager, and also will provide a bulletin 
service to members during the coming 
regular biennial session of the state 
assembly which convenes January 3. In 
an initial bulletin to the membership 
regarding the legislative prospects, Mr. 
Hildebrand pointed out that anticipated 
Congressional action relating to the 
control of the business in the light of 
the Supreme Court opinion holding in- 
surante interstate commerce “will surely 
affect certain. Michigan laws.” It was 
pointed out that “‘in-or-out’ rules may 
be dangerous.” 
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As a rule, wounded men talk very little. They’ve learned 
to ‘take it.” Many live in a secret, silent world of 
pain—but they know. They know and are grateful. 
They remember the horrors of that last battle.. . They 
remember the Red Cross worker bending over them... 
the plasma... 

Then, the hospital, with all their precious lives be- 
fore them . . . Their gratitude for the innumerable 
small, but vitally important comforts brought to them 
by Red Cross Nurse’s Aids and Gray Ladies is 
expressed by eyes grown bright—or a simple 
« thanks.” 








This is the tenth of a series of advertisements dedicated to the American Red Cross by 


THE HOME INSURANCE COMPANY, NEW YORK 





Only a few of us can actively serve the Red Cross in 


the far-flung battle areas, but there is something we 
can all do no matter where we are. We can humbly 
share our blood ...We can divide our time...We can 
give our money...We can and must help. 

Make an appointment at your nearest blood donor 
center today... Join the hosts of Americans on the 
home front who are helping to make the Red Cross 
contribution in World War II the greatest mass effort 
of mercy the world has ever known...We must 
all deserve that “thanks” of our fighting men who 
have given so much for us. 









FIRE e AUTOMOBILE e MARINE 













ERE ETT OTT 
N ia Bae aes 


THE EASTERN 
UNDERWRITER 


Ee 
cn SEP 








December 15, 1944 








BROOKLYN BROKERS MEET 


Thomas J. Clark Installed as President 
by George H. Jamison; Other 
Officers, Exec. Committee 
Thomas J. Clark and other 
newly-elected officers of the Brooklyn 
Insurance Brokers Association were in- 
stalled at the annual dinner meeting on 
December 12 at the Elks Club in Brook- 
lyn by Deputy Superintendent George 
H. Jamison of the New York Insurance 
Department. The officers, in addition to 
President Thomas include the following: 

First vice president, Max A. Pulver; 
second vice president, Leo V. Doherty; 
third vice president, Alfred I. Jaffe; 
secretary, Harry G. Ellis, Jr., and treas- 
urer, E. C. MacCormack. 

The executive committee has the,retir- 
ing president, Victor A. Gauthier, as 
chairman. Other members are N. Lee 
Colin, Alex Goldberger, Myron F. Gilles- 
pie Max Klotz, Mortimer L. Nathanson, 
Fecduacke H. Schmidt, Bernhard Stern, 
John B. Swift, Jack E. Fries, Lester 
Heistad, Frank A. Badolato and William 
J. Kennedy. 


President 





Frank H. Greene Joins 
Charles A. Edwards Co. 


Frank H. Greene, former special agent 
for the National Fire, has been named 
vice president of the Charles A. Edwards 
Company, insurance brokers, of 952 Main 
Street, Bridgeport, Conn. 

A native of New York Mr. Greene re- 
ceived his education in Hartford and be- 
came a National Fire employe in 1922. 
He has had wide field experience with the 
National Fire throughout New England, 
New York and New Jersey, handling all 
lines for the National Fire Group and is 
well acquainted throughout the territory. 

The Charles A. Edwards Company is a 
Connecticut corporation, founded in 1911, 
and enjoys an excellent reputation with the 
insuring public throughout Fairfield 
County. 


Rudd Succeeds Clifton as 
V. P. of Marsh & McLennan 


Laurence S. Kennedy, president of 
Marsh & McLennan, Inc., national insur- 
ance agents and brokers, has announced 
retirement of Phil. G. Clifton, vice presi- 
dent in charge of the Detroit office, effec- 
tive January 1, 1945. Mr. Clifton, who 
asked to be relieved of active business 
duties upon the advice of his physician, 
will be succeeded by F. V. Rudd. 

Mr. Clifton became associated with 
Marsh & McLennan, Inc., in 1926 and was 
soon thereafter appointed directing head of 
the Indianapolis office. In 1935 he was 
transferred to Detroit to manage the office 
there. Mr. Clifton was largely responsible 
for developing the Marsh & McLennan 
offices in these cities to their present im- 
portant position. 

Mr. Rudd become associated with the 
Detroit office of the firm twelve years ago 
and was appointed a resident vice president 
in 1934. Before soming with Marsh & 
McLennan he was in the insurance business 
in Kentucky and Indiana and comes from 
a long line of insurance men, both his 
father and grandfather having been in that 
business. Mr. Rudd is a member of the 
Detroit Athletic Club, the Economic Club 
of Detroit and the Detroit Golf Club. 


Pacific Coast Member of 
Agents’ Executive Board 


WILLIAM P. WELSH 


At the evening meeting members of the 
National Association of Insurance Agents 
held at Philadelphia in connection with the 
recent company-agency conference which 
unanimously endorsed the Bailey-Walter 
bill now pending in the United States Sen- 
ate, many of them had their first oppor- 
tunity to see William P. Welsh, Pasadena, 

Cal., a new member of the executive com- 
mittee, in action. 

Mr. Welsh is an impressive speaker and 
a gracious loser. After fighting all the 
way against adoption of a resolution sup- 
porting the bill, he was the man to pro- 
pose that adoption be made unanimous. He 
made a deep impression with his forceful 
presentation of his views. 

Mr. Welsh is a member of the Pasa- 
dena firm of Welsh & Gates. He was 
elected president of the California As- 
sociation of Insurance Agents in 1935 
and in 1936 was national councilor for 
his state association. He was presi- 
dent of Pasadena Chamber of Com- 
merce in 1942. He is a veteran of 
the First World War and is com- 
mander of Post No. 13, American Legion. 
He has two sons, one an aerial gunner 
on a B-29 which was shot down over 
Jugoslavia last April, making a safe land- 
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MARKS 25TH ANNIVERSARY 


Albert L. Allen of Harrisburg Host at 
Dinner Celebrating Founding 
of Agency in 1919 

Marking the twenty-fifth anniversary 
of the founding of the local firm which 
bears his name, Albert L. Allen last 
week entertained the employes of the 
Albert L. Allen Co. and their families, 
together with special agents and a num- 
ber of visiting insurance representatives, 
at a dinner in the Penn-Harris Hotel at 
Harrisburg, Pa. More than sixty people 
attended, including guests from Colum- 
bus, Ohio; Pittsburgh, Philadelphia, New 
York, Syracuse and Johnstown, N. Y. 

The company officials present were 
Fred J. Breen, secretary of the National 
Union Fire; Carl Mitcheltree, vice pres- 
ident and secretary of the Columbus 
Mutual Life, and Forrest H. Witmeyer, 
vice president and secretary of the Ex- 
celsior of Syracuse, N. Y. The various 
companies represented in the agency 
presented Mr. Allen with a silver tray, 
and there were many floral tributes. 

The Albert L. Allen Co. was founded 
in 1919 by Mr. Allen, after he had served 
for four years as assistant manager of 
the State Workmen’s Insurance Fund 
of Pennsylvania. 

Mr. Allen himself has been in insur- 
ance for thirty-two years. He started in 
1912 with the workmen’s compensation 
system for the Massachusetts, later con- 
nected with the State Fund of New 
York, and went to Harrisburg in 1915, 
just prior to the inauguration of the 
Pennsylvania Workmen’s Compensation 
Act in January, 1916. 

He is now a director of the Harris- 
burg Gas Co., Columbus Mutual Life 
Insurance Co., Motor Club of Harris- 
burg, and a former director of the Har- 
risburg Chamber of Commerce. He is 
a member of the executive committee 
and past president of the Harrisburg 
Council, Boy Scouts of America. He is 
also past president of the Lions Club 
of Harrisburg and the Harrisburg As- 
sociation of Insurance Agents. 





ing, and is now a prisoner of war at 
Stalag Luft III in Germany. The other 
son is a cadet in the Army Air Corps, 
eenet at Marana Air Field, Tucson, 
Ariz. 

It is traditional in the NAIA that the 
Pacific Coast have representation on the 
executive committee. Mr, Welsh is a 
worthy successor of his fellow Californians 
who have served in that capacity. They 
were the late Percy H. Goodwin, who was 
a member of the committee for several 
years before becoming president of the 
National Association in 1930. Following 
Mr. Goodwin, Eugene Battles served on 
the executive committee for several years, 
retiring at his own insistence because of 
the increasing demands on his time of his 
agency business. Mr. Battles is a member 
of the Business Development Office advis- 
ory council. Following him on the execu- 
tive committee was William H. Menn, Los 
Angeles, who became president in 1938, and 
according to the custom then prevailing 
in the organization, chairman of the ex- 
ecutive committee in 1939. 

The next year the Pacific Coast was 
represented by Wayne C. Meek of Seattle. 
He was followed successively by Harold 
I. Callis, Santa Barbara, Cal., and Harry 
Perk, Jr., Los Angeles. 


NATIONAL FIREMAN'S FUND 


O’'GORMAN & YOUNG, Inc. 


744 BROAD STREET - 
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TRIBUTE TO G. R. MICHELSEN 


Insurance Section, N. Y. Board of Trade, 
Will Honor Retiring Chairman at 
Annual Meeting Dec. 19 
The fifth annual membership meeting 
of the insurance section of the New 
York Board of Trade will take place 
Tuesday, December 19, at the Drug & 
Chemical Club, 85 John Street, at 5 
o’clock, after which the usual reception 
tendered the members of the section 
and their friends by the executive com- 

mittee will be held at 5:30 p. m. 

This reception will be in the form of 
a testimonial of deep and sincere appre- 
ciation from the members of the section 
to Gustave R. Michelsen, retiring chair- 
man of the executive committee, who 
has given’ so liberally of. his time and 
ability to the cause of insurance, not 
only in the state of New York but also 
in Washington, D. C. 

Mr. Michelsen takes with him the 
respect and admiration of each member 
of the section, for his interest and un- 
tiring efforts in behalf of the industry 
which the section represents. 


Flight Officer John Bruns 
Killed in Aircraft Crash 


Flight Officer John Fredrick Bruns, 
28, vice president and a director of the 
Bruns Co., Inc. local agency at Syra- 
cuse, N. Y., was killed in an Army air- 
craft crash November 30, at an airport 
in the North Atlantic area outside the 
continental limits of the United States. 
He was the son of the late Fredrick 
3runs, former president of the Excel- 
sior Insurance Co. and founder of the 
Bruns agency. 

Besides his mother, Mrs. Kate Von 
Kloster Bruns of Syracuse, Flight Off- 
cer Bruns leaves two sisters, Mrs. 
Robert E. Eaton of Northampton, Mass., 
and Katharine V. Bruns, who is serving 
with a Red Cross clubmobile in the 
French theatre of operations, and a 
brother, Ensign Richard Von Kloster 
Bruns, with the United States naval am- 





.phibian forces. 





LaMAIR HEADS IOWA AGENCY 

The insurance agency of Hopkins & 
Mulock, Inc., of Des Moines has changed 
its name to LaMair & Mulock, Inc., fol- 
lowing the withdrawal of B. c. Hopkins 
to form his own agency. George A. La- 
Mair, formerly vice president, is serving 
as acting head of the agency until the 
corporation meets in January to elect 
officers. 

Mr. LaMair has been in insurance 
since 1923 and is now in his seventh 
year with the present agency. Previously 
he was with Central Surety at Kansas 
City, Royal Indemnity and U. S. F. & G. 


FIELDMEN TO HEAR WATSON 

Leon A. Watson, expert of the Sched- 
ule Rating Office of New Jersey, will be 
speaker at the Juncheon meeting of the 
New Jersey Field Club at the Robert 
Treat Hotel on Monday, December 18. 











14 


_. - 
eG 


roi ne 


- as an O 





THE EASTERN 


December 15, 1944 
UNDERWRITER 


















“The minute the New Comprehensive Personal 
Liability Policy was announced, we saw its 
sales possibilities,” writes an Agent. 

“Within three weeks, one of my associates 
wrote more than a hundred policies, most of 
them for three years. He earned approxi- 
mately $500 in commissions and has placed 
business on the books which will be easy 
to renew. 


“A great many were sold over the phone. 





INSURANCE COMPANY OF NORTH AMERICA 
THE ALLIANCE INSURANCE COMPANY OF PHILADELPHIA 
CENTRAL INSURANCE COMPANY OF BALTIMORE 


PROTECT WHAT YOU HAVE e 








are prospects! 


Every one of our customers and nearly every 


person | meet is a prospect!” 


Right! According to the Curtis Publishing 
Company Survey (1943), more than 88% of 
the people have no personal liability insur- 
ance of any kind. North America’s policy, 
within our knowledge, is more liberal than 
any other Comprehensive Personal Liability 
Policy being offered. 

ARE YOU SELLING IT? 


INSURANCE COMPANY OF 


NORTH AMERICA 


COMPANIES, Aa 


INDEMNITY INSURANCE COMPANY OF NORTH AMERICA 
NATIONAL SECURITY INSURANCE COMPANY 
PHILADELPHIA FIRE AND MARINE INSURANCE COMPANY 


BUY WAR BONDS AND STAMPS 
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Atlantic Mutual Booklet Explains 


Coinsurance Benefits and Dangers 


Due to a general lack of knowledge 
by the public of understanding of the 
coinsurance clause in fire insurance 
policies the Atlantic Mutual Insurance 
Co. of New York recently published a 
brief analysis of this subject. Thousands 
of copies of this booklet entitled ‘““Bene- 
fits and Dangers of Coinsurance,” have 
been distributed to assureds and pros- 
pects. Several excellent examples of how 
a coinsurance clause works in actual 
practice are provided in this worthwhile 
booklet. Extracts from it follow: 

“The essence of the coinsurance clause 
is that the property owner assumes re- 
sponsibility for keeping his property in- 
sured up to &80% (or whatever per- 
centage is provided) of its ‘actual cash 
value. If he does not do this, but 
carries insurance for a_ lower per- 
centage, then he, in effect, becomes re- 
sponsible for paying out of his own 
pocket a certain share of all partial 
Thus he becomes a ‘coinsurer’ 
with the insurance company. (In some 
states the clause is not operative on 
small claims.) 

Typical Clause 

“Coinsurance may apply to buildings 
or contents or to contingent interests 
such as use and occupancy. There are 
various coinsurance clauses applicable in 
different states. Here is an_ excerpt 
from a typical one: 

“If at the time of fire the whole 
amount of insurance on the property 
covered by this policy shall be less than 
... per cent of the actual cash value, 
this company shall, in case of loss or 
damage, be liable for only such portion 
of such loss or damage as the amount 
insured by this policy shall bear to the 
said per cent of the actual cash 
value of such property. 

“This applies only to partial losses. in 
the case of total losses ex- 
ceeding the ‘coinsurance percentage’ of 
the ‘actual cash value,’ the insured can 
collect in full up to the face value of 
his policy—assuming that the amount 
of such insurance does not exceed the 
value of the property. 

Problem of “Actual Cash Value” 

“We would like to call attention to 
the importance of the phrase ‘actual 
cash value’ given in the coinsurance 
clause quoted. This phrase appears in 
many insurance policies and is commonly 
the basis for determining how much the 
insurance company will pay in the event 
of a fire. 

“The term ‘actual cash value’ is al- 
most as much a mystery to insurance 
companies as it is to property owners. 
Until recently it was generally held that 
‘actual cash value’ was physical repro- 
duction cost less depreciation, and did 
not mean market value. Recent court 
decisions have left the determination of 
‘actual cash value’ up in the air. It is a 
question of fact to be decided after tak- 
ing into account all factors, including 
both reproduction cost less depreciation 
and market value, but not necessarily 
determined by either. 

“In any case, the owner of a building 
cannot safely rely on the market value 
of his property alone. At the present 
time many residences or other buildings 

with land included—have a _ market 
value of perhaps only 50% of the repro- 
duction cost less depreciation of the 
building alone. The owners of such 
property may find it advisable to insure 
it for a great deal more than its market 
value in order to meet the conditions of 
their coinsurance clause. * * * 

Responsibility on Owner 

“The responsibility for keeping insur- 
ance up to the required percentage rests 
upon the property owner. There are 
two good reasons for this—either one of 
them adequate in itself. In the first 
place, the cost of inspecting and check- 
ing the value of every piece of insured 
property in the country—large and 
small, from Maine to California—would 


lc SSCS, 


losses, or 


be prohibitive if assumed by the insur- 
ance companies. It would so add to their 
cost of doing business that fire insurance 
premiums would have to be raised be- 
yond the price which the public would 
be willing to pay. 

“In the second place, while brokers, 
agents, and insurance companies do 
everything in their power to render 
complete service to property owners, it 
would be physically impossible for any 
or all of these interests to keep run- 
ning appraisal records of all the millions 
of insured properties in the United 
States and keep every property owner 
continuously advised as to his status 
under the coinsurance clause. 


Who Determines “Actual Cash Value”? 


“In case of a fire, there may be honest 
differences of opinion between the 
policyholder and the insurance company 
as to the property’s ‘actual cash value.’ 
For this reason it is desirable to have a 
reliable appraisal made and to discuss 
this problem carefully with your broker 
or agent so that he will be in a position 


to arrange really adequate insurance 


protection. 

“What advantage does the policy- 
holder gain from the coinsurance 
clause? The complete answer to this 
question would involve a long actuarial 
discussion which would be out of place 
in this booklet. The essence of it is 
that in return for the acceptance of re- 
sponsibility under the coinsurance 
clause, the policyholder enjoys a reduced 
premium per $1,000 of insurance coverage. 

“The coinsurance clause was devised 
to give a policyholder the benefit ‘of a 
lower premium rate, and not to pena- 
iize him. If adequate insurance is 
carried, the policyholder can always re- 
cover all losses up to the sum insured 
and at the same time pay the lower 
rate for his insurance. 


Cause of Misunderstandings 


“Most misunderstandings about the 
application of the coinsurance clause are 
due to the fact that the policyholder is 
either unaware of its existence or thinks 
it is the duty of the broker, the agent, 
or the insurance company to advise him 
whenever a change in the amount of 
his insurance is necessary. The practical 
impossibility of having the broker, the 
agent, or the insurance company assume 
responsibility under the coinsurance 
clause has already been discussed.” 




















SUCCESSFUL lawyer must be more than a skilled orator 
... for there are many times in his career when winning ——// 








a case calls for a broad knowledge and experience in many 


subjects. 


The broker or agent handling the insurance program of 
clients with foreign interests must also be experienced in 
many subjects... for the scope of their work calls for a 
broad knowledge of foreign conditions, laws and customs in 
order to secure the proper foreign coverage. 


Wherever American industries operate abroad, the AIU 
is rendering reliable insurance service—in the fire and 
allied lines, casualty and marine fields—to agents and 
brokers whose clients’ interests in foreign countries present 
problems requiring specialized experience. 


For speedy settlement of losses without long distance 
negotiation and for prompt payment in American dollars, 


insure with the AIU! 





AMERICAN INTERNATIONAL 
UNDERWRITERS CORPORATION 


111 John Street * 
NEW YORK 


340 Pine Street 
SAN FRANCISCO 


“AU 


Representatives in Key Cities Throughout the World 








GULF ANNOUNCES PROMOTIONS 


McKenzie Becomes First Vice Presidents, 
Buchel Vice President and Johnson 
Vice President and Treasurer 

R. H. McKenzie, the first special agent 
for the Gulf Insurance Company, Dallas, 
who joined the company’s staff when it 
was organized in 1925, has been made 
first vice president, filling the vacancy 
caused when Executive Vice President 
T. R, Mansfield became president. Mr, 
Mansfield succeeded Edgar L. Flippen, 
who resigned the presidency to become 
president of the First National Bank in 
Dallas. 

_A. R. Buchel, also with the company 
since its organization, has been advanced 
from secretary to vice president; Kellum 
Johnson, formerly treasurer, has been 
named vice president and treasurer. He 
became a member of the accounting staff 
of the Gulf in 1927, 

Harold F. Sweeney, in charge of the 
Indianapolis branch office, has been 
named resident vice president and will 
continue in charge of the Indiana field. 
V. F. Chase, special agent in the Texas 
Panhandle field, has been brought into 
the home office and placed in the under- 
writing department; he was a home office 
clerk before going out as a special agent. 
Wm. F, Seitz, who has been traveling 
Oklahoma with headquarters in Okla- 
homa City, has been made state agent 
for Oklahoma and Kansas and all of 
Missouri except the city of St. Louis. 





Lt. Lawrence Gilbert 


Receives Navy Cross 


Lieutenant Lawrence Edwin Gilbert of 
the Navy, who is now on leave as a 
marine underwriter for the American 
International Underwriters at Havana, 
and who is a son of A. E. Gilbert, di- 
rector of AIU for Latin America, was 
awarded the Navy Cross for bravery at 
ceremonies held in Chicago recently. 
Lt. Gilbert was cited for “extraordinary 
heroism as commanding officer of the 
U.S.S. LST 282 when that vessel was 
subjected to an enemy aerial attack and 
completely destroyed during the am- 
phibious invasion of southern France on 
August 15, 1944.” 

After being seriously wounded he 
struggled through fires to carry a 
wounded signalman below and help over 
the side. After also assisting an officer 
Lt. Gilbert remained in the water for 
two hours until recovered in an uncon- 
scious condition by rescue craft. The 
citation signed by Secretary of the Navy 
Forrestal also states that “his courage, 
fortitude and heroic spirit of self-sacri- 
fice in the face of great peril reflect the 
highest credit” upon him and the Naval 
Service. 

Lt. Gilbert, who was in New York this 
week and attended the meeting of the 
National Association of Insurance Com- 
missioners, is now nearly completely re- 
covered from his wounds. He is return- 
ing with his wife to Havana for a 
month’s furlough. He is 27 years old 
and has been in the Navy since a few 
days after Pearl Harbor. His father, 
who flew to Chicago to witness presen- 
tation of the medal, was formerly a vice 
president of the Hanover Fire in New 
York. 





North America Honors 
Hubbard Agency, Princeton 


John A, Diemand, president of the In- 
surance Company of North America, has 
presented an honorary certificate to the 
QO. H. Hubbard Agency, of Princeton, N. J., 
which has represented the North America 
for fifty-seven years. The agency was 
founded near the end of the Civil War as 
Marsh & Wright. It became Hubbard 
Brothers in 1887, at which time represen- 
tation of the North America was begun. 
Irving W. Mershon, manager of the O. H. 
Hubbard Agency, entered the business 
shortly before Mr. Hubbard’s death in 
1925. 
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Court Decides When Insurer Waives 
Time Limit for Filing Loss Proof 


In an action on a sprinkler leakage 
policy requiring formal proof of loss to 
be rendered within sixty days the plain- 
tiff excused its failure to file the proof 
of loss within the stipulated time by the 
company’s alleged waiver and estoppel. 
The company demurred generally. The 
Delaware Superior Court, Nathan Mil- 
ler, Inc. v. Northern Ins. Co. of New 
York, 39 A. 2d 23, defined and drew a 
distinction between the terms “waiver” 
and “estoppel.” 

There seems to be no sound reason 
why strict compliance with the 
tractual right may not be waived after 
the expiration of the period prescribed 
for filing proof of loss. 


con- 


Denial of Liability or Waiver 


Plaintiff’s first count in its declara- 
tion alleged waiver of the proof of loss 
by the company’s denial of liability on 
the ground that the damage was the re- 
sult of a boiler explosion in the plain- 
tiff’s building, a loss not within the 
terms of the policy. The court over- 
ruled this demurrer, quoting Common- 
wealth Ins, Co. v. Solomon, 2 W. W. 
Harr (Del.) 98, 119 A. 850, 853 as fol- 
lows: “We take it to be well settled 
that if an adjuster denies liability under 
the policy, his ‘act in so doing constitutes 
a waiver of the policy provisions requir- 
ing the insured to file proofs of loss.” 

The second count alleged waiver by 
the company in examining the loss and 
damage and making an offer of settle- 
ment. ‘Here a valid waiver was alleged 
and this demurrer was also overruled, 
on the authority of the Solomon case 
and 7 Cooley’s Briefs on Insurance, 2d 
ed. 6004, 6006, where it is said: “A dis- 
tinct recognition of liability of the com- 
pany, made under such circumstances as 
reasonably to show that it is satisfied 
as to the loss, will amount to a waiver 
of formal notice or proofs or of defects 
therein.” 

The third count alleged waiver by 
visiting the premises and becoming fa- 
miliar with the extent of the loss and 
with the cost of the fixtures damaged 
or destroyed and the cost of replacing 
or repairing them. This count was held 
defective in substance, because it was 
not alleged that an offer of settlement 
was made, or that a settlement was even 
discussed. An intention to waive will 
not be implied from slight circumstances 
or from circumstances consistent with 
an intention to rely on the right alleged 
to have been waived. There were in the 
company’s acts not sufficient basis for 
an inference of forfeiture. The demur- 
rer to this count was therefore sus- 
tained, 


Repairing of Damaged Property 


The waiver alleged in the fourth count 
was the direction given by the company 
to the insured to repair and replace the 
damaged property. The policy permitted 
the company to make such repair or 
replacement at its option, the court sz uid ; 
“and where the insurer clearly acknowl- 
edges its liability by directing the in- 
sured to restore the property, waiver of 
the proof of loss requirement is clearly 
inferable. Springfield Fire & Marine 
Ins. Co. v. State, 152 Ark. 79, 237 S. W. 
1094.” 

The sixth count alleged waiver by 
promising the plaintiff to prepare and 
present to it for execution a proof of 
loss in a form satisfactory to the com- 
pany. On this point the court said: 
“What the proof will be we, of course, 
do not know but if the fact be as it is 
alleged, it is entirely clear that the de- 
fendant had no intention to rely upon 
the protection of the policy. The de- 
murrer to this count is overruled.” 

The demurrer to the first, second, 
fourth and sixth counts was therefore, 





overruled and was sustained as to the 
third count. All these counts were 
based on waiver. The fifth count, also 
based on waiver, and all the counts 
based on estoppel were conceded to be 
defective in substance, so were not con- 
sidered by the court. 


PUGH SECRETARY OF DIXIE 
Harold FE. Pugh has been elected 


secretary of the Dixie Fire and mana- 
ger of the American of Newark Group’s 
office at Greensboro, N. C. He succeeds 
the late Clyde A. Holt. Mr. Pugh has 
been with the company since 1918. Dur- 
ing that time he served in the under- 
writing and reinsurance departments of 
the Greensboro office, and for the past 
twenty-three years has been staff ad- 
juster. During the year that Mr. Holt 
was ill Mr. Pugh served as acting man- 
ager of the Greensboro office. 





R. H. GOFFE, Sr., DIES 

Robert H. Goffe, Sr., 84 years old, who 
was senior partner of the New York 
insurance brokerage firm of Goffe & 
Griswold, died December 7 at his home 
in New York City. He had been ill 
only a few days. Mr. Goffe entered in- 
surance in 1877 with the London Assur- 
ance and five years later formed a bro- 
kerage partnership with Fred S. Little. 
He was one of the oldest members of 
the New York Athletic Club and a mem 
ber of the Kane Lodge of the Masons. 








“,. and everyone’s been 
swell to me, Boss!” 


“I was scared when you asked me to step into your 
shoes. Managing an insurance agency is.a big job. 

“But then I thought of the hundreds of other 
women pinch hitting for insurance men now in 


the service, and I decided to try. 
“I’m glad I did, Boss. 


“Because everyone’s been swell to me! They’re pa- 
tient and understanding when I need a little extra 
time to solve their insurance problems. They don’t 
expect me to have all the answers on the tip of my 


tongue like you used to have. 


“Now I can see why you always said an insurance 
agent has the best job in the world! Your job will 
be here waiting when you get back, Boss.” 


P. §. Boss, she’s doing a swell job! 


Not so long ago they were wives, 
assistants or secretaries. Now, and 
for the duration, they’re Hartford 
Agents! In scores of communities 
they’re doing their jobs well... in 
spite of the many changes and ad- 
justments made necessary by war- 
time conditions. Their “bosses,” the 
Hartford agents now in service, can 





be proud of ’em! 








tion... 








Picture of a big bond buyer 


The Hartford companies—symbolized by the 
familiar Hartford stag—have invested more 
than eighty millions of dollars in U. S. Govern- 
ment bonds. Not only is this money paying for 
planes, tanks and guns for America’s protec- 
it’s invested safely for the security of 
Hartford policyholders. 


HARTFORD IN SURANCE 


Hartford Fire Insurance Company 
Jartford Accident and Indemnity Company 
Hartford Live Stock Insurance Company 7 
Hartford, Connecticut 


Writing practically all forms of insurance except personal life insurance ik 


Lots of crooks have honest looks 


All your employees are trusted .. . 
until a shortage is discovered. This 
booklet explains exactly how Hartford 
Fidelity bonds provide ‘dishonesty 
insurance” for employers. You can’t 
tell when and where a loss will occur, 
but blanket insurance can be arranged 
to cover every employee. Ask your 
Hartford agent to show you this book- 
let or write us for a copy. 





“Everybody TALKS 
about the weather...” 


You’d be surprised, the number of 
good businessmen who do something 
about the weather. Any project that 
may suffer financial loss because of 
rain, can be insured against rain. Fine 
for outdoor concerts, expositions, 
fairs, sporting events, etc. 


Are you risking your right to drive? 


In any state having a financial 
responsibility law, you may lose 
your right to drive if you have 
an accident and can’t pay a re- 
sulting damage award. Hartford Automobile Insurance safeguards 
your right to drive while also protecting you against financial loss. 
Your car is pretty important these days. Ask your Hartford agent 
or your insurance broker to explain the law in your state. 





Watch those “dangerous dollars” 


Part of your income is earmarked for necessary 
living expenses. If extra dollars are left, watch 
out! They can be “dangerous dollars” —if you let 
them go on a buying spree.. 
tion, raise the cost of everything you buy—includ- 
ing necessities. Instead, put your extra dollars into 
good, non-inflationary investments. Money spent 
for War Bonds and insurance is ot inflationary. 
And cost of insurance in general is down, not up! 


.they can invite infla- 
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ONAL PROPERTY 
PEP ATER poiicy | | 
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Personal Property Floater should be sold actively 
now in view of current, far-reaching trends in our 
business and the necessity for giving insured the 
BEST kind of protection and service possible. Per- 
sonal Property Floater is the most modern form of 
insurance available today. 


No agent can afford NOT to sell this coverage if 
he desires to protect the business already on his 
books. Due to the manner in which P.P.F. policies 
are written, he could lose his Fire lines on certain 
risks and never realize it until they had gone to a 
competitor writing the Personal Property Floater 
which automatically picks up specific policies at 
expiration, thus making it unnecessary for an in- 
sured to cancel them. 


This coverage is practically ‘All Risks," and even 
if an insured were to carry every other available 
form of insurance, he would still NOT have the 
breadth of protection afforded by Personal Property 
This modern protection is what insured 
Write our Ad- 


vertising Department for premium-producing sales 


Floater. 
have been waiting for—and want! 


aids and plans. 





NORTH BRITISH AND MERCANTILE INSURANCE 
COMPANY LIMITED 


THE PENNSYLVANIA FIRE INSURANCE COMPANY 


THE COMMONWEALTH INSURANCE COMPANY 
OF NEW YORK 


THE MERCANTILE INSURANCE COMPANY 
OF AMERICA 


THE HOMELAND INSURANCE COMPANY 
OF AMERICA 


150 William Street, New York 8, N. Y. 


New York Philadelphia Boston Detroit Chicago San Francisco 





























BRANDMAIER JOINS NORTHERN 


To be Executive Field Representative; 
Now Philadelphia Manager for 
Standard of Aetna Group 


J. L. Brandmaier, manager of the 
Philadelphia office of the Standard of 
New York, is joining the Northern of 
New York at the beginiing of 1945. He 
will be executive field representative to 
stimulate countrywide production. For 
over ten years he has been with the 
Standard, seven years as Philadelphia 
manager. He has been also manager of 
the Standard Surety & Casulty and re- 
cently was representative of the Pied- 
mont Fire, all three companies being 
members of the Aetna Fire Group. He 
was associated with George Z, Day, now 
president of the Northern, when he was 
president of the two Standards. 

A seasoned underwriter and fieldman 
Mr. Brandmaier started in insurance as 
an office boy in the New York office of 
the old Aachen & Munich. He worked 
in all departments and later served the 
Svea-Hudson Group for seven years as 
underwriting supervisor for thirteen 
Southern and Southwestern states. While 
in New York he served twa terms as 
president of Fire Insurance Examiners 
Association of New York. Mr. Brand- 
maier is a Mason, a member of the Blue 
Goose, Insurance Society of Phildelphia, 
Underwriters Club of Phildelphia and 
Down Town Club of Philadelphia. 





Pearson New Insurance 


Commissioner for Indiana 


Appointment of John D. Pearson of 
Carmel, Ind., special agent of the Glens 
Falls for Indiana, as Commissioner of 
Insurance in the administration of 
Ralph F. Gates, Governor-elect, is re- 
garded as a certainty in Indianapolis. 
Mr. Pearson was in New York City 
with Frank J. Viehmann, present com- 
missioner, attending the mid-year meet- 
ing of the National Association of In- 
surance Commissioners and it is under- 
stood Mr. Viehmann, in introducing him 
around, referred to him as “my suc- 
cessor.” 





Local Agents Winners in 
Washington State Elections 


Insurance agents in the state of 
Washington who were up for reelection 
showed remarkable staying power, all 
winning out with the exception of Re- 
publican T. J. Meenach of Spokane, who 
lost to his Democratic adversary. In Ta- 
coma, Arthur H. Bassett, and A. B. 
Comfort both were reelected to the 
House. They were the only two Re- 
publicans in Pierce county to win in 
any of the races, county, state or na- 
tional. Z. A. Vane, South Tacoma 
agent, ran far ahead of his field to 
win reelection to the House. He is a 
Democrat and has served as chairman 
of the House insurance committee. 

V. R. Lee of Chehalis, who ran on 
the Republican ticket, was conceded re- 
election to the Senate prior to election 
when he was unopposed on either tic- 
ket. Mr. Lee is president of Washing- 


ton Association of Insurance Agents. 


Another Chehalis agent, A. S. Gory, was 
reelected to the House for his fifth term. 
Senator W. R. Orndorff, a Spokane 
agent and veteran legislator, defeated 
Grant Hunt, Republican, also an agent. 





SPEAKS AT VIRGINIA MEETING 
Edward H. O’Connor, Chicago, direc- 
tor of the Insurance Economic Society, 
was guest speaker at a joint dinner 
held in Richmond, Va., the evening 
of December 11, sponsored by the 
Insurance Exchange of Richmond, the 
Stock Fire Insurance Field. Club of 
Virginia and the Association of Casu- 
alty and Surety Underwriters of Vir- 
ginia. The occasion partook of the 
nature of a get-together affair as was 
the case last year when the three or- 
ganizations sponsored a similar affair at 
the Hermitage Club which was the 
scene of the joint dinner this year. 


HINTON J. HOPKINS, 69, DIES 


Had Retired as Associate Manager, 
Southern Department, Hartford 
Fire, in 1936 
Hinton J. Hopkins, 69, retired asso 
ciate manager of the Southern depari 
ment of the Hartford Fire Insuranc 
Co., at Atlanta, died December 8 ; 
Emory University Hospital after a bri: 

illness. He had retired in June, 1936. 

Mr. Hopkins was born May 12, 187 
at Oxford, Ga., and was graduated fro: 
Vanderbilt University. He entered tl 
insurance business in 1898 in the office 
of the late Milton Dargan, who was 
Southern manager of the Royal Insu: 
ance Co. at Atlanta. He joined the Har! 
ford at Atlanta, then known as the 
Southern general agency of the Hart- 
ford, with William R. Prescott, now 
Southern manager, in 1916. He becam« 
associate manager in 1935, retiring the 
following year. 

Mr. Hopkins is survived by his wife, 
the former Mary Ormond of Atlanta, 
and two sons, John R. Hopkins, assistant 
manager of the Hartford Accident & 
Indemnity Co. at Atlanta, and Lieuten 
ant Milton D. Hopkins of the United 
States Army. Miss Jessie Hopkins, for- 
mer chief librarian at the Carnegic 
Library at Atlanta, is a sister of Mr. 
Hopkins. 


Rhode Island Agents Name 


Chairmen of Committees 


President Carleton I. Fisher of the 
Rhode Island Association of Insurance 
Agents has appointed the following 
regional vice presidents and committee 
chairmen: , 

Regional vice presidents: Providence 
County, John B. Butler, Pawtucket; 
Kent County, John J. Clarke, West 
Warwick; Bristol County, William W. 
Richardson, Barrington; Washington 
County, Frank E. Nichols, Hope Valley; 
Newport County, Gilbert A. Ramlose, 
Newport. 

Committee chairmen: Executive, Pres- 
ident Fisher; finance, Robert S. Pres- 
ton, Providence; membership, Donald S. 
Paige, Providence; conference, President 
Fisher; legislative, Walter R. Johnson; 
fire prevention, Gilbert A. Ramlose; 
accident prevention, William W. Rich- 
ardson; educational, John B. Butler; 
agency qualification, David L. Tuttle, 
Woonsocket; local boards, A. Edgar 
Parent, Woonsocket; constitutional re- 
vision, William A. Lester; financed ac- 
counts, Henry E, Davis, Providence; 
public relations, John J. Clarke; social 
security, Francis C. Lathrop, Westerly. 








Hyman Berman & Brother 
Move to 84 William St. 


The general insurance firm of Hyman 
Berman & Brother announces its re- 
moval from 16 Court Street, Brooklyn, 
to new and enlarged offices at 84 Wil- 
liam Street, Manhattan. Hyman Berman 
established his own business in 1919 
after having previously been associated 
with the firm of Hatton & Doyle, Inc., 
general agents for the Phoenix of Lon- 
don, since December, 1906. In August, 
1915, he became an agent for the Mu 
tual Benefit Life and has represented 
that company ever since. 

During the first World War he served 
with Battery A, 306th Field Artiller) 
A.E.F. in France from April, 1918, to 
May, 1919. On his return from France 
he entered the general insurance broker 
age business and resumed his life insur 
ance affiliation with the Mutual Benefit. 
During the past twenty years he ha: 
paid for over $8,000,000 of life insurance. 
In January, 1930, Sidney Berman joined 
his brother Hyman Berman in the busi- 
ness and in January, 1937, they formed 
their present partnership. 


HUDSON COUNTY XMAS PARTY 

The Hudson County Association of In- 
surance Agents held its annual Christ- 
mas party on December 12 at _ the 
Masonic Club*in Jersey City. Milton W. 
Taylor was chairman of the program 
and entertainment committee. 
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Take a good look at this photograph of our boys under fire on Saipan. Fight- 
ing their way to Tokio— island by island, foot by foot. All risk their lives and their 
future — Why? So that you can sit back and take it easy? 


NOT BY A LONG SHOT! They expect you to back them to the limit — To 


buy more bonds and to see that war equipment and supplies reach them in time. 


CAN YOU TELL THE MARINES THAT YOU'LL NEVER LET THEM DOWN? 


Firemen's Insurance Com mpany of Newark,N.J. Milwaukee Mechanics’ Insurance Company 
FIRE: MARINE: tite Organize Organized 1852 
The Girard Fire & Marine Insurance Company _—Royal Plate Glass & General Ins. Co. of Canada 
Organized 1853 Organized 1906 
National-Ben Franklin Fire Insurance Company _The Metropolitan Casualty Insurance Co. of N.Y. 
Organized 1866 Organized 1874 
The Concordia Fire Insurance Co. of Milwaukee Commercial Casualty Insurance Company 
Organized 1870 Organized 1909 
SU RANCE Pittsburgh Underwriters - Keystone Underwriters 
HOME OFFICE 10 PARK PLACE - NEWARK |, NEW JERSEY 
Western Department Foreign Department Canadian Departments Southwestern Dept. Pacific Department 
120 So. LaSalle St. 111 John St. 465 Bay St., Toronto, Ontario 912 Commerce St. 220 Bush St. 
Chicago 3, Illinois New York 7, New York 404 West Hastings St., Vancouver, B. C, Dallas |, Texas San Francisco 6, Colif, 


BUY MORE BONDS --AND KEEP THEM 
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ALLAN H, DIXON 


Had Supervised Northern New Jersey 
and New York Surburban Fields 
for Phoenix of Conn. Group 


\llan H. Dixon, who supervised the 
northern New Jersey field and main- 
land suburban New York for the Con- 
necticut Fire, Equitable Fire & Marine 
and Central States Fire, died December 
5 in New York City. Born in Memphis, 
Tenn., on November 19, 1888, he joined 
the Phoenix in 1920. He traveled exten- 
sively throughout the country as gen- 
eral agent and special representative of 
the automobile department and on May 
20, 1924, was assigned to the post he 
held at the time of his death. 

This week Vice President John A. 
North paid him the following tribute: 

“We cannot imagine a more loyal, 
honest, and conscientious employe than 
Dick, as he was affectionately known 
by his many friends. Respected by all 


who came in contact with him business- 
and loved by all with whom he was 
intimately associated, he will be sadly 
missed in the fire insurance fraternity, 
particularly by the officers and staff of 
this company by whom he was held in 
the greatest esteem.” 

Until more permanent plans are an- 
nounced concerning Mr, Dixon’s suc- 
cessor the territory will be supervised 
by State Agent Albert C. Knox in 
northern New Jersey and by Special 
Avent T. A. Luddy in the mainland 
suburban. field. 


wist 


Rural Fire Meeting 
(Continued from Page 1) 


comprised of thirty-four national or- 
ganizations, will consider a proposal at 


its annual convention next April to 
supply farm journals and tmewspapers 
with safety publicity which will inform 


farmers on the ways and means to pre- 
vent rural fires. 

A feature of the meeting was the 
report of a special joint committee on 
post-war rural free protection of which 
Harry W. Pontius of the Ohio Farm 
Bureau Federation, Columbus, Ohio, was 
chairman, This committee recommended 
that any available emergency fire fight- 
ing equipment in the post-war period in 
the main should be distributed to farm 
areas when it can aid in reducing fire 
losses to food, feed, and critical build- 
ing materials. 

Rural Fire Protection 

Professor Henry W. Giese of Iowa 
State College, Ames, Iowa, and Warren 
Y. Kimball, Boston, Mass., editor of 
the “Volunteer Firemen” a_ publication 
of the NFPA, led a discussion on “The 
Present Status. of Rural Fire Protec- 
tion.” Carl Roggenkamp of Ohio dis- 
cussed “State Committees for Rural 
Fire Districts.” 

“The Kent County (Michigan) System 
of Rural Fire Protection” was described 


by Richard Machiele, assistant county 
agricultural agent, Grand Rapids, Mich. 
George Tatnall of the National Board 


of Fire Underwriters told the meeting 


about developments in the “Use of 
Water Fog in Rural Areas,” and John 


H. Neale of Underwriters Laboratories 
a “Fire Resistive Materials for 

Buildings on Farms and in Rural Com- 
munities.” 

Those in attendance at the meeting 
included rural fire prevention authori- 
ties, state fire marshals, rural fire in- 
surance leaders, farm equipment manu- 
facturers, representatives of the U. S. 
Department of Agriculture, chamber of 
commerce executives, American Red 
Cross, 4-H Club, Boy Scouts, farm press 
and radio, as well as officials of the 
National Fire Protection Association, 
National Board of Fire Underwriters, 
National Association of Mutual Insur- 
ance Agents, Mill Mutual Fire Protec- 
tion Bureau, National Association of 
Mutual Insurance Companies, Western 


Actuarial Bureau, and the United States 
Chamber of Commerce. 
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HOOKER EUA PRESIDENT 


Berry and Duxbury Elected Vice Presi- 
dents, Culver Treasurer; Separation 
Rules .Abrogated 

Hooker, vice president of the 

of Hartford, was elected 

president of the Eastern Underwriters 

Association at the eighteenth annual 

meeting in New York on December 13. 

Mr. Hooker succeeds Harold C. Conick, 

United States manager of the Royal- 

Liverpool Group, who had served two 

terms, 

Elected as vice presidents were Peter 
J. Berry,. president, Security of New 
Haven, and George H. Duxbury, assist- 
ant manager, North British & Mercan- 
tile. B. M. Culver, president, America 
Fore Group, was elected treasurer. 

The constitution and by-laws were 
amended to abrogate the separation 
rules and those prolibiting reinsurance 
of non-member companies. 


a ie 
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Nicoll Schwartz President 
Of General Brokers Ass’n 


S. Nicoll Schwartz, who has served as 
first vice president of the General Brok- 
ers’ Association of the Metropolitan Dis- 
trict, was elected president this week to 
succeed George F. Sullivan. The latter 
chad served about eight terms and this 
year positively declined reelection. Mr. 
Schwartz has been one of the most ac- 
tive members of the association for 
years and has made an excellent record 
in the public relations field. 

Other officers of the 
elected were as follows: 

3oardman, first vice president; Samuel 
ec ag second vice president; Louis 

Escher, third vice president; Leonard 
Jacobs, secretary, and Abraham Prusoff, 
treasurer. 

Members of the executive committee 
include Nathan Greenbaum, chairman; 
Leonard Jacobs, secretary; John Fred- 


association 


Andrew H. 


erick Nubel, Frederick L. Ettlinger, 
Paul Simon, Joseph Wank, Robert 
Ferguson, Jr., Jack I. Fink and Mr. 
Sullivan. 











STOTT BACKS COMMISSIONERS 
President John C. Stott of the New 
York State Association of Local Agents, 
who lives at Norwich, late last week 
asked the National Association to with- 
draw its support of the Bailey-Walter 
bill in Washington and approve the 
legislative proposals of the National As- 
sociation of Insurance Commissioners to 
preserve insurance supervision for the 
states. At the recent meeting in Phila- 
delphia of the fire and caualty com- 
panies and producers A. C. Wallace, 
national state director of the New York 
Association, acting with authority, had 
approved the Bailey-Walter bill. 





QUEENS CO. MEETING TODAY 


The Queens County Brokers and 
Agents Association, Inc., will hold a 
meeting at Steinway Lodge, 18-34 Stein- 
way Street, Astoria, L. 1, at noon to- 
day. M. G. Loeffler will talk on extended 
coverage and how it can best be sold. 
William Adam Schulz is president. 


TO SING XMAS CAROLS 


On Friday afternoon, December 22, all 
home office employes of the St. Paul 
Fire & Marine will gather in the front 
office for the annual custom of singing 
carols around a huge Christmas tree in 
the lobby. Then the entire staff will 
be dismissed until Tuesday, December 26. 


N. J. SPECIALS XMAS PARTY 

The New Jersey Special Agents As- 
sociation will hold a Christmas party on 
Monday, December 18, starting at 3:30 
p. m. at Yauch’s Restaurant in Newark. 











Lewis M. Gabbe, an associate of the 
Jos. M. Byrne Co., agents in Newark, 
N. J., has been advanced to the rank 
of major in the army. He is with the 
office in charge of overseas supply and 
is stationed in Norfolk, Va. 
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STATE-WIDE SERVICE 
Investigators and Adjusters 
ALL LINES 


Trenton, N. J., Branch 
103 W. Hanover Street 
Phone: Trenton 6049 


Asbury Park Branch 
411 Emory St., Tel. A. P. 8411 


Serving Insurance 
Companies Since 1925. 


NEW JERSEY 
CLAIM SERVICE BUREAU 
1 COMMERCE ST.» NEWARK, N.J 


Phone Mltchell 2-7080 








NAIA Committees 


(Continued from Page 22) 


and entered the local agency of Leedom, 
O’Connor & Noyes, of which he is now 


secretary, in 1925. 
Mr. Mann, a native of Philipsberg, 
Kan., is a graduz ite of the University of 


Washington. He went to Tacoma with 
the General Agency in 1929 and in 1930 
became a member of the firm of J. C. 
Gules & Co. He is a former president 
of the Washington Association and in 
1943 was chairman of the National As- 
sociation’s fire prevention committee. 

Mr. Van Vechten is immediate past. 
president of the Ohio Association which . 
reaffiliated with the NAIA during his in- 
cumbency and will be host to the NAIA 
meeting in Cincinnati in February, He 
is now state national director of the 
Ohio Association. He is president of 
the McIntosh, Bowers and West Co. 
at Akron, with which agency he started 
in the insurance business in 191 


Head BDO Council 
Mr. Wolff, who was president of the 
NAIA in 1933-1934, continues as chair- 
man of the BDO council. Born in Chi- 
cago, Mr. Wolff as been in insurance 
business since 1899. He is a member of 
Associated Agencies, Inc. 


Mr. Richardt, who has operated his 
own agency in Evansville since 1907, 


served two terms as president of the In- 
diana Association and” is now state na- 
tional director. 

be- 


Mr. McCord, known as “Dean” 































Now more than ever it 
is the responsibility of 
every agent to provide 
the broadest protection 
available to assured. Our 
new Personal Property 
Floater affords “All 
Risks’ coverage in the 
home orelsewhere under 
one policy, on personal 
property of all kinds in- 
cluding household fur- 
niture and furnishings, 

















































Insurance Company Utd. 
50 John Street, New “_. 


cause he founded the first short course 
school by the Florida Association in 
1936, and was in large measure respon- 
sible for establishment of the educa- 
tional division of the NAIA, heads his 
own agency at Jacksonville. He was 
president of the Florida Association in 
1937. 

Mr. Warner, a specialist in the surety 
field, is a member of the executive com- 
mittee of the National Association of 
Surety Bond Producers. He operates his 
own agency under the name of Speed 
Warner, Inc., which he organized in 
1935. 








California Past President 


; Mr. Hendren, a native of Sacramento, 
is a partner in the Valley Insurance 


_ Agency there. He is past president and 


former national director of the Califor- 
nia Association. 

Mr. Fetzer is president of. W. A. 
Alexander & Co., Chicago, of which his 
father Wade Fetzer, Sr., is Board chair- 
man. He is a leader in educational and 
public relations fields. In 1943 Mr. Fet- 
zer was awarded the Woodworth Mem- 
orial, the NAIA’s greatest honor, for dis- 
tinguished contributions to insurance 
education and public relations. 

Mr. Arnall also was a recipient of the 
Woodworth Memorial which — was 
awarded him in 1935 because of his 
efforts as chairman of the. Southern 
Agents Conference to regain for South- 
ern agents the Commodity Credit Cor- 
poration insurance. He is state nationa! 
director from Georgia. 
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the d ifference 


between selling ‘some insurance 
8 

and selling “real protection” lies in 

iving your prospect or policy holder 

giving y prosp policy 


“cc ] . ? 4) a 
a clear picture of his insurance 


requirements ° Advertising material 





related: to this advertisment appearing 
in current issues of national maga- 


zines is available for your local use. 


Write to the 


ADVERTISING DEPARTMENT 
80 MAIDEN LANE « NEW YORK8,N_.Y. 
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Oral Contract of Hotel Clerk Held 
To Waive Terms on Baggage Check 


Where the best a hotel in Kentucky 
offer a 
was no 


could do for a guest was to 


small room in which there 
closet, the guest was told by a clerk on 
duty at that if he would take 
the room his baggage, which was of con- 
siderable amount, would be kept safely 
in the check room. The hotel placed the 
baggage in the check room and gave 
three claim checks. 

Eighteen days later he presented 
these checks and called for his baggage. 
It could not be found. The assistant 
manager assured the guest, who was 
going away for the Christmas holidays, 
that it would probably be located by the 
time he returned. The guest left a light 
topcoat without taking a check for it 
When he returned on January 9 and 
again called for his baggage it could not 
be found and was never delivered to him. 

The claim checks given the guest bore 
the inscription, “Positively not respon- 
sible for articles left in the check 
room.” In an action for the loss of the 
baggage, the defendant hotel relied on 
this as an absolute relief from liability. 

Reversing a judgment for the plaintiff 
and holding that the trial court should 
have directed a verdict for the plaintiff 
for $100, the Kentucky Court of Appeals 
holds, Kentucky Hotel, Inc., v. Cinotti, 
182 S. W. 2d 27, that here there was a 
special oral contract to keep the plain- 
tiff's baggage safely in the check room 
because there was no place for it in the 
small bedroom which he was _ induced 
to accept. Although no special charge 
was made at the check room, there was 
consideration for the agreement, as the 
was an incident of the hotel’s 

Handing the plaintiff the claim 
checks did not constitute a different 
contract or relieve the hotel of its ab- 
solute commitment. The agreement to 
accept and keep the baggage safely was 
within the clerk’s actual or ostensible 
authority. 

The hotel, however, involved the 
limitation of liability which the Ken- 
tucky statutes give a hotel with respect 
10 property of a guest. One of these 
declares that’ “the proprietor of a hotel 
shall not be liable in excess of $100 for 
the loss or damage to personal property 
brought into the hotel by guests, unless 
the loss or damage is occasioned by the 
negligence of the proprietor or hotel 
agents or emplcyes.” 

This statute the court holds is consti- 
tutional and valid in the same way as 
other statutes affecting and limiting the 
right of contract, as, for instance, those 
relating to insurance policies and to 
certain contracts which must be in 
writing 

“Such statutes,” the court said, “enter 
into and become a part of every contract 
to which they are applicable. It is so 


the desk 


the guest 


service 
business 


Fire Prevention Ordinances 


Urged for New Orleans 


Early adoption of fire prevention or- 
dinances by the city of New Orleans 
was urged by State Fire Marshal Camp- 
bell Palfrey at a meeting held Decem- 
ber 1 of the city-wide fire prevention 
committee at the Association of Com- 
merce. The city-wide fire prevention 
committee agreed to appoint a_ three- 
man subcommittee to join with the fire 
marshal and Mayor Robert S. Maestri 
in drafting a set of workable fire pre- 
vention ordinances. Mr. Palfrey said 
that he had been informed by the mayor 
that a directive had been issued to Fire 
Chief John N. Evans and Supt. of 
Police George Reyer informing them 
that firemen and police should begin at 
once to make thorough periodic inspec- 
tions of all places of public assembly 
and to report any existing fire hazards 
tec Mr. Palfrey. 


here. The business of conducting a hotel 
is now generally regulated by statutes 
and the establishment by a legislature 
of limitations of liability for the loss 
of property of a guest are regarded as 
the valid exercise of legislative power.” 
Citing 28 Am. Jur. Innkeepers, Sec. 
75 et seq. 


Roloson Heads New North 
America Service Office 


John A. Diemand, president, has an- 
nounced establishment of a new North 
America Companies’ service office in 
Baltimore. Charles H. Roloson, Jr., for 
years president of the Central Insur- 
ance Company, will not only continue 
in that capacity, but also has been ap- 
pointed general manager of the service 
office. He will be assisted by James H. 
Cupit, who continues as vice president 
of the Central, and also assumes the 


duties of assistant general manager o| 
the service office. 


Richard Teano will continue as agency 
secretary of the Central and also wii! 
become manager with principal duties 
along fire and automobile lines in th: 
new service office. F. H. Clarke, Jr., who 
for years has been identified with th 
marine business of the North Americ: 
Group in Maryland, will assume th: 
duties of manager with principal dutie 
along marine lines in the new servic: 
office territory. The new office will } 
in the building of the Central, a Nort 
America subsidiary. 


Talbot, Bird & Co., Ine. 


ANNOUNCE 


Their Appointment as World-Wide 


Marine Managers of 


General Insurance Company 
of America 
Effective JANUARY 1,1945 





Marine Managers 
for 
Eagle Star 
Insurance Co., Ltd. 


Globe & Rutgers 
Fire Insurance Co. 


Universal Insurance 
Company 
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Court Follows English Decisions 
Finding Loss Is Due to War Risk 


In Link v. General Ins. Co. of Amer- 
ica, Federal District Court for Western 
Washington, 56 F. Supp. 275, the ques- 
tion, on exceptions to the amended libel, 


brought to recover on the war risk in- 
surance clause in a marine policy for 
damages to the libelants’ vessel as the 
result of a collision with a United 
States Navy tanker, was, whether the 
damage to the vessel the Eastern Prince 
as the result of a collision between it 
and the U. S. S. Roustabout, a Navy 
tanker, was a “consequence of war-like 
operations” of either vessel and particu- 
larly of the Navy tanker. The policy on 
which the libelants sued insured against 
such a war risk. 

The Navy tanker was proceeding be- 
tween the West Coast and Alaska war 
bases with a cargo of fuel oil, gasoline 
and other petroleum products for use by 
combatant naval vessels and aircraft of 
the Government in the prosecution of 
the war with Japan. 

English Decisions Held as Guide 

The court reviewed a leading Supreme 
Court decision on this question, viz.: 
Queen Ins. Co. v. Globe & Rutgers Fire 
Ins. Co., 203 U. S. 487, where Justice 
Holmes held that in cases like this 
involving war risk liability, courts should 
look only to the cause nearest the in- 
jury in determining such liability, but 
Justice Holmes also approved the fur- 
ther ruling of the Federal lower courts 
in that case that English court decisions 
should be followed by American courts 
in such determination. 

In the Queen case the court refused 
recovery, holding the loss was not a 
consequence of warlike operations, in 
effect because the collision was not 
caused by any immediate military ma- 
neuver or operational war danger. 

The respondent insurance company 
relied upon that conclusion and reason 
as the correct principle to be applied in 
the present case; but the libelants con- 
tended that both vessels here were, in 
the sense of the war risk insurance 
clause, engaged in a war-like operation. 
The court cited various cases in which 
the policy of keeping in harmony with 
the marine insurance laws of England, 
as the great field of this business, was 
approved in varying form, and gave its 
own conclusion on the question: 

“Thus, the Queen Ins. Co. case teaches 
that, in deciding whether a marine loss 
is covered by a war risk insurance 
clause, two principles are to be consid- 


ered. One is that we ‘generally are to 


stop our inquiries with the cause near- 
est to the loss.’ The other is that for 
expediency and harmony in the marine 
insurancé world the American courts 
should follow the English court deci- 
sions. The Queen Ins. case did not say 
which one of these principles is para- 
mount in case of conflict between them, 
probably because it does not appear 
such a conflict existed in that case. 

Rule Against Cause Nearest Loss 

It seems clear, however, that the 
requirement to follow English court de- 
cisions is a more specific and less varia- 
ble criterion than that of stopping at 
the cause nearest to the loss, because 
if there is an authoritative English de- 
cision on the facts of the case in ques- 
tion that decision concludes the matter, 
whereas stopping at the cause nearest 
to the loss may and usually does reason- 
ably involve the further debatable ques- 
tion of what is or what is meant by the 
nearest cause of loss. 

“So if, on the facts involved here, 


there are English court decisions al- 
ready applicable, no good purpose would 
be served by extending discussion be- 
yond a brief statement of the essential 
facts and rulings of the cited cases 
followed by the court’s conclusions as to 
their application to the case at bar.” 

The court then reviewed various Eng- 
lish cases and concluded: “Other Eng- 
lish cases and the very able arguments 
and exhaustive briefs of counsel on both 
sides have been carefully considered, but 
the court believes the facts of the above 
cited English cases are more nearly 
like the facts in this case than are the 
facts of any other cases called to the 
court’s attention.” 

Ship on Warlike Operation 

In the present case the “Roustabout,” 
a duly commissioned naval vessel of the 
United States, employed solely for naval 
tanker purposes, officered and manned 
by naval officers and crew, and operated 
by the Navy, collided with and damaged 
libelants’ vessel while the “Roustabout” 
was on its voyage with a cargo of 
petroleum products for use by combatant 
naval vessels and aircraft of the United 
States in the war with Japan. 

In view of these facts and the Eng- 
lish decisions, and because the “Rousta- 
bout” was a war vessel on active Navy 
duty as was the case in the cited 
Roanoke case [1929] A. C. 534, the court 
decided that “the damage sustained by 
libelants as the result of the ‘Rousta- 
bouts’ collision with and damaging libel- 
ants’ vessel was a consequence of the 
‘Roustabouts’ war-like operations, and 
that for such damage respondent is 
liable under the war risk clause of the 
policy of insurance herein sued upon.” 
The amended libel was therefore held 
to sufficiently state a’ cause of action. 





N. J. FINANCED AUTOS COMM. 


Alfred C. Sinn, member of the execu- 
tive committee of the New Jersey Asso- 
ciation of Insurance Agents, has been 
named chairman of a committee to 
study the matter of writing insurance 
on financed cars, refrigerators and other 
consumer goods after the war. He will 
consider the proposals suggested by the 
National Association for cooperation of 
local banks and agents for the financing 
and insuring of such risks, 


A loan receipt is a lawful contract 
which will be enforced and is not an 
unconditional payment of the insurance, 
Aetna Ins. Co. v. Henry Du Bois Sons 
Co., Second Circuit Court of Appeals, 
144 F. 2d 262, affirming 53 F. Supp. 516, 
an action for a declaratory judgment 
determining the rights of the parties 
under a marine insurance policy, which 
resulted in a judgment for the defend- 
ants on the pleadings. 

The litigation arose out of a collision 
where the tug Ariosa, while towing the 
D-22 scow, brought the latter into col- 
lision with a steamship, the Segundo, 
owned by a third party, causing injuries 
to the scow and the steamship. The scow 
was held to be without fault; and the 
collision the mutual fault of the Ariosa 
and the Segundo, making each liable for 
half damage. The damages due the 
Segundo were paid to her owners by 
the payment of the excess of one-half 
its damages over one-half the scow’s 
damages. 

The Ariosa policy contained a “sister 
ship” clause, under which the Ariosa’s 
liability was to be treated, so far as 
the underwriters were concerned, as 
though the tug and scow did not have 
a common owner. While this litigation 
was pending the Hartford Fire advanced 
to the scow’s owners the full amount 
collectible on its policy on the scow. 


Plaintiff’s Claim 


The plaintiff’s claim in this declara- 
tory judgment action was that they 
were not liable under their policy to 
the extent Hartford had paid on its 
loan receipt. 

In holding that the district court’s 
judgment was right the Circuit Court 
pointed out, in regard to the loan re- 
ceipt question, that “there was no clause 
in the policy which the plaintiffs issued 
giving them the benefit of, or any inter- 
est in, any insurance which might cover 
any vessel damaged through the fault 
of the Ariosa. Not having any con- 
tractual right in any such benefit they 
can now have none except by operation 
of law. 

“Their policy and that on the scow 
did not cover the same liability, and 
though policies are sometimes written 
which cover loss only to the extent of 
the excess over any other insurance 
coverage, see Marine Transit Corpora- 
tion v. Northwestern Fire & Marine 
Ins. Co., 2 Cir. 67 F. 2d 544, this. con- 
tract was not of that kind, and must, 
of course, be given effect as written. 

“Moreover, this is not even an in- 
stance where an insured has already 


Court Holds Loan Receipt Not an 
Unconditional Payment of Loss 


been reimbursed from other insurance 
partially or wholly for a loss. The 
Hartford policy has not been paid ex- 
cept upon the condition set forth in 
the loan receipt. Such a receipt is a 
lawful contract which will be enforced. 
Luckenbach v. W. J. McCahan Sugar 
Refining Co., 2448 U. S. 139, 1 A. L. R. 
1522. It is not an unconditional pay- 
ment of the insurance.” 


Fiull Insurance 


The scow and the tug had common 
owners. The fact that there was hull 
insurance on the scow, which was not 
at fault, but which was injured partly 
by the fault of the tug, and for which 
the underwriters of the tug were liable 
under the sister ship clause of their 
policy, did not reduce the underwriters’ 
liability by the amount of the hull in- 
surance on the theory that the under- 
writers could compel the collection of 
the hull insurance for their benefit, 
there being no clause in the policy on 
the tug which gave the underwriters the 
benefit of any interest in any insurance 
which might cover any vessel damaged 
through the fault of the tug, although 
the tug’s policy contained cross-liabilities 
conditions and towers’ liability clauses, 
quoted by the court. 

There being no double or concurrent 
insurance, the insured could recover no 
more than his full loss, and that is 
ultimately borne by the underwriters in 
proportion to their respective commit- 
ments. 

Under the cross-liabilities and towers’ 
liability clause and sister ship clause in 
the policy covering damage caused by 
the fault of the tug, the owner of tug 
and scow, though the same person, was 
required to be treated as different 
parties. The payment by the tug’s un- 
derwriters of the proportionate share 
of the damage to the scow caused by 
the mutual fault of the tug and a 
steamship, and without fault on the 
part of the scow, gave the underwriters 
no interest in hull insurance on _ the 
scow to which they could become 
subrogated. 


MAJOR LOWE IN CHINA 
Major Gerald Lowe Jr., 41-year-old 
former insurance broker for Johnson & 
Higgins, 63 Wall Street, New York, re- 
cently was appointed executive officer 
of the Fourteenth Air Force Transport 
Section in China. Major Lowe entered 
the Army in May, 1942, after nineteen 
years with Johnson & Higgins, has been 
in the China theatre of war four months. 
His former home was at 103 East 84th 
Street, New York City. His wife Anna, 

is now living in Washington, D. C. 
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Ehrmanntraut Chairman 
Of Casualty Managers 


N. Y. ASSOCIATION ELECTIONS 


Nicholls Named Vice Chairman, Greene 
Past Chairman; Borst and Freud 
on Executive Committee 


William R. Ehrmanntraut, 
the metropolitan New York office of the 


manager of 


American Surety Co., was:elected chair- 


man of the Casualty Managers’ Associa- 


tion of New York at the annual mecting 


W. R. EHRMANNTRAUT 


held at the Drug & Chemical Club, 
uary 11. 

Robert H. Nicholls, Fidelity & Cas- 
ualty Co., was elected vice chairman and 
Robert L. Greene, Employers’ Group, is 
past chairman, designated to serve on 
the executive committee. 

Clarence A. Borst, United States Cas- 
ualty Co. and H. Philip Freud, Bankers 
Indemnity, were elected members of the 
executive committee to succeed them- 
selves for a two-year term, January 1, 
1945 to January 1, 1947. 

Named on Committee 

Sun Indemnity Co., 
London Guarantee & 
elected to the con- 
three-year terms, be- 
1944. They succeed 
2 eee \etna Life Affiliated Cos., 
and H. F. Rascher, Ocean Accident & 
(suarantee Corp., whose terms expire 


Jan- 


R. A. Kearney, 
and Elmer Lang, 
Accident Co., were 
tact committee for 
ginning January 1, 


Hobbs of Kansas Charges 
. Rate Discrimination 


ISSUES FEBRUARY 1, 1945 EDICT 


Tells Cos. That They Have Not Taken 
Into Consideration County Popula- 
lation in Fixing Auto Liability Rates 


Hobbs, insurance 
has 


Commis- 
edict 


Charles F. 
sioner of Kansas, 
that “unfair discriminations in automo- 
bile liability rates filed and used in this 
state by duly licensed casualty compan- 
ies” should be removed on or before 
February 1, 1945. Mr. Hobbs arrived at 
his decision to take this action after a 
recent public hearing in Topeka at 
which the National Bureau of Casualty 
& Surety Underwriters was represented 
by its automobile department head, A. 
E. Spottke, and by George M. Brewster, 
its attorney. Non-bureau companies were 
also represented. 

After hearing all of the evidence sub- 
mitted by the casualty companies and by 
Mr. Spottke, Commissioner Hobbs 
reached this conclusion as expressed in 
a letter to the companies: That the 
casualty companies doing business in 
Kansas, including those who are mem- 
bers of the National Bureau, do not take 

(Continued on Page 37) 


issued an 


50% Rate Reduction on 
Public Housing Project 


OWNER’S PROTECTIVE LIABILITY 


Commissioner Stichman Praises National 
Bureau Action; in Line with Pre- 
vious Attitude on Direct O.L.&T. 


Herman T. Stichman, State Commis- 
sioner of Housing, announces that, as a 
result of conferences between the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters and the Division of Housing, 
a reduction of 50% has been granted 
from the former manual rates for own 
ers’ protective liability insurance cover- 
ing the construction of public housing 
financed under Governor Thomas E. 
Dewey’s State Housing Program. 

“All economies,” the Commissioner 
said, “are significant, as cumulatively 
they will be reflected in lowered rents to 
be charged to tenants in our public 
housing projects. This reduction § in 
owners’ protective liability insurance 
rates is a forward step in the insurance 
field.” 

The Commissioner pointed out that 
the State Division of Housing has en- 
tered into contracts with Municipal 
Housing Authorities for the. develop- 
ment of sixteen post-war low rent hous- 
ing projects for families of low income 
at a total cost of more than $90,000,000, 
and that it is planning to authorize ad- 
ditional construction in a_ substantial 
amount. 

National Bureau Comment 

It was pointed out at National Bureau 
headquarters this week that this action 
is in line with what the bureau has pre- 

(Continued on Page 39) 





When the Idea of_ =: 


WAS BORN 


wall progress was speeded up 


By eliminating shipping 
risks, merchants and colo- 
nists were encouraged to 
spread civilization far 
‘and wide. 





. . tt hathe bene... 
an usage among mer- 


Continental to Have 
Own Building in N. Y. 


BUYS 76 WM. STREET FOR CASH 


To Be Permanent Home of N. Y. Cit: 
and Eastern Depts.; Will Move 
Soon After January 1, 1945 


The Continental Casualty Co. has co: 
tracted to purchase for cash the twely: 
story building located at 76 Willia: 
Street as a permanent home for th. 
New York City and Eastern Departme: 


Continental’s new building at 
76 William Street, New York 


operations of the Continental Compan- 
ies. This purchase it was announced 
this week, is being made to provide addi- 
tional space now required by the grow- 
ing volume of business of those compan- 
ies in New York and in the Eastern 


territory, and to take care of their fu- 


ture expansion requirements. 
Continental expects to move from 75 
Fulton Street to its new quarters soon 
after the first of next year. It will 
occupy several floors at this time includ- 
ing the ground floor where the metro- 


‘politan department will be located. The 


New York offices of the Continental As- 


Originally, for centuries, insurance 
applied only to shipping. The 
more complex civilization be- 
comes, the more insurance serves. 


chantes, when they 
make any great adven- 
ture, to yive some Con- 
sideration of money to 
other persons... , to 
have from them assur- 
ance for their goodes, 
merchandize, ships and 
things adventured, at 
such rates and in such 
sorte as the parties 
assurers and the 
parties assured can 
agree, . which 
course of dealinge is 
commonlie termed a 
policie of assurancem 


surance Co. and the Transportation In- 
surance Co. and the casualtv and surety 
administrative office of the “National 
Casualty Co. will likewise be moved to 
76 William Street. 

Horace S. Ely & Co., who negotiated 
the transaction, will continue to manage 
the building which has an_ assessed 
valuation of $1,220,000 


January 1. Charles S. Ashley, Maryland 
Casualty, and Milton P. Link, Great 
American Indemnity, continue on this 
committee until 1946; and Samuel L. 
Dunseith, New Amsterdam Casualty, and 
John Coffey, American Automobile, 
serve until 1947, 

Casuaity Committee of New York 
on the Casualty Committee of 

the association’s committee 
designed to discuss rating problems with 
the National Bureau of Casualty & 
Surety Underwriters, are the Royal In- 
demnity, Fireman’s Fund Indemnity and 
Travelers, named for a three-year per- 
iod. The Travelers continues on_ the 
while the other two compan- 
succeeding the Century In 
Maryland Casualty. 
Automobile was elected 
bfreau committee for a 
vears, succeeding the 

This committee is 
Page 37) 


Central Surety agents, in all states 
of the Union, contribute to na- 
tional growth through insurance 
SETVINE protection for industrial activity. 


New York, 





Late Surety News 


The Surety Managers Association of 
New York, of which James R. Hillas, 
Fidelity & Casualty, is president, held 
a special meeting Monday morning at 
which contract bond opportunities in 
the post-war period was the chief topic. 

Same subject was also featured at the 
Southern California Surety Underwrit- 
ers Association meeting recently. In 
preliminary discussion on contract bonds 
they also viewed question of rates. 


—English quotation from 
Elliott’s Law of Insurance 
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HONOR BENTLEY, O’CONNOR 





Their Associates in Travelers, 55 John 
Street Office, Recognize 25th Mile- 
stones with Co. of Both 
C. Scott Bentley and William D. 
(’Connor, both of whom are assistant 
managers in the casualty department of 
the Travelers’ 55 John St., New York 
branch office, were given a twenty-fifth 
anniversary luncheon yesterday (Dec. 
14) at the George Washington Hotel, 
N. Y., by their associates and friends in 
the organization. About seVenty attended 
the affair at which Robert W. McClas- 
key, general manager for casualty lines 

in New York, was toastmaster. 

Both Mr. Bentley and Mr. O’Connor 
have spent practically their entire 
careers with the Travelers in Greater 
New York. Starting as countermen 
twenty-five years ago they have come 
up in the ranks by successive stages and 
are now doing a fine job in the produc- 
tion end of the business. Appropriately 
they were presented with war bonds at 
the luncheon, as an anniversary gift. 


Hobbs of Kansas 


(Continued from Page 36) 





into consideration the population of the 
counties and the number of automobiles 
owned by the residents of the counties 
within the state in computing the rates 
charged for auto liability insurance. 
Furthermore, he said, no evidence had 
been offered by the companies showing 
the experience in each of the several 
counties of Kansas to justify the rates in 
these counties. 

It was also brought out that in a very 
large number of counties of approxi- 
mately the same size in population and 
number of autos within the county and, 
in numerous instances, in counties with 
a much larger population and a greater 
number of cars, the rates charged in 
these several counties are identical. 

“However,” said Mr. Hobbs, “no evi- 
dence was submitted to indicate that the 
risks were of essentially the same haz- 
ard or that the loss ratio in those sev- 
eral counties was the same. 

National Bureau Reviewing Situation 

William Leslie, general manager of 
the National Bureau, conferred with 
Commissioner Hobbs at the insurance 
Commissioners’ meeting in New York 
last week, following which it was indi- 
cated that there will probably be further 
conferences with Mr. Hobbs when the 
matter has been reviewed by appropriate 
committees of the bureau. 

mi bureau’s viewpoint, as expressed 

Mr. Spottke at the hearing, is that 
ae alone does not determine the 
relationship that should exist in auto 
liability rates among different communi- 
ties or sections of the country. It was 
explained that many other factors affect 
the experience and the only way that 
all of these factors can be weighed and 
properly evaluated is on the basis of 
experience. 

Mr. Spottke cited a number of specific 
instances where, on the basis of actual 
experience, rates in certain city terri- 
tories are actually lower than the rates 
in the surrounding rural territory. These 
instances substantiated his point that 
population alone has no significance by 
itself. Mr. Spottke also presented the 
experience record on, the basis of which 
the existing Kansas territories were es- 
tablished and upon which the present 
differentials in territorial rates were de- 
termined. 

The observation was made this week 
that apparently the only point which Mr. 
Hobbs makes in his order is that the 
territory now designated as “remainder 
of state” should be further subdivided. 
The bureau, in turn, says that this con- 
clusion is not based upon any statistical 
data as none are presently available. 
Furthermore, in the light of the present 
trend of rising auto accidents and of 
average claim costs, any readjustment of 
rates with “remainder of state” territory 
to reflect actual experience would be 
more likely to show some_ increases 
necessary rather than rate decreases. 





REELECT TEMPLEMAN IN N. J. 





Casualty Underwriters Also Rename 
Ehlers, Maddams and_ Rogers; 
Membership Now 40 Companies 
Clinton L. Templeman, Royal and 
Eagle Indemnity Cos., was reelected 


president of the Casualty Underwriters 
Association of New Jersey at the annual 





CLINTON L. TEMPLEMAN 


meeting at the Downtown Club at New- 
ark, December 11. 

Ernest E. Ehlers, Travelers, was re- 
elected vice president; Thomas E, Mad- 
dams, Glens Falls Indemnity secretary, 
and John A. Rogers, Fidelity & Casu- 
alty, treasurer. 

The new executive committee is com- 
posed of John H. Nolan, Aetna Casu- 
alty & Surety; Howard D. Meyer, 
Globe Indemnity, and Ernest H. Bab- 
bage, Bankers Indemnity. Messers. No- 
lan and Meyer were reelected and Mr. 
Babbage succeeds J. C, Eastmead, Hart- 
ford Accident & Indemnity. 

Two new companies, the Eureka Casu- 
alty and the Trinity Universal were 
elected to membership, making a total 
of forty companies. This was the thirty- 
first annual meeting, the association 
having been organized in 1913 with 
eleven company members. 

In accepting the presidency for a 
second term, Mr. Templeman reviewed 
the events of the year and pledged con- 
tinuance of the progressive program 
which marked his first administration. 

Mr. Templeman has been in the casu- 
alty and surety field since leaving Johns 
Hopkins University in 1928. He joined 
the Maryland Casualty Co. in Baltimore 
and was transferred to Newark in 1931. 
He remained with the Maryland at New- 
ark, where he was advanced to head of 
casualty underwriting, until 1940, when 
he went with the Royal and Eagle as 
manager ‘of the Newark office. His 
father, Le Roy Templeman, heads the 
A. & H. Department at Maryland’s 
home office. 





J. P. COFFAY, JR. PROMOTED 





Named Manager of American Auto- 
Associated Indemnity Newly Created 
Metropolitan N. Y. Office 

R. S. Choate, vice president at New 
York of American Automobile and As- 
sociated Indemnity Corp., announces the 
appointment of John P. Coffay, Jr., as 
manager of the companies’ newly cre- 
ated New York metropolitan office. 

Mr. Coffay, well qualified for his new 
responsibility, has been with the Ameri- 
can Auto at New York since October, 
1941, in the position of underwriting 
manager for all of the territory of the 
New York branch office’ A‘ native of 

3altimore, Mr. Coffay attended Johns 
Hopkins University and then began his 
insurance career in the home office of 
Maryland Casualty in 1925. There he 
served in various underwriting capacities 
for eleven years. From 1936 to 1941 he 
was casualty manager at the Mary- 
land’s New York office. 


N. Y. Managers 


(Continued from Page 36) 


composed of an equal number of fire 
and casualty members. 

New secretary of the association will 
be R. H. Tillotson, assistant manager 
American Surety’s New York branch 
office. He succeeds Leslie W. Winslow, 
Firemen’s Fund Indemnity. During the 
year the Manufacturers Casualty was 
admitted to membership in the associa- 
tion, and among new faces seen at the 
meetings were Joseph F. Norton, Con- 
tinental Casualty’s branch manager, and 
Edward C. Meehan, New York manager, 
Fireman’s Fund Indemnity. 

Ehrmanntraut’s Background 

Chairman Ehrmanntraut, one of the 
best known casualty-surety managers 
along William Street, has given his en- 
tire business career to the American 
Surety with which company he started 
in 1916 in Washington, D. C., in its 
Federal bond bureau. A _ graduate of 
Georgetown University where he re- 
ceived the degrees of LLB. and LLM., 
he was admitted to the Bar of the Dis- 
trict of Columbia and later to practice 
before the Supreme Court of the United 
States. 

Shortly after the entry of the United 
States into World War I Mr. Ehrmann- 
traut enlisted in the Navy, later being 
commissioned in the Flying Corps. He 
spent fourteen months abroad in service 
with the British and the French, and 
finally as commanding officer of the U. 
S. Naval Air Station at Castletownbere, 
Ireland. After the war he rejoined the 
American Surety in 1921 as an inspector 
in his home office claim department. 
Subsequently he went into the produc- 
tion department where he hit his stride. 
In 1923 he was named manager of the 
metropolitan soliciting division; in 1927 
manager of the brokers service branch, 
followed in 1932 by metropolitan branch 
managership which post he has credit- 
ably held ever since. 

Among Mr. Ehrmanntraut’s outside in- 
terests are his directorship of the New 
York American Legion Children’s 
Camp; counselor at the West Side Con- 
tinuation High School; Insurance So- 
ciety of New York activity; past com- 
mander of Insurance Post 1081, Ameri- 
can Legion, and one-time  secretary- 
treasurer, New York Surety Managers’ 
Luncheon Club. 

He has demonstrated throughout his 
career a fine quality of leadership which 
will hold him in good stead in running 
the Casualty Managers Association of 
New York. 
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NATIONAL SURETY 
CORPORATION 
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President 











NAT’L COUNCIL PROMOTIONS 

Three staff promotions were = an- 
nounced this week by W. F. Roeber, 
general manager of the National Coun- 
cil on Compensation Insurance. J. A. 
Denkscherz and LD. D. Smith, respec- 
tively assistant secretary and comptroller 
and assistant secretary, are now secre- 
taries. N. Dumas, who has been super- 
intendent of the rating department, now 
has the title of assistant secretary. These 
changes are in recognition of evidenced 
ability and loyal service. 





648 Aetna Employes Pledge Blood 


/ETNA LIFE PATRIOTS CLUB 
Hash! 


In the 24 hours followin: 


announcement of this new 
648 members have enrr’ 


"QE WILL LIKE THIS. 





AND ITS ONLY 


William W. Ellis (right), president of the Aetna Life Patriots’ Club shows 
George E. Algar, director of the Hartford Blood Donor Center the stack of 648 
blood donation pledges received in the first day of the Patriots’ Club activities at 


the Aetna, 
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Propose Assigned Auto 
Risk Plan for Virginia 


HOLD MEETING WITH BOWLES 


Stock and Mutual Companies and Agents 
on Committee to Formulate Rules 
and Regulations 


Representatives of companies licensed 
to write motor casualty insurance in 
Virginia held a conference recently 
with Commissioner George A. Bowles 
and members of the State Corporation 
Commission, going into the matter of 
setting up an assigned risk plan in con- 
nection with Virginia’s new automobile 
financial responsibility law which _be- 
comes effective January 1 next. 

Upshot of the meeting was a decision 
to have a committee representing insur- 
ance interests meet with Courtenay W. 
Harris, rate clerk for the Virginia De- 
partment, and draft rules and regula- 
tions, subject to the approval of the 
Commission, for the operation of the 
plan in question. It was agreed that 
three stock companies and three non- 
stocks should be represented on the 
committee and that the state associa- 
tions of stock as well as mutual agents 
should also have representatives on it. 


Plan Is Obligatory 


The new law, it was made clear in 
the discussions, makes it obligatory for 
all companies to come under the as- 
signed risk plan, although the right of 
appeal is allowed to the Corporation 
Commission in cases in which companies 
feel that a risk is so undesirable that 
they could not afford to carry it. Un- 
der the present law, a voluntary plan 
has been in effect for several years. 
Under this plan, companies do not have 
to accept a risk assigned if it does not 
volunteer to come under the plan. 

There are upward of seventy companies 
licensed in Virginia that will write risks 
under the new law and practically all of 
them were represented last week. It was 
estimated that fully two-thirds of the 
cars in operation in Virginia will be 
insured under the new law compared 
with an approximate one-third now in- 
sured. Oscar L. Shewmake, president 
of the Virginia Auto Mutual, outlined 
the highlights of the law, having been 
a member of the state commission which 
made a thorough study of the subject 
before the law was passed. 

Three stock companies named as 
members of the committee to confer 
with Mr. Harris of the Virginia depart- 
ment were Home Indemnity, Aetna Cas- 
ualty & Surety and the Travelers. Mu- 
tuals will be represented on the commit- 
tee by the Virginia Auto Mutual, Lum- 
bermen’s Mutual and the State Farm 
Mutual of Bloomington, III. 





ee IN VIRGINIA 


c. Joyner, Jr., Virginia Commis- 
sioner Pt Motor Vehicles, has appointed 
G. T. Riggin as director of the bureau 
of safety responsibility and R. M. Whit- 
ticar, Jr., as hearings examiner. Mr. 
Riggin will administer the new motor 
vehicle safety responsibility law which 
cel effective January 1 and Mr. 
Whitticar will hold hearings in connec- 
tion with it. 


VA. INDUSTRIAL ACCIDENTS 

Industrial accidents in Virginia in No- 
vember dropped 20.7% under those of 
November, 1943, and 7.1% below Octo- 
ber, 1944, according to figures released 
by the Virginia Industrial Commission. 


B. T. SHEPPARD'S MILESTONE 


B. T. Sheppard, claims superintendent 
in the southern California office of 
Hartford Accident at Los Angeles and 
secretary, Casualty Insurance Adjusters 
\ssociation of Southern C alifornia, cele- 
brated his twenty-fifth anniversary with 
the company, December 8. His associ- 
ates gave him a luncheon and presented 
him with a suitable remembrance of the 
event, 


Former F. B. I. Men of Claims 


Bureau Confer on Combating Frauds 


Special agents in charge of field offices of the Claims Bureau, Association of 
Casualty & Surety Executives, met last week at 60 John Street headquarters to 
exchange ideas on claims administration and development of new techniques in 


combating frauds. 


All former F. B. I. men, with one exception, and representing 


every section of the nation, they are shown from left to right in the picture on this 


page 


R. W. e% New York; (standing) Robert D. Peen, Dallas ; 
E. Chalkley, Chicago, and Lester A. Strobel, St. Louis. 


Angeles; 


(seated), Felix O. Cox, Atlanta; Wayne Merrick, Claims Bureau Manager; 


Charles Griffen, Los 
Not pictured iS 


| OE Be ae in charge of the bureau’s Cleveland field office, who was unable to 


attend the conference because of a death in his family. 
The conferees consulted with leading company executives and received first- 


- hand information regarding present company claim practices. 





Farewell Party Given to 
Hammond and McClusky 


Harold F. Hammond, president, Insti- 
tute of Traffic Engineers, and Thorp Mc- 
Clusky, writer and editor on safety prob- 
lems, were honored at a luncheon Decem- 
ber 6 on occasion of their leaving the Na- 
tional Conservation Bureau, accident pre- 
vention division, Association of Casualty 
& Surety Executives. 

Mr. Hammond recently resigned from 
his post as director of the traffic and 
transportation division of the Bureau, 
which he has held for nearly ten years, 
to become manager of the Washington 
office of the American Transit Associa- 
tion. Mr. McClusky, the Bureau’s publica- 
tion editor for the past four years, has 
ben appointed associate editor of Motor 
Magazine. 

Both guests of honor at the luncheon, 
held at the Drug & Chemical Club, com- 
mented briefly on their work at the Na- 
tional Conservation Bureau. 

“With every indication that a higher in- 
cidence of traffic accidents is ahead,” Mr. 
Hammond said, “attention is being focused 
now on building safety into design of the 
vast amount of new highway construction 
contemplated for the post-war era. A 
joint program for post-war traffic safety 
has been worked out, sponsored by forty- 
two national organizations incfiding the 
National Conservation Bureau and_ the 
American Transit Association. This plan, 


outlined in a recent booklet, ‘Danger-- 
Traffic Jam Ahead,’ will save our com- 
munities from putting their money and 
manpower into unsafe types of roads.” 

Mr. McClusky commented on “the rapid 
increase in public demand for all safety 
literature and training,” and added, “the 
importance of blueprinting our post-war 
safety activities right now cannot be over- 
emphasized. The one hope we have of 
averting an unprecedented loss of Ameri- 
can lives through all kinds of accidents 
after victory is won is to plan immediately. 
With careful planning, we can counteract 
the expected wave of public carelessness 
and carry through education, engineering 
and enforcement activities in the peacetime 
fight against traffic, industrial and home 
accidents. 

Julien H. Harvey, managing director of 
the bureau, was toastmaster, and speakers 
included Holger Jensen, Maryland Cas- 
ualty, Wallace J. Falvey, Massachusetts 
3onding; Herbert J. Stack, Center for 
Safety Education; Sanford B. Perkins, 
Travelers; John Hall, Atlas Supply Co. 
and E. E. Robinson, National Bureau. 


HEAR C. F. JOYNER 
Crawley F. Joyner, director of the 
Virginia. State Division of Motor 





Vehicles, was guest speaker at a dinner © 
’ 


meeting of the Insurance Exchange of 
Richmond in Hotel Richmond, Decem- 
ber 8. Mr. Joyner explained “The Me- 
chanics of Filing Under the Safety Re- 
sponsibility Law.” 
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Pride goeth before a fall; 
afterward. 


profanit 


+ ae Oe 


Travel Department: Lady friend o 
vacation in Georgia sends us an unusu 
postcard. Instead of the usual “havi, 
wonderful time” this gal just writes: 
like cats with perfume because the 
Coty is so warm.” Or should we hav 
kept it a secret? 

ee 


If the governmental “tax fiends” hav. 
their own way with inheritance taxe:. 
a fellow won’t have a leg-acy left : 
stand on. 

* * 

Fred (Aetna-Century Group) Hollis 
ter shoots an O. O. McIntyre item this 
way, reading: “There are only two rea- 
sons for a man’s dancing after he is 35: 
either he’s a good dancer or he’s 


drunk.” 
ae a 


Two girls subway-gaffing: First one. 
“Is your work at the office difficult ?” 
Second one, “Oh, we have another gir! 
there to do the work.” 

x * * 

Kid Stuff: Youngster, ten years old, 
wrote this in a composition recently: 
“On a cold wintry night there’s nothing 
better than to enjoy the comforts of a 
nice warm homicide.” 

ee ak. 

F. P. A. once commented on what 
he called the “Waiters’ Interruption 
Racket.” He claimed that just when the 
conversation at a restaurant table 
reaches an interesting point, most 
waiters take great joy in breaking 
things up with the question ‘Coffee ?” 

a es 

Local bandits, in anticipation. of a big 
snow this winter, are equipping their 
horses with non-skid horseshoes, so 
they may take some of their pals for 


a slay ride. 
* * 


Fred (Atlantic Mutual) Bischoff says 
he knows a physician who once said: 
“Speeches are like babies, easy to conceive 
but hard to deliver.” 

* * * 


George F. Sullivan, the well known 
New York broker, tells us that he was 
walking with a six-year-old friend the 
other day and noticed an officer with two 
stars on his shoulders. He asked the boy 
what the two stars meant, and he said: 
“He has two sons in the war.” 

* * * 


The origin of the cafeteria may prob- 
ably be traced as far back as the year 
1737, at which time Poor Richard said: 
“If you’d have a servant that you like, 
serve yourself.” 

* * * 

Charles W. (Massachusetts Mutual 
G. A. in Newark) Mercer had a bad 
attack of Quotitis the other day. The 
Quotes were falling so fast, we could 
only grab off one: “With some people,” 
he said, “you spend the evening; with 
others, you invest it.” 

a 

John F. (Nubel Agency, Inc., New 
York) Nubel tells us that “A man al- 
ways has two reasons for doing any- 
thing—a good reason and the real 
reason.” 

* x x ” 

Running a column is so simply, really. 

* * * 
Ho, hum! Nothing to do until next 


Friday! 
MERVIN .L. LANE. 





STROKE FATAL TO S. L. SINNOTT 

Sidney Lee Sinnott, 63, Richmond, 
Va. lawyer, who specialized for many 
years in adjusting cases for casualty 
companies, succumbed to a stroke last 
week in his home in that city. A native 
of Nashville, Tenn., he was buried in 
that city. He ‘served in the Spanish- 
American War with a company com- 


manded by Cordell Hull. 
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EASTMURE TALKS IN TORONTO 
Urges Agents to Employ Returned 
Veterans to Specialize in Liability 
Insurance Lines 
Sales of comprehensive liability insur- 
ance in Canada are far below the total 
market that exists for such protection 
was the statement made to a special 
meeting of the Toronto and District 
Insurance Agents’ Association by A. W. 
Eastmure, managing director of the 

Casualty Company of Canada. 

“T think we are all satisfied,” Mr. 
Eastmure said, “that the total public 
liability insurance written in Canada re- 
flects rather unfavorably upon those of 


us who are charged with the responsi- 
bility of protecting the insuring public 
against the cost to them of public lia- 
bility claims, when we realize that the 
public liability premiums written in 
Canada in 1943 amounted to $3,084,000, 
including municipal, malpractice, hospital 
liability, products’ owners’, landlords’ 
and tenants’, elevator, contractors’ lia- 
bility, etc. We must admit that the pro- 
tection is spread pretty thinly, leaving 
a broad, largely undeveloped field to the 
enterprising agent who wishes to pursue 
the line.” 

Mr. Eastmure placed before the 
Toronto agents’ body a post-war plan 
for the development of liability insur- 
ance in the following words: 

“T hope that I shall not be misunder- 
stood but I would like to put in a word 
for some of our boys who will be re- 
turning from active services. We have 
been dealing with liability insurance 
which does not come over the counter 
but must be sold. Would it not be a 
good idea for those of you in a position 
to do so to obtain the services of one 
of these returned lads to specialize in 
liability insurance? Our ranks have 
been greatly depleted of our trained 
young men. In the interest of the busi- 
ness we should take in those suited to 
our work.” 





Canadian Changes Made by 
a: ee eee 

Employers’ Liability Group 

Employers’ Liability has announced a 
number of Canadian managerial changes 
as follows: O. A. Chandler, formerly 
casualty superintendent, now an assist- 
ant manager; P. E. C. Curtis, formerly 
superintendent of agencies. for Ontario, 
also advanced to assistant manager. 
Both assigned to Montreal. J. T. Thorn- 
ton has been promoted from Montreal 
office manager to fire superintendent; 
M. H. Grosvalet, who has been chief in- 
spector for Quebec, advanced to superin- 
tendent of agencies for Quebec, and R. 
Martin, Toronto office manager, now 


casualty superintendent for Ontario suc- 
ceeding Mr. Chandler. E. L. Marshall is 


. manager of the Employers’ for Canada. 





Says Big Bill 
(Continued from Page 21) 


sentatives is to obtain hotel rooms for 
the latter. 

Just prior to a big football game in 
New York one of the fleets received 
more than a score of wires and letters 
asking for hotel accommodations. Thirty 
telephone messages to New York hotels 
did not disclose a vacant room or a 
chance to get one. Situation was finally 
handled by finding rooms for the visitors 
in New Jersey and Long Island subur- 
ban towns. 

Getting theatre tickets is even more 
of a headache, and the procedure is 
meeting growing difficulties. Now it 
takes from fifteen to forty minutes to 
get popular ticket agencies on the tele- 
phone, but even then the news received 
over the wire is generally that the hit 
shows are all sold out. New York has 
more hit shows than at any time in 
vears, latest to ring the bell being ‘The 
Late George Apley.” 





Standard Plans for Return 
Of Veterans From War 


The Standard Accident has appointed 
a special post-war reemployment plan- 
ning committee headed by Executive 
Secretary E. A, Warnica, which has pre- 
pared an extensive program covering the 
reinstatement, reindoctrination and re- 
habilitation of returning veterans. The 
company has issued detailed instructions 
to branch managers, department heads 
and supervisory employes covering re- 
ception of returned veterans and it an- 
nounces that the plan is available in 
mimeographed form to any company 
which wishes a copy. 

President Charles C. Bowen has sent 
a letter to all company employes in the 
armed forces saying that in reinstating 
returned veterans, the nature of their 
past work as well as new qualifications 
resulting from military training will be 
considered. For those injured in the 
services, special study will be made 
to place each employe so that his 
made to place each employe so that his 
injury will not interfere with his attain- 
ing maximum usefulness and earning 
power. If the nature of the position 
an employe assumes on his return re- 
quires more comprehensive educational 


WHEELER IN NEW POSITION 
Joins Connecticut Indemnity as Bur- 
glary and Plate Glass Manager; 
Was With Glens Falls 
Charles R. Wheeler, Jr., has joined 
the Connecticut Indemnity Co., one of 
the Security Insurance Companies, of 
New Haven, as manager of the burglary 

and plate glass department. 

Mr. Wheeler began his insurance 
career with the Travelers Insurance Co. 
as an indemnity and casualty supervisor 
doing agency work from Indianapolis, 
Milwaukee, Rochester and Boston. Fol- 
lowing more than ten years of field ex- 
perience he joined the Glens Falls In- 
demnity Co. as manager of the burglary 
and plate glass department at its home 
office, a position he left to join the 
Connecticut Indemnity. He served for 
many years as a member of the bur- 
glary governing committee and the plate 
glass rating committee of the National 
Bureau of Casualty & Surety Under- 
writers. 





facilities they will be supplied. The 
status of each service man is that of 
leave of absence and the time spent in 
service will be added to his record in 
determining membership in the Ten 
Year Club, vacations and other benefits. 


NEW POST FOR R. M. TRAVIS 
R. M. Travis, for the past four years 
vice president of the National Automo- 
bile Insurance Co. of Los Angeles, in 
charge of the bonding department, has 
resigned to join the general agency firm 
of Swett & Crawford. He becomes su- 
perintendent of its bonding department 
in the San Francisco home office. 
_ Mr. Travis’ background includes serv- 
ice with Aetna Casualty & Surety in Los 
Angeles in 1924; then with the Loyalty 
Group, Columbia Casualty and _ the 
Globe Royal Indemnity Cos. prior to his 
joining the National Automobile. 





50% Rate Deduction 


(Continued from Page 36) 


viously done rate-wise for direct liability 
coverage on housing projects under Fed- 
eral, state or municipal supervision. 
Such projects have for some time past 
had the benefit of a 50% reduction in 
rate for direct owners’, landlords’ and 
tenants’ coverage, and the reduction an- 
nounced by Commissioner Stichman is 
an extension of that recognition applica- 
ble to the New York State housing pro- 
gram. 
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Supervisors Recommend 
A. & H. Loss Filing 


GARRISON REPORTS ON AGENDA 


Knowlton Says Filings Should Be Made 
by Lines; Will Study Forthcoming 
Blanchard Report 


Insurance Commissioner Maynard Gar- 
rison of California, reporting as chair- 
health 
ance committee of the National Associa- 


man of the accident and insur- 


tion of Insurance Commissioners at the 
meeting in New York last week, listed 
seven items on the agenda of the com- 
mittee, three of which had been in the 
hands of sub-committee number 1 of 
which Director N. P. Parkinson, Illinois, 
is chairman, and four to sub-committee 
number 2, Commissioner Donald Knowl- 
ton, New Hampshire, chairman. Reports 
of the two sub-committees had been ap- 
proved by the entire committee and 
adopted as a portion of its report. 

Commissioner Parkinson’s sub-commit- 
tee was assigned the following subjects: 
report on official guide for the filing 
and approval of A. & H. contracts and 
recommendations, if any, for amend- 
ments and additions; new simplified 
medical claim blank; definition of house 
confining clause and consideration of 
recommendation that any policy contain- 
ing it should be defined as a “limited 
policy.” 

Parkinson’s Recommendations 

The committee recommended adoption 
by all disability insurers of a simplified 
claim blanks of substantially the same 


type as those recommended by _ the 
Health & Accident Underwriters Con- 
ference. 

It was also recommended that the 


official guide for filing and approval of 
\. & H. contracts, effective July 1, 194, 
be amended only at annual intervals and 
consistent therewith, such changes as 
are presently contemplated by the sub- 


committee will be recommended in its 
report next summer. 
The sub-committee announced its in- 


tention to hold further conferences in 
the spring, at which time it will consider 
all proposals submitted to it for amend- 
ment of the official guide. 
Knowlton’s Sub-Committee 
subjects were on the 
Knowlton’s sub-commit- 


The 
agenda of 
tee: 

Definition of wholesale A. & H. insur- 
ance; investigation of use on_ policy 
forms of misleading names simulating 
public bodies; study of loss adjustment 
records, particularly those with low loss 
ratio; recommendation for uniform 
group A. & H. insurance laws. 

With respect to a definition of whole- 
sale insurance, the report said no evi- 
dence was presented of a pressing need 
for such definition and the sub-commit- 
tee recommended that the subject be 
dropped unless the full committee is con- 
vinced of the need for such a definition, 
in which case it should be developed 
only after further study and suggestions 
from the industry. 

The committee found that in the mat- 
ter of use of misleading names, statutes 
of most states together with the gen- 
eral power of insurance departments to 
approve policy forms and eliminate ob- 
jectionable agency practices appear to 
give sufficient authority to bring about 
cessation of this practice. This question 
is being considered by the laws and leg- 
islation committee. 

Loss Ratio Filings 

In the matter of loss ratios, the sub- 
committee made the following recom- 
mendation: 

“Your committee is impressed with the 
desirability of getting information from 


following 


Mr. 





TRIBUTE TO HARRY PREVOST 


Baltimore A. & H. Ass’n Honors Retir- 
ing V. P.; Favor Code of Ethics; 
Earl Miller Guest Speaker 

Tribute was paid to Harry Prevost, 

& H,. superintendent of the United 
States F. & G., by the Baltimore Asso- 
ciation of A. & H. Underwriters at its 
November meeting. Because of business 
and personal reasons Mr, Prevost re- 
signed as vice president of the associa- 
tion although he continues his member- 
ship. E. C. Schuchhardt, Baltimore 
agency head, who is president of the 
organization, and Purl Ansel, Monarch 
Life manager in Baltimore, pointed to 
Mr. Prevost’s fine work. President 
Schuchhardt announced that the joint 
meeting with the Washington, D. C., 
association as well as the joint sales 
congress were postponed to a later date. 

Action was taken on the following: 
(1) Suggestions that a code of ethics 
be drawn up and used by members of 
the association; (2) recommendation 
that the schedule of the National As- 
sociation be adopted; (3) decision that 
program of the next meeting be in truth 
and consequences form. 

Earl Miller of the Maryland Casualty 
was the guest speaker and as a result 
of his talk the members held a lively 
thirty-minute discussion of production 
problems in the A. & H. field, exchang- 
ing ideas to the profit of all concerned. 

Purl Ansel suggested that the A, & H. 
men do something to create the need in 
the minds of the public for disability 
insurance. As it is, his belief is that 
the companies are doing their part and 
that the public is just waiting for the 
message to be given to them. It was 
also suggested that in addition to hav- 
ing a regular monthly meeting, an A. 
& H. educational meeting also be held. 








the companies as to their loss ratios on 
the various lines of health and accident 
insurance to permit the Commissioners 
to learn what lines produce extremely 
low loss ratios. . 

“We therefore recommend that each 
Commissioner ask the companies in his 
state to file with him at his discretion 
a record of their loss ratios on each line 
of accident and health insurance written 
by them, such records to cover a period 
of three years and to be filed in such 
form as may be most convenient to the 
company provided the desired informa- 
tion is given.” 

In connection with this recommenda- 
tion, Commissioner Garrison’s report 
said: 

“In connection with the study of loss 
adjustment records of disability insurers, 
the attention of the various Commis- 
sioners is respectfully called to the fact 

(Continued on Page 41) 


WALRAVEN TO HOME OFFICE 





Continental Casualty’s Intermediate A. 
& H. Department Also Promotes 
Emme and Miss Countryman 

J. H. Walraven, formerly Eastern 
supervisor of the intermediate accident 
and health department of the Contin- 
ental Casualty Co., has been transferred 
to the home office as assistant superin- 
tendent of agents; Erich Emme _ has 
been promoted to agency supervisor, and 
Mary Lou Countryman has been made 
agency secretary. These appointments 
are effective immediately. 

Mr. Walraven was in the moving pic- 
ture field as publicity man, producer and 
director before he entered the accident 
and health field twelve years ago. He 
started in as a cold canvass salesman 
and wrote more than 8,000 personal con- 
tracts without a single lead. After be- 
coming a personal producer, he developed 
a large agency for one of the accident 
and health companies. 

Mr. Emme joined Continental’s home 
office shortly after the intermediate de- 
partment was organized. He will now 
devote most of his time to visiting estab- 
lished agencies and organizing agencies 
in the few open territories. 

Miss Countryman’s advancement is in 
recognition of her value to the depart- 
ment with which she has been associated 
for some time. 


PREPARES SUBSTANDARD FORM 








Anderson Committee of H. & A. Con- 
ference Works on Manual and 
Uniform Policy 
Preparation of a manual and a uni- 
form policy form for the writing of sub- 
standard business has been commenced 
by the special risks committee of the 
Health & Accident Underwriters Con- 
ference under the direction of Chairman 
A. D. Anderson of the Occidental Life. 
The committee will limit its scope of 
activity to only those risks declined or 
terminated at present by the average 
company. Risks which become impaired 
but are carried on the books by present 
underwriting procedures will not be con- 
sidered as substandard. Mr. Anderson 
points out that a considerable volume of 
impaired accident and health business 
is being successfully handled at present 

by waivers and riders. 

‘A uniform substandard policy is con- 
sidered necessary by the committee in 
order to obtain combined experience for 
future underwriting and rating as well 
as simplification and better understand- 
ing by the public of the coverage to be 
granted, Limits of indemnity and periods 
payable must of necessity be kept at 
reasonably low levels. It is hoped that 
competitive factors can be eliminated in 
the issuance of substandard coverage 
and it can be offered to the public as 
a service. Chairman Anderson believes 
that his committee can complete the 
essential work in this project by Febru- 
ary 1, 1945. 





IT COULD BE you! 





A GOOD MAN is NEEDED 
.RIGHT WHERE YOU ARE 


TO SELL 


A Complete Line of Life, Hospital, Accident 
and Health Policies for Men and Women 


FEDERAL LIFE & CASUALTY CO. 


Detroit 2, Mich. 





Life and Hospital Policies for Children - 


A. & H. CHRISTMAS 


PARTY 


New York Club Celebrated Dec. 14: 
President Lydon and President-elect 
McGrath Hosts; Latter’s Background 
At the Christmas party this week of 
the Accident & Health Club of New 
York, held at the new Elks Lodge No. | 
Ninety-third Street, Thomas E. Mc 





THOMAS E. McGRATH 


Grath, Connecticut General, president- 


elect, joined with retiring President 
John F. Lydon, Ocean Accident, in wel- 
coming members and guests. It was one 
of the best good fellowship affairs held 
by this club with a six-act floor show, 
arranged: for by William F. Casey, Ac- 
cident & Casualty, as the chief attrac- 
tion. Mr. Casey did a fine job as enter- 
tainment chairman. Mr. McGrath was 
chairman of the committee on arrange- 
ments. There were no speeches. 

President-elect McGrath, who will 
succeed Mr. Lydon on January 1, has 
spent his entire insurance career with 
the Connecticut General and is manager 
of its New York Claim Division han- 
dling all claims—life, accident, health, 
Group and hospitalization. He has occu- 
pied this post since 1935. 

A graduate of Amherst and St. John’s 
University School of Law, Mr. McGrath 
joined the Connecticut General in 1925. 
After two years of home office experi- 
ence he came to New York as assistant 
in the claim department. His outside 
interests include the Accident & Health 
Club of New York, of which he served 
as vice president in charge of arrange- 
ments this year, and the Nassau County 
Council Boy Scouts of America. Mar- 
ried, he has five children, and his hob- 
bies are golf, bowling and stamp 
collecting. 


TWO JOIN H. & A. CONFERENCE 

The Pacific Mutual Life Insurance Co., 
Los Angeles, and the National Life As- 
surance Co., Oklahoma City, were ad- 
mitted to membership in the Health & 
Accident Underwriters Conference at an 





‘ executive committee meeting held De- 


cember 3 in New York City. This brings 
the total membership in the Conference 
to 130 companies, 


Cc. A. FAY IN PHILADELPHIA POST 
Charles A. Fay, formerly with J. W. 
Garrett, Inc., of New York, is now with 
the Trade Union Accident & Health 
Association of America in Philadelphia, 
where he manages the branch office of 
that company. In addition he handles the 
claim department and is assistant to 
Dr. Leo Perlman, executive vice presi- 
dent of the Trade Union. He has had 
twenty years of A. & H. experience. 








Hervey Laird, veteran newspaperman 


and former assistant secretary of the 
National Association of Insurance 
Agents and editor of the American 


Agency Bulletiti, has moved from Lake- 
land, Fla., to St. Petersburg, Fla. 
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LYLE L. BEACH DIES AT 42 





Associate Counsel, Continental Casualty, 
Had LL.B. From Chicago Kent 
College of Law 

Lyle L. Beach, 42, associate counsel of 
the Continental Casualty Co., Chicago, died 
December 4 following a prolonged illness. 
Mr. Beach had been connected with the 
Continental organization six years. He 
joined it in 1938 as assistant general coun- 
sel. In 1943 he was named associate coun- 
sel. Shortly after, he was taken ill and 
November 7 of this year was forced to 
forego all business activity. Immediate 
cause of death was internal hemorrhage 
and heart failure. 

Mr. Beach was born in Zearing-Story 
County, Iowa, February 1, 1902. He at- 
tended Drake University and the Chicago 
Kent College of Law, from which he re- 
ceived an LL.B. in 1922. Following grad- 
uation he practiced law in Beresford, S. D., 
until 1927 when he joined the Standard 
Oil Co. of Indiana. In 1933 he became 
associated with the Crane Co., engaging 
in legal and tax work for that company 
until December, 1938, when he became as- 
sociated with the Continental. 

Mr. Beach was widely known in the 
Middle West both in financial and legal 
circles. Among others, he held member- 
ships in the Insurance Federation of Illi- 
nois, the Health & Acgident Underwriters 
Conference, the City Club of Chicago, the 
American Bar Association, the Illinois 
State Bar Association, the Chicago As- 
sociation of Credit Men. In addition he 
was active in the American Judicature So- 
ciety of Ann Arbor. He resided in Wil- 
mette with his wife, Caryl H., and _ son, 
Norman, who survive him. 





INSTALLATION AT POST 1081 





Christmas Dinner Held on December 12; 
Plans For January Dinner to 
Honor Hacey 

Edwin A. Quinlan, newly elected com- 
mander of Insurance Post No. 1081, 
American Legion in New York, and the 
other new officers were installed at the 
Christmas dinner meeting at Fraunce’s 
Tavern, December 12, at 6 p. m, The 
installation ceremony was conducted 
by New York County Commander Her- 
man Kahn. 

Vice Commander John F. Short was 
in charge of entertainment and _ there 
were grab-bag gifts for all who attended. 
The post has increased substantially its 
appropriation for Christmas baskets to 
be distributed to needy families in the 
downtown district. 

Arrangements are under way for the 
post’s dinner honoring Past Commander 
Fred J. Hacev, which will be held at the 
Park Central Hotel January 16, The 
post now has 530 members and Vice 
Commander Michael H. Muller is mak- 
ing a drive for more members, especially 


veterans of World War II. 





A. & H. Loss Filing 
(Continued from Page 40) 


that Professor Ralph H. Blanchard of 
Columbia University has made a com- 
prehensive study of the experience of 
disability insurers and his report will be 
published in the near future. Recom- 
mendation is respectfully made that each 
Commissioner secure a copy of this re- 
port for study in connection wtih the 
supervision of this form of insurance.” 
Uniform Group A. & H. Laws 

In consideration of the recommenda- 
tion for uniform group accident and 
health insurance laws, the sub-commit- 
tee reported as follows: 

“Your committee is informed that a 
model group accident and health’law was 
produced about four years ago after sev- 
eral years of study. It is recommended 
that this law be studied by a committee 
made up of Commissioners and repre- 
sentatives of the industry to see if it 
fully meets present-day needs and that 
this bill with such changes as seem de- 
sirable be presented to the accident and 
health committee for consideration at 
the June meeting.” 





Elect Norman Hoag Director 
Of Continental Casualty 


Norman Hoag, vice president of Conti- 
nental Casualty with executive responsi- 
bility for miscellaneous casualty and surety 
operations, was elected to its board of 
directors on December 6. 

Mr. Hoag has been associated with the 
Continental organization since February, 
1933, his first assignment being as vice 
president in charge of the Chicago branch 
office of the company. During the nine 
year period from 1934 to 1943 he super- 
vised the growth and operations of that 
office, gaining a position of distinction in 


mid-west insurance circles. In July of last 
year Mr. Hoag returned to the home office 
to assume executive responsibility over mis- 
cellaneous casualty-surety operations. 

Mr. Hoag’s first insurance connection 
thirty-four years ago was with the New 
York City office of New Amsterdam Cas- 
ualty. During World War I he was a 
commissioned officer in the Navy, and after 
the Armistice he joined Union Indemnity 
as assistant secretary in May, 1920, when 
that company was only two months old. 
During the following twelve years he rose 
in its executive ranks to post of executive 
vice president. In 1933 upon the failure 
of Union Indemnity he joined the Conti- 
nental Casualty. 





FLORIDA AUTO SAFETY BILL 





Financial Responsibility Measure Wins 
Safety Council Approval; To Be 
Submitted to 1945 Legislature 
The Florida Safety Council recently 
approved a proposed motorists’ financial 
responsibility law which will be sub- 
mitted to the 1945 Florida legislature. 
Fashioned after the old A.A.A. bill, this 
proposed legislation provides for man- 
datory revocation or suspension of li- 
censes for failure to satisfy judgments 
resulting from motor vehicle accidents. 
The council also will seek enactment 
of a compulsory periodic motor vehicle 

inspection law. 








How to Win Sales 
and Influence 
Prospects! 





Use U. S. F. & G.’s Personal Insurance Audit 


O doubt about it... U.S.F.&G.’s 
Personal Insurance Audit is a 
potent sales weapon. It builds sales 
and good will... it helps hold old 
clients . . . it gives you an oppor- 
tunity to make regular service calls 
... and it helps you gain a client’s 
entire line of coverage. Agents and 


brokers are enthusiastic about the 


completeness, the simplicity of the 
Personal Insurance Audit. 

Don’t neglect this all-important 
sales weapon. Its use, especially 
with home owners, will mark you 
as an insurance counselor rather 
than a salesman... and it will help 
you win your share of today’s tre- 


mendous insurance volume. Use it! 


U.S. K « G. 


UNITED STATES FIDELITY & GUARANTY CO. 


affiliate: 


FIDELITY & GUARANTY FIRE CORPORATION 
HOME OFFICES: BALTIMORE, MD. 


Consult your insurance agent or broker 





as you would your doctor or lawyer 
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Diffenbaugh Agency, Lancaster, Pa. 
Exponent of Progress and Foresight 


The M. H. Diffenbaugh & Sons 
Agency of Lancaster, Pa., has built up 
a reputation in its community through 
constant plugging at the most modern 
forms of insurance. Members of the 
agency talk constantly in the language 
of multiple lines, comprehensive cover- 
age, broad forms, packaged insurance 
and the like, thus identifying themselves 
in the mind of the public in their com- 
munity as the exponents of progress 
and foresight. 

Recognized by the Travelers as one of 
its pioneer exponents of multiple line 


selling this agency was founded in 1904° 


honor’ insurance has a good psychologi- 
cal effect on the prospect. I only started 
to get interested in the theft policy in 
June. So far (October, 1944) have writ- 
ten about $500 in premiums on the tele- 
phone, mostly.” 

Here is how he expressed his ideas 
with respect to automobile insurance at 
the time when many an agent was dis- 
turbed at losses of his automobile lines 
due to stoppage of manufacture of pri- 
vate passenger automobiles and tire and 
gas rationing: 

“It seems today that an _ individual 
must possess high morale to be patriotic. 


The above photograph was taken last May when branch office personnel of The 
Travelers and members of the Diffenbaugh agency celebrated the fortieth anniver- 
sary of association of company and agency. They are: Front row, left to right— 
Fire Manager J. P. Frazier, Clair B. Diffenbaugh and Earl W. Diffenbaugh, Life 
Manager K. P. Craft, Philadelphia. Back row—Agency Cashier L. H. Houck, Super- 
vising Engineer E. D. Rothermel, Adjuster C. W. Baumbach, Casualty Manager 
Albert Lipka, Assistant Manager Emil Zenke. 


hy the late Milton H. Diffenbaugh and 
is perpetuated by his two sons: Earl W. 
iiffenbaugh who entered the business in 
1910 and Clair B. Diffenbaugh who joined 
it in 1924. 


Rolled Up Record 


The Diffenbaugh agency rolled up a 
country-wide record for the company in 
production of the new residence and out 
side theft and comprehensive personal 
liability policies in 1943 and it is. still 
going strong in 1944. Many of its sales 
ire made by telephone. 

\s reported to the company by W. C. 
Youmans, assistant manager of the com- 
pany’s branch office at Reading in Octo- 
ber of this vear: 

“The Diffenbaugh agency, Lancaster, 
has written 422 of the new residence 
theft policies since inception—223 of 
them in 1944. Clair B. and Earl Diffen- 
hbaugh have also written 103 of the new 
comprehensive personal liability policies 
and twenty-two of the new premier fam- 
ily comprehensive policies.” 

From time to time, The Travelers 
Protection quotes letters from Clair 
Diffenbaugh, telling how the agency op- 
erates to sell the new, comprehensive 
lines, and perhaps unconsciously reveal- 
ing some of the sales psychology. under- 
lying the agency’s success. 


“Word of Honor” Policy 


“As for the residence and outside theft 
policy,” he says, “I call it* ‘word of 
honor’ theft insurance, because from a 
claim standpoint, that’s exactly what it 
is. The prospect likes the feeling that 
he is believed to be honest and that, by 
inference, only reliable people can be 
offered such broad coverage, ‘word of 


But it is not unpatriotic to look prob- 
lems in the face, particularly the Auto- 
mobile insurance problem. 
Cure Is Activity 

“The basic motive of the insurance 
buyer is his desire to dismiss worry. The 
cure for any salesman is activity. Ac- 
tivity in all lines leads him to more peo- 
ple to discuss all kinds of insurance 
against other people’s worries, leaving 
no time or necessity to build worries of 
his own, 

“It is realistic to assume that one may 
lose some automobile business, but wise 


NORTH AMERICA ADVANCES TWO 


@nith Assistant Manager at Cleveland; 
Mowrey Assistant Manager in Har- 
risburg Service Office 


Thomas L. Smith Jr. has been ap- 


pointed assistant manager of the Cleve- 
land service office of the Indemnity In- 
surance Co. of North America, under 
supervision of Nolan S. Pierce, casualty 
manager, and Horace E. Mowrey is now 
functioning as assistant manager in the 
service office at Harrisburg, Pa. 

Mr. Smith joined Indemnity in 1942 
as a special agent and underwriter. Prior 
to that time, he was for four years asso- 
ciated with another company as special 
agent and underwriter in its home office 
and, later, in its Cleveland office. He 
is active in affairs of the Cleveland Acci- 
dent & Health Association and in the 
Ohio Pond of the Blue Goose. 

Mr. Mowrey, who is a graduate of the 
University of Pennsylvania, came to the 
North America’s head office, in 1938, as 
a student. He became a special agent in 
Indemnity’s Pittsburgh service office in 
1939 and a year later joined the Harris- 
burg service office. He is a member of 
the West Shore Golf Club, Sigma Chi 
and of the Alumni Club of the Uni- 
versity of Pennsylvania. 





HEAR H. W. TALBOT 


H. W. Talbot, agency director of 
United States Aviation Underwriters, 
spoke recently at the bi-monthly meet- 
ing of the Syracuse Casualty & Surety 
Club, Syracuse, N. He featured 
post-war opportunities in the aviation 
insurance field, Special guests of the 
club were members of the local Claim 
Men’s Association and Syracuse Fire 
Field, Club. 





to realize that any such loss will be 
gradual, and the time element is favor- 
able. This period can be used to sell 
other lines. 

“When some cars are off the road, 
the money formerly spent on them will 
be expended on something else. Today 
hundreds of articles cannot be pur- 
chased, thus causing a growing cash sur- 
plus. This money will buy other things, 
including lines of insurance which peo- 
ple previously believed they couldn’t 
afford. Next to their homes, most folks 
rate their cars as most valuable. 


What Client Values 

“Isn’t this an opportune time to find 
out what the client values next to his 
car? Give him a chance to protect it 
and he will buy liability, burglary, fire, 
life, accident and other types of protec- 
tion. 

“There are still millions of uninsured 
cars to be written by the live wire sales- 
man who will wear down his heels in- 
stead of wearing out his mind worrying 
about reasons why it can’t be done. 

“If worry is a supplement in a sales- 
man’s manual, he should tear it out, as 
he originally put it there himself.” 
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Specializing in 
* FIDELITY, SURETY and 
FORGERY BONDS 








WOBBLY TABLE CLUB IDEA 


Insurance Ad Men Interested in Geo. 
Davison’s Plan for Contact-making; 
Useful in Restaurants 
Geo. Davison, the advertising artist 
who is well known in insurance adver- 
tising circles, recently embarked upon 
a one-man crusade “to eliminate forever 
wobbly tables in restaurants and night 
clubs.” In the pursuit of his campaign 
Mr. Davison has made new friends and 
has found his idea so popularly received 
in newspaper and advertising circles 
that a club has been organized with Mr. 
Davison as its founder and president. 
Telling a group of insurance men about 
the purposes of the Wobbly Table Club 

Mr. Davison said this week: 

“My one aim is to eliminate useless 
irritation and annoyance due to wobbly 
tables and promote poiseful eating. To 
accomplish this I have created a simple 
device—a small wooden: wedge which 
can be quickly inserted under offending 
wobbly legs of restaurant tables. These 
wedges can still be procured at hardware 
stores even in these wartime days. Sym- 
bol of our helpfulness is to pass along to 
fellow sufferers these wedges.” 

Mr. Davison freely admitted to his in- 
surance friends that the Wobbly Table 
Club was a_ business-getting-idea—an 
easy way to make new contacts without 
causing offense. His idea has been picked 
up by others in the selling field and with 
good results. Mr. Davison gives a typi- 
cal situation where his Wobbly Table 
Wedge comes in handy, saying: 

“Familiar is the sight when in a res- 
taurant to observe some diners who 
have been comfortably seated. Then in- 
advertently they lean on the edge of the 
table. If it is wobbly, it rocks in that 
direction and is apt to see-saw back and 
forth. This situation if not quickly and 
effectively remedied can ruin a lovely 
dinner and irritate the diners.” 

Davison to the Rescue 

At this point says Mr. Davison, | 
stride over to the offending table and 
the irritated diners and say something 
like this, “Good evening, I see you are 
having a little difficulty, pray accept this 
with my compliments.” Then, give 
them one of the little wooden wedges 
and... presto, the table behaves. Irri- 
tation is replaced by smiles. All because, 
like Charlie McCarthy, a piece of wood 
is in the right place. 

“T haven’t a victory garden, but I feel 
that my hobby is helping in a small way, 
the morale of the country especially 
these service men in the armed forces 
who look forward after long last, to a 
good meal in New York City.” Mr. 
Davison recounts many amusing experi- 
ences in restaurants, and the names of 
movie, civic and commercial celebrities 
who have been the recipients of one of 
his wooden wedges. 


Philadelphia Takes Lead 
In Diemand Trophy Race 


The race for the John A. Diemand 
Trophy among service offices of the In- 
demnity Company of North America is 
now nearing its close. Between now and 
December 31, the running will be down 
the home stretch to victory. 

At the three-quarter mark up to Oct. 1, 
this year, the Philadelphia metropolitan de- 
partment, Dodd Bryan, general manager, 
is leading. The Cleveland service office, 
Nolan S. Pierce, casualty manager, is a 
close second, and third place is held by 
the Chicago Service Office, W. A. Osgood, 
manager. In fourth place is the San Fran- 
cisco metropolitan department, under R. R. 
Reutepohler and R. B. Bostwick, managers. 
“The race is at the point now where almost 
anybody can win,” said C. S. Roberts, vice 
president of Indemnity Co., who is direct- 
ing the competition. 

Should Philadelphia maintain its lead, 
and win the trophy it will become the per- 
manent possession of that office, since 
Philadelphia won it in 1937 and again in 
1941. All-around excellence of operation 
continues to be the basis on which the 
award is made. Factors of consideration 
are service to Indemnity’s agents, loss and 
expense ratios and increase in business. 
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+ **" TAKE A NUMBER FROM 10 TO 49 


Have you a client who has from ten to forty-nine employees? If so, you have a potential 
mass-market for Life insurance which is worthy of your immediate sales attention. Here’s a 


simple plan that gets results. 


Your client may find it difficult to increase the pay check of his employees but he can buy 
them Life insurance on a wholesale basis from $1,000 to $5,000 each, subject to liberal under- 


writing requirements. 


No Mepicau EXAMINATION: Each case is considered on its merits as a whole and acceptance 


may include employees who could not qualify for individual insurance. 


EXAMPLE OF CASE 


FormuLA—President, ‘Treasurer and Superintendent—$5,000; Machinists—$2,500; All 


Others—#1 ,000. 


MonrtTHLY : MontTHLy 
OccuPATION AMOUNT AGE PREMIUM OccuPATION AMOUNT AGE PREMIUM 


President #5 , 000 38 $3.95 Machinist $2,500 23 $1.68 
‘Treasurer 46 5.35 Machinist 2,500 50 3.38 
Superintendent é ; .30 Helper 1,000 42 
Machinist 2, j 73 Helper 1,000 28 .70 
Machinist 2,i : .80 Stenographer 1,000 95 .68 
Machinist 2,500 2 13 Bookkeeper 1,000 Q4 


Total Volume of Insurance $31,500—Total Monthly Cost $26.88 Premiums quarterly, semi- 


annually, or annually. 


The nearest Travelers Life Office is in a position to work out various helpful plans to suit the 


requirements of your client. Full information from that office. 


THE TRAVELERS INSURANCE COMPANY 
HARTFORD - CONNECTICUT 














